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Insurance National 
Defense Assembly Is 
Held in New York 


Aid of Sea Power in Saving De- 
mocracy Emphasized by Capt. 
Holden of Merchant Marine 


McCOMB MEETING CHAIRMAN 


Large Audience e Told There Must 
Be Reaffirmation of Freedom 
of Initiative and Action 








More than 200 fire and marine insur- 
ance men and women attended the Na- 
tional Defense Assembly late Tuesday, 
crowding the large assembly room of the 
New York Board of Fire Underwriters 
at 85 John Street, New York City. The 
frst of its kind during the present 
emergency, it was sponsored by the Ma- 
rine Triangle Club, an organization of 
the Marine Office of America. Samuel 
D. McComb, manager of the Marine 
Office and a leader in the ocean marine 
underwriting field, is honorary general 
chairman of the club and presided at 
Tuesday’s meeting. C. Kane is general 
chairman. Many company executives 
were in the audience. 

The defense assembly program was 
prepared with the cooperation of the 
United States Navy. Captain Edward C. 
Holden, Jr., of the U. S. Merchant 
Marine and lieutenant-commander in the 
U. S. Naval Reserve, was the chief 
speaker. Official U. S. Navy sound mo- 
tion pictures on naval aviation, fleet 
maneuvers and submarine operations at 
sea were shown. 


Warns Against Enemies at Home 


If democracy is to survive, Captain 
Holden maintained, it can be saved only 
in a democratic way. Frequently a 
speaker at marine insurance and safety 
council meetings, Captain Holden said 
that “every man must exercise the right 
and fulfill the obligation to speak up 
and act in his own and his country’s 
defense. One hundred and thirty mil- 
lion people must strengthen their morale 
and unite their efforts for democracy.’ 
He warned especially against enemies at 
home “who would destroy our right to 
live and work and believe as free men. 

le must become impregnable to propa- 
ganda attacks from within our borders 
by sympathizers” with the “isms” as well 
as propaganda attacks from the outside. 

“Great multitudes have placed their 
destinies in the hands of tin gods be- 
cause they lost faith in the institutions 
under which they lived,” he declared. 
“ 

And here in our own homeland there 


(Continued on Page 32) 
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mortgage he is fully protected. Are you explain- 
ing to all home owners on your books, the need 
for extended coverage, burglary and public lia- 
bility, as well as adequate fire insurance? 


PANY. LTD 


“The house of every one is to him as his castle and fort- 


ress, as well for his defence against injury and violence as 
—Sir Edward Coke (1552-1634) 


for his repose.” 
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RUE, man’s home is his castle. He is proud 
of it and all it contains. He strives hard to ac- 


quire it but frequently neglects to protect it with 
adequate insurance of all types. He may believe 
that because he carries insurance to protect the 


U 


PHE LONDON & LANCASHIRE INSURANCE COMPANY 
INSURANCE, COMPANY «© LAW UNION & ROCK 


* SAFEGUARD INSURANCE COMPANY 
STANDAKD MARINE INSURANCE COMPANY, LTD 
LONDON & LANCASHIRE INDEMNITY COMPANY 













Lo don & Lancashire 


* ORIENT 
,ANCH COM 
NEW YOR} 


\RTMEN 


AMERICA 




















The Underwriter Friend 


One of our Southern underwriters had worked out a $100,000 
life insurance estate for a friend and client of his who thereafter 
experienced ups and downs of life which could be charted on 


one of those “mountain” graphs. 


An officer of one of his state's leading banks, he was married 
and had two children, stood prominent among his fellow citi- 
zens. He inherited about three quarters of a million dollars. 
Then the financial storm of 1929 swept away just about all the 
money he had, and he came to call on his underwriter friend 


to help him find a job. 


Some months later his next premium came due, and he 
explained that he could not meet it, said he must relinquish all 
his insurance. But the underwriter argued that since his insur- 
ance was all the estate that remained, some of it must certainly 


be retained. And he saw to it that this was arranged. 


Three weeks later a highway bridge washed out, and the 
banker was in one of several cars carried into a raging creek, 


losing his life. 


Without the $19,000 life insurance estate that had been 


salvaged, the widow would have had no income. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 


WILLIAM H. KINGSLEY 
Chairman of the Board 


President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Right to Deductions 
For Reserves Upheld 
By Supreme Court 


Conflicting Decisions Long Had 
Confused Liability For Tax on 
Certain Reserves 


JUSTICE BLACK’S OPINION 


Disability as Well as Death Re- 
serves Are Contingent Lia- 
bility of Company 


When the U. S. Supreme Court on 
Monday held that life insurance compa- 
nies are allowed under the revenue laws 
to make deductions for reserve funds 
required by law to cover disability as 
well as death reserves, a situation of 
conflicting rulings and. decisions was 
cleared up that has existed for several 
years. For many years the life insur- 
ance companies were permitted to make 
such deductions without demur by the 
Treasury Department but in 1935 the 
Commissioner of Internal Revenue is- 
sued a ruling that disability reserves 
were not deductilfle based on interpreta- 


_tions of Section 203 (A) (2) of the 1932 


and 1934 revenue acts by the courts. The 
Court of Claims, meanwhile, had reached 
an opposite decision on the same issue. 

Three cases were before the Supreme 
Court on this issue brought by Oregon 
Mutual Life, Pan-American Life and 
New World Life. The case on which 
specifically the decision was made was 
that of Oregon Mutual. In this instance 
the company appealed to the Board of 
Tax Appeals. The case was carried to 
the Ninth Circuit Court of yt Sa 
which granted review because the Court 
of Claims had reached an opposite con- 
clusion on the same issue. 

True Contingency Reserve 

In the opinion, which was by Justice 
Black, it was stated: 

“It is not disputed that administrative 
regulations promulgated under every 
revenue act from 1921 through 1932 
recognized the right of life insurance 
companies to take deductions both for 
death and for disability reserves on poli- 
cies such as those here involved. Nor 
is it denied that the 1934 re-enactment of 
Section 203 (A) (2) followed thirteen 
years of administrative regulation and 
practice under which substantially identi- 
cal pre visions had been so construed and 
applied that life insurance companies 
could and did obtain these deductions. 

“During that entire period, the Treas- 
ury found no ambiguity in Section 203 
(A) (2), and expressed no doubt as to 
a life insurance company’s right to make 
such deduction.” 

However, Justice Black continued, new 
regulations were promulgated on Febru- 
ary 11, 1935, holding disability reserves 
to be non-deductible under the 1934 
act, and on December 18, 1935, a Treas- 

(Continued on Page 6) 
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esse Jones Says Life Insurance Must 
Adiust Itself To Low Interest Rates 


That life insurance must adjust itself 


1) low earnings was the statement of 


Jesse H. Jones speaking here Thursday 
last week, before the convention of the 
\ssociation of Life 
He further 


Insurance’ lresi- 
denis. called 4% a “high 


rate on a eood loan.” 


“| challenge the statement that the 


soyvernment is responsible for low 
interest rates but if it 1s, | am 


” 


for it, 
afirmed the Secretary of Commerce and 


Federal Loan Administrator who has 
many friends among the insurance ex- 


ecutives whom he was addressing. 
“Banks and insurance companies make 


interest rates”, the speaker continued. 


“True, the government has spent a great 


deal of money in the last eight years, 
all of which finds its way eventually into 
some bank, much of it through the 


purchase of insurance policies. You, as 
private money lenders, bid against each 
other for loans and investments, and 
| have thought that private money 
lenders were the ones who have driven 
rates down, that it was the application 
of the law of supply and demand, Maybe 
| am wrong.” 


Says R.F.C. Does Not Compete 


“The R.ELC. does not compete with 
private lenders. It has helped many 
institutions directly and through loans 
to others. Our rates have kept high 
enough to enable us to sell at a sub- 
stantial premium more than a million 
dollars’ worth of notes and_ securities, 
none of which lending institutions such 
as yours care to take at fair rates, if 


at all, when the loan is to be made. 
“We make the loans and when they 
become seasoned, you and other in- 
vestors take them, and our rates must 
be sufficient or you would not. Then 
when we sell the loans, it is to the 
bankers who distribute them. We are 
trying to keep these customers as nearly 
as possible in regular channels. We 
could not do otherwise.” 


Thinks 4% High Rate 


Continuing the Secretary of Commerce 


said: “I think 4%, which is R.F.C.’s 
rate to industry and railroads, is a high 
rate on a good loan, and you must, 
since you make many loans at = sub- 
stantially lower rates, 


“We have been considering reducing 
our rates for fairly sound railroad 
obligations. Our railroads are having 
dificulties enough, as you well know, 
meeting new competition from the high- 
Ways and the airways, and in the con- 
tnually narrowing spread between  in- 
come and the cost of operation. The 
railroads are necessary, and if the gov- 
ernment must help them, one way of 
doing it without cost to the taxpayers is 
by providing senior money at lower 
Interest rates.” 

Should Be More Uniformity 

Secretary Jones further stated: “And 
while on the subject of interest, there 
should be more uniformity in rates. | 
make that as a positive statement, and 
hot as an opinion, because you may not 
agree with me. A note or a bond can 
he no better than good, vet the great 
Majority of borrowers are those who are 
required to pay the higher rates. The 
blue chip” corporations that least need 
low rates are favored with them. 


My own that interest rates 


view is 


have always been high. Why should 
we place unnecessary burdens on the 
borrower when he is the man who sup- 
ports us all? He enables you to pay 
dividends to your policyholders, he 
enables banks to pay dividends to their 
stockholders, he provides employment. 


He is the optimist among us. If he 
were not, he would not borrow at the 
lender’s terms, hoping that he could 


meet them, when he really knows bet- 
ter. He would not undertake the things 
that built our country. He would want 
you and me to move over and give him 


room alongside of us so he could have 
a free ride and an easy one. It is the 
borrower that enables lending institu- 


tions to put money to work. We ought 
to make it easy, not hard, for him to 
do so. 

“Many of the difficulties that overtook 
us in the early thirties were due to 
high interest rates, short maturities and 
excessive amortizations. | think most 
of us who have found that out are now 
adopting different principles.” 

Government Supervision 

Farlier in his address Mr. Jones had 

said: “It should be evident to you that 


what is being done by the National 
Government to protect investors and 
other phases of our national. economy 
may sometimes reach you.” "°° 

Touching on supervision 
Jones stated: 

“It is because of the helief in the 
integrity and stability of life insurance 
that you have been permitted to exer- 
cise control of your companies with so 
little governmental supervision and re- 
straint. True, you are examined by the 
state insurance supervisors, but our 
national banks and state banks who are 
members of the Federal Reserve System 
are under strict Federal supervision; the 
railroads are under the constant super- 
vision of the Interstate Commerce Com- 
mission; the issuance of investment se- 
curities is under the supervision of the 
Securities and Exchange Commission, 
private business and industry must stay 


Secretary 


within the limitations of fair competi- 
tion laid down by the Federal Trade 
Commission. But no Federal agency 


supervises life insurance. 

“Tama great believer in life insurance 
and carrv a large line myself; I always 
TI : should not be 


have. hese citations 


Insurance Is Greatest Single Hope 


Of American People, Says W. L. Talbot 


Walter LeMar Talbot, president of Fi- 
delity Mutual Life, declared in an address 
to the Association of Life Insurance Presi- 
New York 


admitted assets of all 


dents meeting in December 6, 
that “total United 
States legal reserve life insurance compa- 
nies, estimated as of the end of this year, 
total of $30,775,000,000—an 


figure, if we think only in 


will reach a 
astronomical 
figures, but in terms of human values this 
vast sum stands out as probably the great- 
est single hope of the American people. 
In all the world there is nothing to match 
it.” The subject of Mr. Talbot’s p-per 
was “The Why and Wherefore of Life 
Insurance Funds.” Portions of it follow: 

“Reduced to simple terms, life insurance 
is money for future delivery. Obviously, 
this money must first be accumulated or 
there can b> no fulfilment of purpose, no 
day of delivery. From the standpoint of 
those who have thus planned; from the 
standpoint of those who are to benefit from 
the planning, and from the standpoint of 
the common welfare, this picture ap- 
proaches the ideal. 


Distribution of Wealth 


“Nowadays, the word ideology is at 
the tip of almost every speaker’s tongue 
and every writer’s pen. Let me make my 
use of it at the outset by saying that we 
are now met on every hand by manv con- 
flicting ideologies concerned with the re 
distribution of wealth.  Fallacious social 
programs and false economic theories are 
given widespread dissemination. For the 
most part, the problem thev envisage can 
not be solved so simply. We cannot just 
‘plan it that way.’ For ownership of 
wealth or property is not static. The 


redistribution of wealth is already an es- 
tablished process constantly taking place in 
our economic life. 

“Insurance, whatever its form, is a de 


vice to redistribute wealth after the oc- 
currence of some loss or misfortune. To 
life insurance countless families in America 
pin their hopes of economic survival. 
Methods Improved Upon 

“Why do these large aggregations of 
life insurance funds exist? How do such 
funds arise? The answers to these ques- 
tions implicitly answer also the questions 
of why and how life insurance funds must 
be invested. 

“The early life insurance associations 
and societies did not accumulate much in 
the way of funds or reserves. They col- 
lected from each member each year an 
assessment. The modest fund so created 
was merely sufficient to meet the current 
vear’s death losses. To put the matter in 
another way, the redistribution was con- 
fined entirely to savings currently con- 
tributed from current income. As _ the 
average age of the members in this simple 
insurance economy increased, the 
ments likewise increased until they became 
excessively burdensome. From the disap- 
pointments and failures of these primitive 
ventures arose the modern system of level 
premium legal reserve life insurance. To- 
day the existence of life insurance funds 
is inherent in the nature of the level pre- 
mium system. 

Huge Amount Distributed 

“Life insurance funds have their origin 
in the sums saved out of income and en- 
trusted to life insurance companies in the 
form of premiums by millions of individ- 
uals, most of them persons of small or 
moderate means. These self-reliant. citi 
zens recognize and are voluntarily meeting 
their responsibilities to themselves, to their 
dependents and to society in thus providing 


assess- 


in part at least against poverty and de- 
pendency. 
“To each policyholder, life insurance 


protection is a vitally personal matter. 
During the current year the benefits dis 
(Continued on Page 10) 














Harris & Ewing 
JESSE H. JONES 


taken as a hint for meaning that the 
Federal government contemplates super- 


vision over life insurance. That is not 
my meaning at all. It should, how- 
ever, be evident to you that what is 


being done by the National Government 
to protect investors and other phases of 
our national economy may sometimes 
reach you. You will do well, therefore, 
to see to it that your house is so clean 
that the administration of these billions 
of dollars of trust funds is so fair and 
intelligent as to make unnecessary any 
supervision by the National Government. 
I am sure you will do this. 

“The faith which the American people 
have in life insurance has concentrated 
in your hands tremendous reservoirs of 
investment capital. This concentration 
of capital means power, the power of 
money, and imposes the duty upon you 
of thinking and acting not only in the 
interests of your policyholders but with 
the broadest provision for the general 
welfare. 

“You appreciate, I know, that within 
the realm of prudence, you should con- 
duct your associations so that it can 
never be said that the concentration of 
capital in your hands is in any sense 
a menace to any part of our economy. 

“The relationship between your in- 
vestments, your operations and the na- 
tional welfare is very close. You are 
public servants as much as | am a 
public servant, and I have long thought 
that such should be professions 
and rewarded as much, properly and ap 
propriately. 

“T know the difficulty you are having 
in finding sound investments for your 
reserves at what are now regarded as 
high interest rates, and that it is neces- 
f dividends 


jobs 


sary for you to adjust your 
and yield to your policyholders to a 
somewhat lower level than, let us say, 


in the good old days, which I hope 
never return, 
“There, again, I call attention to the 


fact that we are living in 1940 and that 


the clock cannot be turned back. Other 
businesses have found it necessary to 
adjust themselves to the changed con- 


ditions. I ask why should the life in- 
surance companies be excepted? 
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Robert L. Foreman 
Dies of Pneumonia 


IN INSURANCE OVER 50 YEARS 
Mutual Benefit’s Senior General Agent 
Exerted Himself Energetically in 
Behalf of Public 
Robert 1 
years general 
tual Benefit, 


ber 9, age 73. 


Foreman, for thirty-five 
agent in Atlanta for Mu- 
died of pneumonia Decem- 
He was the company’s 
senior general agent and entered life 
insurance almost fifty-two years ago at 
age 22, having since made notable con- 
tributions to the business. 

He was born at Washington, 
June 1867, attended Washington 
emy and was graduated in 1887 
University of Georgia, where he 
elected to membership in Phi 
Kappa. After two years in the 
grocery and drug bus‘ness 
tered life insurance work 
Mutual Life of New York. 
field, supervisory, agency management 
and home office experience with several 
companies and in 1906 resigned an At- 
lanta general agency and joined the 
Mutual Benefit as associate general 
agent for Georgia. He was appointed 
general agent for the state in 1912. 


Ga., in 
Acad- 
from 
was 
Beta 
whole- 
he en- 
with the 
He gained 


sale 


sole 


In Many Organizations 

took an active part in 
life underwriter association work, serv- 
ing local and national organizations in 
various official capacities. Several years 
ago, on the occasion of his seventieth 
birthday, the Atlanta Life Managers 
Club honored him with a banquet at 
which unusual tribute was paid to him 
as a life insurance man and as a citizen. 
Much interested in all civic and cultural 
affairs, he was one of the founders of 


Mr. 


Foreman 


the Young Men’s Library Association, 
now the Carnegie Library, and served 
as a member of its board of trustees. 


During the World War he was appointed 
state director for Georgia of the Liberty 
War Council, engaged in obtaining books 
for soldiers. He also served as president 
of Atlanta’s Family Welfare Society and 


the Rotary Club and as vice-president 
of the Chamber of Commerce. 
His son, Robert L. Foreman, Jr., has 


been associated with him in management 
of the agency for many years, and since 


March 1939 the agency has operated 
under the name of Robert L. Foreman 
& Son. 


HIGDON C. OF C. DIRECTOR 

I. C. Higdon, vice-president, Business 
Men’s Assurance, has been elected a 
director of the Kz ansas City Chamber of 
( ‘ommerce. 
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R. L. Williams ili 
Walls with Zimmerman 











WILLIAMS 


ROBERT L. 





Robert L. Williams has been chosen 
service manager in the Charles J. Zim- 
merman agency of Connecticut Mutual 
in Chicago, effective January 2. He has 
been with the Insurance Research & 
Review Service, Indianapolis, and for the 
last two years sales and service repre- 
sentative for that organization in the 
central western states. 

Mr. Williams is a graduate of DePauw 
University. While there he was a 
Rector Scholar and took an active part 
in dramatics. He is a member of Sigma 
Chi fraternity. In the Zimmerman 
agency he replaces Ewart G. Walls, Jr., 
who was transferred to the William H. 
Siegmund agency, Los Angeles. 





Life Office Management 


Ass’n Proceedings Issued 
Printed copies of the proceedings of 
the 1940 annual conference of the Life 
Office Management Association held in 
Des Moines last month are being dis- 
tributed to the members. 

The proceedings, contained in a 300- 
page bound volume, cover the numerous 
important talks, discussions and reports 
presented at the session. 


HARTFORD CLU OFFICERS 

Philip I. Holway, Connecticut General, 
has been elected president of the Hart- 
ford Chapter of the Chartered Life Un- 
derwriters. Vice-president is Alfred H. 
Hiatt, Jr., superintendent of agencies of 
Aetna Life, and secretary-treasurer is 
William L. Camp, 3rd, editor, Connecti- 
cut Mutual Life. 








sow, York Post Prints 
Summary of SEC Report 


FIVE COLUMN SMEAR THIS TIME 


Washington Inquisitorial Body Keeps 
Stringing Along with Criticisms of 
Companies Given to Pet Reporters 





weeks SEC has been loaning 
reporters and columnists for an 
“exclusive story” either extracts from the 
three volume report to TNEC which it 
has prepared, or has loaned them one of 
the volumes to keep long enough to write 
a story. These leaks have been irritating 
to the insurance business which is irked 
by the unfairness of this rotating type of 
mud slinging, and with the opportunity 
given to reporters for sensationalism. It 
is especially annoying as TNEC report is 
not made public yet. 

An example of what a radical daily can 
do with such leaks is the “exclusive story” 
printed by New York Post on Tuesday, 
which ran five columns after being shown 


For 
to pet 


some 


a summary of SEC report. New York 
Post took the material furnished it by 
SEC and boiled it down into an interpreta- 


tion of its own written in highly inflam- 
mable journalese in which the insurance 
business didn’t get a break of any | kind. 


Nine of its summary paragraphs “sum- 
marizing” the SEC report it prints as 
follows: 

1. The big life companies for several years 
have eliminated real competition by inter-com 
pany agreements that cost the public untold 
millions, 

2. Many officers and directors juggle the 


funds of their companies for personal gain. 
Reports to policyholders are incomplete. 
4. The structure of many life insurance com 
panies is often changed for the personal benefit 
of company officials - 
5. Policyholders have voice in 


virtually no 


the election of officers and directors. : 
6. A few promoters operating mostly in the 
Middle West have made huge profits for them- 


selves and caused serious losses to nolicyholders 
by irregularities in merging and reinsurance of 
companies. 

7. The life insurance 
ized an effective lobby 
feating or influencing 
lation, 

8. Policy 
men and poor selling 
millions annually. 

9. Industrial insurance has failed in its pur- 
has created serious social problems ard 
has reaped huge profits. 


“Sterilizing” Savings Funds 
The New York Post makes some direct 
quotes from SEC report to TNEC. One 
of them is particularly incomprehensible. 
Discussing “sterilizing savings funds” the 
Post quotes the report as saying: 


“The desire of the companies for security 
prevents them from lending to new enterprises 


companies have organ 
for the purpose of de- 
state and Federal legis 


sales- 
public 


due to high 
methods cost 


lapses pressure 


the 


nose, 


or for equity financing. An_ ever-increasing 
amount of the country’s savings is flowing to 
life insurance companies, which, because of their 


fiduciary characteristics and the restrictions con- 
tained in the investment laws to which they are 
sifbject, are, in effect, sterilizing the savings 





practice 





MANU 


THE 


Fifty-three years of sound conservative precept and 
have built up a stable institution, strong 
financially and well seasoned in experience. 


On this foundation is based today a truly modern, 
vigorous and progressive life insurance service. 


INSURANCE IN FORCE, 590 MILLION DOLLARS 
(Including Deferred Annuities) 


ASSETS, 17714 MILLION DOLLARS 


FACTURERS 


ITHIN this Company, there is an ideal combin- 
ation of the stability of age and the vigor of youth. 
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THE BOSTON MUTUAL 


LIFE INSURANCE Co, 


is an old New England company 
of high character and standing. 
It is known for its conservative 
management and strength. It has 
just completed its fortieth year 


as a legal reserve company. 


JAY R. BENTON, President 
EDWARD C. MANSFIELD, 
Secretary-Treasurer 
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funds received and preventing them from flow 
ing into new enterprises for undertakings where 
the element of venture of risk is present. 


hus the small business man or the smal 
industrial concerns are denied access to the 
most important capital reservoir, and the life 


insurance companies on the other hand are find 
ing themselves unable to put their funds t 
work.” 7 

Reason this is incomprehensible is that 
life companies can’t make such loans under 
the law. 

Another section contains a discussion of 
the responsibilities of directors of com- 
panies and describes the need for a clearer 
definition of those responsibilities, holding 
that “flagrant cases of conflict of interests 
and breach of trusts in insurance company 
directorates exist because of the many in- 
terlocking directorates and the failure t 
recognize the position of the life insurance 
director as one of the highest trust.” 

The report discusses the Association of 
Life Insurance Presidents accusing it of 
lobbying. It says in part: 

This association conducts only a small part 
of its lobbying activity in its own name. It does, 
however, have representatives in the various 
states and it directs them as to which proposals 
to urge for adoption and which to oppose. Tac 
tics usually are left to the discretion of the 
local representatives who frequently go to great 
lengths to influence legislation. The use of en- 
tertainment, the distribution of patronage an 
outright misrepresentation are among the 
strategies used. 





Inter-Company Agreements 

Section 11 of the report of SEC is 
under title of “Inter-company Agreements 
to Eliminate Competition.” It says in part: 

The principal life insurance companies have 
for several oon undertaken to eliminate rate 
competition by means of inter-company agree 
ments and gentlemen’s understandings. 

The insurance companies have tried to keep 
their agents from entering into competition on 
the basis of cost and frequently issue instruc: 
tions to their agents to that end. 

As a result of the efforts of the companies, 
competition on a cost basis is greatly minimized 
in the field of life insurance and the policy 
holder’s difficulty in determining net cost and 
comparative costs is correspondingly increased. 
To the extent that a prospective policyholder 
cannot determine costs or even make intelligent 
estimates of costs, he cannot purchase his it- 
surance on the basis of cost with the result that 
the prices of the commodity cannot react to 
competitive factors. 

Another statement in SEC report is that 
it sees exhibited “a tendency among life 
insurance companies to sell insurance for 
the sake of sales alone without giving due 
attention to the needs of the insuring pub- 
lic or to its ability to buy insurance.’ 

In brief, insurance companies will be 
amazed at the one-sided, partisan natur¢ 
of SEC report and bile with which it is 
written, 


DAWSON LECTURES IN N. J. 

C. Preston Dawson, general agent for 
New England Mutual in New York 
City, gave the tenth of the series of 
talks sponsored by the Life Underwrit- 
ers Association of Northern New Jer- 
sey in the auditorium of the Firemen’ 
Building on Wednesday. 
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Geo. W. Allan, President 


Great-West Life, Dies 


PIONEER OF CANADIAN WEST 





: in Many Companies, He Was 
Dene Canadian Chairman of 


Hudson Bay Co. 





One of the great figures of Western 
Canada, 2 pioneer of that country, passed 
away in the death Friday of last week 
at Victoria, B. C., of George W. Allan, 
KC, of Winnipeg. A man of many 
interests, Mr. Allan was well-known in 


— 
' 





GEORGE W. ALLAN 


the insurance business as president of 
the Great-West Life of Winnipeg. De- 
spite his eighty years he was vigorous 
and on his way to the Pacific Coast 
recently he stopped off with friends at 
Edmonton, Alberta, for a duck hunt. 
At Victoria he suffered a heart attack 
from which he did not recover. 

In addition to his connection with the 
Great-West Life, Mr. Allan was per- 
haps most proud of his chairmanship of 
the Hudson Bay Co.’s Canadian commit- 
tees. He was also senior partner of a 
large law firm and a director of many 
companies among them Canadian Bank 
of Commerce, Canada Cement, National 
Trust and British American Oil. 

Two years ago Liberty Magazine had 
an article about Mr. Allan in which he 
was put forward as a candidate for 
Canadian Hall of Fame. He was de- 
scribed as so thoroughly Western Cana- 
dian that it said he never mentioned 
that he was born in Toronto. He at- 
tended several colleges getting his B.A. 
at twenty from Trinity College Univer- 
sity at Toronto. He started the study of 
law at once and went to Winnipeg in 
1882 where he was called to the bar and 
formed the law firm with which he was 
still actively associated at the time of 
his death. 

Mr. Allan was first elected to the 
board of directors of the Great-West 
Life in 1904 and in 1926 he became 
president of the company. Despite the 
great breadth of his interests he found 
time to become well-known to both 
agency and staff representatives of the 
Great-West Life throughout the entire 
organization. He was a popular figure 
at company conventions and agency 
meetings and delighted in mingling with 
the men of the field force. 

At one time active in politics, he was 
returned to the Dominion House of 
Commons as a member for South Win- 
mpeg from 1917 to 1921. 


WINSTON DIES IN CALIFORNIA 
Frederick J. Winston, formerly in the 
legal department of the Mutual Life and 
4 grandson of F. S. Winston, once presi- 
ent of that company, died Monday at 
his home in Pasadena, Calif., after a 
long illness, 
































Ask any one of the fathers on your 
list of prospects to value his son or 
daughter and the answer will read like 
a statement of the gold deposits at 


Fort Knox. ’ 


Then ask him how these objects of 
his affection would be provided for if 
they should become fatherless before 


they are self-supporting. 


Explan how life insurance could 


meet the emergency. 
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Kakoyannis Named to 
Head Greek Relief 


WITH INSURANCE BUSINESS 





Appointed By Harold S. Vanderbilt; 
Several Life Company Presidents 
On Executive Committee 





Andrew Kakoyannis, manager of the 
Stuyvesant Ordinary agency of the 
Prudential, Chrysler Building, New York 


’ 


has been designated by Harold S. Van- 
derbilt to form committees in the 
Greater New York area within the in- 
stitution of life insurance for the pur- 





ANDREW KAKOYANNIS 


pose of raising funds for Greek relief. 
Mr. Vanderbilt is the honorary national 
chairman of this movement. Among 
those who have told Mr. Kakoyannis 
that they will serve on an executive 
committee of the life insurance branch 
for Greek relief are Col. Franklin 
D’Olier, president, Prudential; Frederick 
H. Ecker, chairman of the board, Metro- 
politan Life; Thomas I. Parkinson, presi- 
dent, Equitable Life Assurance Society; 
Alfred L. Aiken, chairman of the board, 
New York Life; Osborne’ Bethea, 
president, Life Managers Association oi 
Greater New York, and Julian S. Myrick, 
general agent, Mutual Life. 

At the gridiron dinner of the Life 
Managers Association of New York held 
at the Waldorf-Astoria December 4, a 
serious note was struck when Mr. 
Kakoyannis in an eloquent plea for the 
Greek relief cause announced the forma- 
tion of committees to raise funds for 
this relief. 

Mr. Kakoyannis spoke of his arrival in 
this country nineteen years ago and told 
of his delight in finding such a large 
inheritance from ‘Ancient Greece in 
America, an inheritance of architectural 
principles and in the language of the 
country. He said that we do not inherit 
from strangers, but only from relatives 
and drew a parallel between the rise 
of democracy in Greece and in this 
country, citing the fact that President 
Andrew Jackson was the first head of a 
foreign power to recognize the new prin- 
ciples of government in Greece. 


BOSTON CHAPTER CLU MEETING 

Boston chapter Chartered Life Under- 
writers will meet December 17, when 
a number of actual cases will be pre- 
sented by Warren R. Purcell, New York 
Life, and Montague P. Ford, Home 
Life. There will be a discussion of 
various specific cases outlined by mem 
bers of the audience to a panel com- 
prised of Clarence W. Wyatt of Bobst, 
Johnson & Wyatt, general agents John 
Hancock; Basil S. Collins, vice-president 
Old Colony Trust Co; Wallace N. Wat 
son, general agent Connecticut Mutual 
and Simon D. Weissman, life insurance 
counsellor. 
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Hearings Called on 
Nonforfeiture Bills 


MODEL LEGISLATION DESIGNED 
Alfred N. Guertin Makes Announcement 
Regarding Meetings To Be Held 
in New York and Chicago 





Alfred N. Guertin, actuary of the New 
Jersey Department and chairman of the 
committee to study nonforfeiture ben- 
efits and related subjects of the National 
Association of Insurance Commissioners, 
has announced that a public hearing will 
be held by the committee at Hotel 
Pennsylvania, New York, December 16 
and at the Palmer House, Chicago, 
December 18, both at 10:30 o'clock. 

The proposals of the committee .are 
considered of fundamental importance to 
life insurance policyholders. The com- 
mittee has invited companies, policy- 
holders and all other interested parties 
to present views on the tentative draft 
legislation presented to the commission- 
ers last week at their meeting in New 
York and which is to form the basis for 
model bills designed to be offered for 
enactment in all states. It is anticipated 
that a final report will be made to the 
National Association of Insurance Com- 
missioners at its annual meeting to be 
held in Detroit next June. 

The committee is composed of repre- 
sentatives of the insurance departments 
of Connecticut, New York, New Jersey, 
Illinois and Washington, and has repre- 
sentatives thereon of the Actuarial 
Society of America and the American 
Institute of Actuaries. 


HUTH HEADS SUPERVISORS 


'41 President of Supervisors Club, Divi- 
sion of Chicago Life Under- 


writers Assn. 
George Huth, assistant manager, 
Ewing agency, Provident Mutual, has 
been elected president of the Life 


Agency Supervisors Club, division of the 
Chicago Association of Life Underwrit- 
He served last year as vice-presi- 


ers. 

dent. Robert Curry, CLU, Aetna Life, 
is vice-president for the ensuing year, 
and Don Alford, Prudential Life Ins. 
Co., is secretary-treasurer. 


Philip B. Hobbs, agency manager, 
Equitable Society, was guest speaker at 
the annual meeting. He described the 
three principal causes for failure of 
agents as insufficient exposure, inade- 
quate prospects and ineffective presen- 
tation, “Whenever agents in your charge 
fail to produce,” he told the supervisors 
in his audience, “you will find the rea- 
son in these three causes. As super- 
visors it is your duty to show how they 
can overcome their shortcomings in 
these re gards.” 


CHRISTMAS PARTIES EXTENDED 


Christmas parties given in the past 
by members of the Baltimore Life Un- 
derwriters Association for the young- 
sters who are confined to Harriet Lane 
Home, Johns Hopkins Hospital, have 
been so successful that arrangements are 
being made this year to continue this 
party’ and also give a similar event for 
the children of Johnston Memorial, 
Union Memorial Hospital. The chil- 
dren will be given a Christmas treat and 
each will receive a present from the 
association Leonard V. Godine, first 
vice-president of the association, is chair- 


man of the Christmas Party Committee. 


INDIANA CONFERENCE LARGE 


Nearly 500 life underwriters and ex- 
ecutives attended the Indiana Life In- 
surance Sales Conference held in Indi- 


anapolis December 7. Among the speak- 
ers were Lester O. Schriver, Peoria, past 
president of the National Association; 
Dr. J. Edward Hedges, Indiana Univer- 
sity School of Business; Joseph M. 
Gantz, general agent of Pacific Mutual 
at Cincinnati, and H. Kennedy Nickell, 
general agent of Connecticut General 
at Chicago, 
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Mrs. Lucas, Commissioner Lucas of Missouri; 


Pr. W. 


Ecker, vice-president, Metropolitan Life; Commissioner Harringtoa of Massachu- 

setts; Mrs. Prenner; M. R. Prenner, North Dakota Insurance Depzrtment; Super- 

intendent Pink of New York; Frederick H. Ecker, chairman, Metropolitan Life; 
Leroy A. Lincoln, president, Metropolitan Life. 
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Life to visit and in- 
pect the Parkchester housing develop- 
of the company. Some were ac- 
ompanied by their wives. A group pic- 


FORDYCE MONTH SUCCESSFUL 
November was set aside by Manhattan 
ife as Fordyce Month in honor of 
Fordyce, vice-president and 
The agency force 





ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


(LIFFORD L. A\CAAILLEN 


GENERAL 


THE NORTHWESTERN /X\UTUAL 
LIFE INSURANCE (O/\PANY 


547 AMADISON AVENUE 


ture is reproduced on 


1 this page 
Parkehester, now the home of hun 
dreds of families, has attracted nation- 


wide attention as a model housing devel 


opment. It has been the subject of many 
magazine articles; has been seen by 
thousands of visitors, including many 


from 
in East 


foreign countries. It is located 


Bronx, New York City. 


wrote $3,859,000 of new 
over Fordyce Month of 1939. The lead- 
ing general agents, agents and officers 
of the company celebrated the occasion 
at a dinner in New York, December 10. 


business, 28% 


A GENT 











December 13, 1949 


New England Mutual * 
Lowers Interest Rate 


DIVIDEND FORMULA REVisgp 

Year’s Transactions Unusually Satis. 

factory Says President Smith; Econ. 
omy in Operating Expenses 


A new dividend scale has been adopted 
by New England Mutual for 194] based 
on the lower interest 


lactor of 334% 


rhis adjustment, with minor changes in 
other factors of the dividend formula 
r sults in rather wide variations under 
different policy forms from the dividends 
paid in 1940. 

Dividends on paid-up policies, whose 
earnings come almost entirely from ex. 
cess interest above reserve requirements 


are naturally most affected. Earnings 
on term contracts come largely fron 
mortality savings and their dividends 


remain practically the same. Due to the 
lower interest factor used in dividend 
calculations, premium paying policies wil] 
show a small increase in net cost whicl 
varies with the nature of the policy 
lrunds left on deposit, and dividends left 
to accumulate, will be credited 


; with 
314% interest. 


Operations Successful 


In his announcement to the field force 
President George Willard Smith reports 
that the insurance earnings from this 
year’s operations had been unusualiy 
satisfactory. This has been due in large 
measure to the favorable mortality ex- 
perience of the year, and to the contri- 
bution from economy in operating ex- 
penses. He says, however, that while 
earnings were expected to provide a 
substantial margin above dividend re- 
quirements, it was considered a conser- 
vative action to apply this balance to 
the valuation of and 1 
special funds. 


assets increase in 


Tax Deductions 
(Continued from Page 1) 


ury decision held that 
applied retroactively to 
earlier acts. 

The opinion continues: “Respondent 
now says that its former practice in 
permitting disability reserve deductions 
was erroneous and that the new regula- 
tions should be given full retroactive 
effect. It is the Government's conten- 
tion that the change in the regulations 
was particularly appropriate because in- 
duced by judicial decision.” 

While it was true that the court has 
held that reserves set aside by life in- 
surance companies to protect the pay- 
ment of policy investment purchases 
cannot be used as the basis for deduc- 
tions, those decisions “rested upon the 
conclusion that the investment fund fea- 
tures had no relation to the insurance 
risks.” 

On the other hand, he said, the health 
and accident reserves are based upon 
contingencies of the commencement and 
continuance of disability. 

“They have a direct and inseparable 
relationship to the very insurance con- 
tracts which bring respondent under a 
special tax scheme. Nor is there a dis- 
tinction, as respondent urges, betwee! 
that part of the reserves set aside to 
protect policyholders not yet disabled 
and that part set aside to protect those 
already disabled. The liability to those 
who have incurred disability is not 4 
fixed sum, but remains a contingency, 
still uncertain in duration and amount. 
Reserves held for such a contingent lia- 
bility are true reserves in the insut- 
ance sense.” 


this regulation 
the 1932 and 





TO CONTRIBUTE GIFTS 
Members of the Life Underwriters 
Association of Northern New Jersey will 
when they meet December 17, bring 
with them gifts for poor children ™ 
Newark’s institutions, for distribution 
Christmas Day. The same plan was fol 

lowed last year with much success. 





Dec 








7 








» 1940 


| 
Rate 


VISED 


Satis. 
con- 
$s 


dopted 
based 
34% 
ges in 
rmula, 
under 
‘idends 


whose 
mM e€x- 
ments, 
Immings 

from 
idends 
to the 
vidend 
ies will 
whic! 
policy 
ds lett 
| with 


| force. 
reports 
m= this 
usually 
1 large 
ity ex- 
contri- 
ng ex- 
while 
vide a 
nd re- 
-onser- 
nce t 


‘ase it 


ulation 


2 and 


ondent 
ice in 
ictions 
-egula- 
active 
onten- 
lations 
ise in- 


rt has 
ife in- 
> pay- 
chases 
deduc- 
yn the 
id fea- 
urance 


health 
upon 
nt and 


arable 


isabled 
those 
those 
not a 
gency, 
mount 
nt lia- 
insuf- 


} 

vriters 
“y will, 
"pring 
‘en if 
bution 
as fol- 


S. 





December 13, 1940 

















l 
| @ FOLD BACK ALONG THIS LINE . 





: I 
Pe 


a Fold back along this line 





What happens to the family when the : picture 1S changed 








Even a picture assumes an entirely dif- 
ferent aspect when you take away one of 
the principal figures ...when, in this 
case, the father is no longer there. 


Suppose that these are real people. 
Tommy is five years old, and Jane, two. 
Mother and father are each about thirty. 

Suppose that the father is “‘taken out 
of the picture’. His earning power, of 
course, would stop...and the mother 
would face a real problem, trying to make 
ends meet. 


She might be able to get a job some- 
where, perhaps. But she hasn't done any 
work outside of the home for a long 
time. And taking care of Jane and Tommy 
is a full-time job in itself. Most people 
would agree that nothing is more impor- 
tant for young children than to have their 
mother’s time and loving care. 


Later on, when Tommy is 18, could he 
go to college . . . or would he give up the 
idea and try to find work somewhere so 
as to help his mother? 

Of course this father owns some life 
insurance, and it would undoubtedly be 
of real help «o the family in their diffi- 
cult situation. But does he have enough 
to provide for them until the children 
are grown and able to stand alone in 
the world? 


NEW YORK LIFE 


INSURANCE 





COMPANY 


A Mutual Company Founded on April 12, 1845 « 51 Madison Avenue, New York, N. Y. 





Safety is always the first consideration... Nothing else is so cians. 


Suppose this young father takes a New 
York Life Family Income Policy for $10,000 
(face amount), with a ‘‘20-year period”’. 

In event of his death during the ‘20-year 
period’’, the mother receives $100 a month for 
the remainder of the period, that is, until the 
time when Tommy and Jane would be 25 and 22 
years old and the mother about 50. At that 
time, the mother would receive $10,000 in addi- 
tion, which would be a “‘nest egg”’ for her later 
vears. If the father dies after the ‘20-year 
period’, the amount payable is $10,000. 

If the father lives to an age when he wants to 
retire, he could use the cash surrender value of 
the policy to obtain a life income for himself. 

The premium rate for this policy is not much 
higher than for Ordinary Life during the *'20- 
year period’’. . . and after the 20th year it is 
exactly the same as the Ordinary Life rate. 

For further information about this unusually 
attractive policy, mail the coupon today. ; 


CLIP—FILL IN—MAIL TODAY 


— — — —— -_—_ — a — eee fe 
NEW YORK LIFE INSURANCE COMPANY 
51 Madison Avenue, New York City 


booklet, ‘Peace 


Without obligation on my part, please send me your 
of Mind,” describing New York Life Family Income Policies. 
I have______ children. My youngest child is_t____earrs old 
NAME —_ 
ADDRESS 
CITY & STATI 
MY DATE OF BIRTH . z N 
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T. T. Pond Heads Boston 
National Life Agency 


OLDEST AGENCY OF COMPANY 


New General Agent Comes From Four 
Generations of Insurance Men 
in Boston 


T. Temple Pond will be general agent 
of the Boston office of the National Life 
of Vermont beginning January 2, 1941, 
according to an announcement by Vice 
president Edward D. Field. The Boston 





—— 











T. TEMPLE 


POND 


agency, established in 1850, the year that 
the National Life began business, is the 
company’s oldest general agency and one 
of its most important. 

Mr. Pond, a Harvard graduate, start- 
ed in life insurance in 1924, with the 
Paul Clark agency of the John Hancock. 
He was manager of the life department 
of the Gilmour Rothery agency from 
1928 to 1930, went with the Blackmur 


Pru 217 Broadway Agency 
| To Be Merged with Others 


The Prudential Ordinary agency at 
217 Broadway, New York, the original 
Ordinary agency of the company in 
New York City, will on January 1 be 
merged with the other Ordinary 
| agencies of the city.. All the agency 
| force, supervisory and clerical staffs 
will be placed with the other agencies. 
This Prudential office has had as 
general agents the late Robert J. 
| Mix, one of New York’s prominent 
| life insurance figures; the late Charles 
| A. Foehl, for many years a Pruden- 
tial agency head; and, in recent years, 
the manager of the agency was P. R. 
Garrison who retired June 30. 


agency of Massachusetts Mutual from 
1930 to 1934, and has been general agent 
r Home Life of New York since 1934. 


Mr. Pond is the fourth generation 


of his family in the insurance business 
in Boston. His father, W. R. Pond, was 
anager of underwriting division, John 
Hancock; his uncle, T. F. Temple vice- 
president of John Hancock (retiring this 
ear); his grandfather, T. F. Temple, 


director the John Hancock and president 
of Dorchester Mutual Fire, and his 
vreat-grandfather, W. F. Temple, one of 
the founders and secretary of the Dor- 
chester Mutual Fire in 1855 

The vacancy in this agency 
lune when the then general agents, 
Charles W. Gammons and J. Howard 
Edwards, doing business under the firm 


began last 


name of Jame r. Phelps and Co., re 

signed their contracts with National Life 

They both will remain with the agency, 
althouch relieved of the managerial 
ré ithilitic \t that time, the 
ave va one of the oldest life in- 
urance agencies in the country in con- 


tinuou peration under the same name. 
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Edited Especially jor You--A hh. Broker 


Slate Mutual's Newest Publication 


Pi pefuls- 


10 DEVELOP CLOSER FELLOWSHIP WITH BRORERS AND SURPLUS waITERS 
SCHEDULED TO MARE A MCIGHBOMY CALC ABOUT ONCE & MONTH 
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Brokers everywhere are saying... 


“We like your little magazine ‘Pipefuls’.” We hoped 
they would. We want “Pipefuls” to be not just a sales 
bulletin but a neighborly call once a month... a chat 
together in friendly fellowship. 

In “Pipefuls” you’re apt to find anything from ships 
to sealing wax, from fire engines to the climate at 
Timbuktu. We'll talk a little shop too—not much— 
just enough to tell you of the many ways in which we 
truly cooperate with brokers. 

Would YOU like to receive “Pipefuls?” A State Mu- 
tual General Agent will enjoy sending it to you with 
his compliments. Ask him to put you on his list. 


State Mutual Life Assurance Company 


of Worcester, Massachusetts 
INCORPORATED 1844 


—_ Rugged as New Englandi Rock Round Coast -- =<. 
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U. S. Public Spending 
Boom-Raised Incomes 


NORTHWESTERN NAT’L SURVEy 


Increases in Savings and Insurance 
Sales Laid to Rearmament 
industrial Boom 


\ buying survey ‘cndnal by North. 
western National Life shows that the 
\merican public is going places and buy- 
ing things with the increased wages re. 
sulting from the current industrial re. 


armament boom. So far this year the 
country has used a billion gallons m 
gasoline, 600,000 more automobiles, sj, 
billion more cigarettes, and thirteen mij. 
lion gallons more liquor than at this 
time last year. 

Soft drink manufacturers are report- 
ing new sales records and candy sales 
are up. Out of more pay envelopes and 
fatter pay envelopes the public has 
hought 25% more theater tickets and 
admissions to other amusements. It has 
bought 25% more radios and radio equip. 
ment; the boom in sales of this last 
named item can probably be partially 
credited to interest in war news and in 
the political campaign just finished, 

Thrift is not being entirely neglected 
the report states. Total savings in th 
banks of the nation are over 700 million 
dollars higher, or 234% above this tim 
last year; residential building, chiefly 
small homes, is well ahead of last year’s 
rates; sales of Ordinary life insurance 
are up only approximately 1% so far this 
year, but Industrial insurance, bought 
chiefly by wage earners and low income 
eroups, has expanded 6% in sales volunx 
for the first ten months of this year. 


lore 


N nina: Gant 
Agent at Cleveland 


H. H. Nunamaker has been appointed 
general agent at Cleveland by Columbian 
National Life. The Hoyt W. Gale agen- 
cy will continue to represent the com- 
pany as associate general agent with 
Mr. Nunamaker, who joined the Trav- 
elers in 1928 and has been with that 
company until now. 


Illinois Bankers Has 
Two Excellent Months 


All new business records of Illinois 
Bankers Life were broken in a sixty 
days’ drive that ended November 30 
Hugh D. Hart, vice-president, says that 
policies written in October and Novem- 
ber aggregated $4,109,690, the largest to- 
tal in any two consecutive months of the 
company’s history. October was the 
company’s biggest month. The opening 
days of December are running 25% 
ahead of the same period a year ago 





E. S. HOBLER PROMOTED 

E. S. Hobler, for the past four years 
an underwriter in the Fresno, Cal. 
branch office of Occidental Life, has 
been promoted to agency supervisor of 
that branch. He is a director of the 
Central California Life Underwriters As- 
sociation. 





DR. KINGDON TO SPEAK 
The Life Underwriters Association 0! 
Northern New Jersey will meet Decem- 
ber 17 at Newark Athletic Club for lun- 
cheon and to hear Dr. Frank Kingdon 
speak on “Your Job in a Changing 
World.” Dr. Kingdon is a former pres!- 
dent of University of Newark, chairman 
of the Emergency Rescue Committee, 
New York Division, Committee to De- 
fend America by Aiding the Allies, and 
other civic organizations. 


CHAPMAN MISSISSIPPI SPEAKER 

Lewis W. S. Chapman, editor of Man- 
aver’s Magazine, issued by the Life I~ 
surance Sales Research Bureau, was 
recent speaker before the General 
Agents and Managers Association, Jack- 
son, Miss. 
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agen- THE BADGE YOU SEE HERE is a coveted emblem life insurance to individual needs and in such tech- so-called transfers took place—occasioned by change 
eet a symbol of 20 years of loyal and efficient service nical phases of life insurance as its relationship to of address or similar causes. In nearly every case 
Trav- to Metropolitan’s policyholders, and to the commu- problems of taxation and inheritance. Additional some agent served the policyholder. In almost 7,600 
that nities in which they live. thousands of field-men received instruction in other communities where Metropolitan nursing service is 
Today, more than 1,500 active Metropolitan Life educational projects maintained by the Company— available to Industrial policyholders, it is usually 
Insurance Company field-men are proud possessors all with a view to assuring policyholders the utmost the agent \ ho brings word of the policyholder’s need 
ol dic lilies . benefit from their life insurance. for it. 
nths it a | | : 
llinois Over 7,000 members of the field organization have Thus does the Metropolitan agent, with the co- If you need assistance with any problems con- 
— been in the business from 5 to 10 years: more than operation of the Company, strive constantly to in- nected with your life insurance, call in your Metro- 
het 3,800 enjoy 10 to 15 years of experience; and over crease his knowledge and to keep abreast of the politan agent. He will gladly consult with you, and 
: at 3 > years z > 6 é 
vem- 1,800 from 15 to 20 years. Fewer than one out of — "Mes. help prepare and file necessary papers. There is no 
st to- — RE , Ss " a : reason for paying anyone to perform these, or simi- 
f the every eight field-men have served Metropolitan pol The services the agent renders are many and a see : As a Metropolit: es policyholder, you are 
5 the icyholders less than two years. varied. Helping the policyholder select the kind of . 
ening : , att, entitled to the free advice of your agent. 
50; These years of continued service have an impor- insurance best suited to his needs and delivering the 
ago tant bearing on the quality of advice and help which policy are only the beginning of a long series of 
D policyholders receive from Metropolitan representa- —-S€F vices. COPYRIGHT 1940—METROPOLITAN LIFE INSURANCE CO. 
Boe ae . ao : . 
or tives in the United States and Canada. Many policyholders pay their premiums weekly, This is Number 32 in a series of advertisements designed 
ie All field-men receive preliminary life insurance in- | or monthly, and the field-man collects them. to give the pelle a clearer understanding of he = a “ 
ee : “ : Xp s . insurance company operates. Copies of preceding ad- 
or of struction before they begin their work of serving , rad RE ODS re oft an ns 
f the . : a When necessary, agents adjust insurance plans to vertisements in this series will be mailed upon request. 
policyholders. Thousands of field-men regularly re- 7 ioe Coe comers. 
s As- lca: Reale @ So el ’ new personal or farhily situations. Policies are . , 
ceive turt n > many courses con- 7 . poss 
snerde~neansnsed ota ees Tapenade checked to make sure that desired beneficiaries or Metro olitan Life 
ducted by the Company throughout the country. . ee ; : . ' 
; contingent beneficiaries are properly named. Divi- 
on of During 1939, some 567 managers and assistant dends are paid or credited. | C p 
re Site 7 eens tal wees nsurance Company 
managers attended special courses; another 1,198 When the death of a policyholder occurs, th 
- jun- . : os : . ° < < Py e curs, e€ 
gdon assistant managers received training in the field from , one é (A MUTUAL COMPANY) 
igd : : . a, ee agent often helps to prepare the claim papers and 
nging the Company’s full-time staff of 94 field training in- . 
eth : to get the check promptly to the beneficiary. Death Frederick H. Ecker, CHAIRMAN OF THE BOARD 
pre ‘ structors. Also, 739 agents, assistant managers, and claims were paid on an average of over 7,000 polici 
rma ; : aims w d an aver: P olicies = Des? agen 
sttee, managers were studying for their “Chartered Life er week in 1939 ett Leroy A. Lincoln, PRESIDENT 
, De- Underwriter” degree. This is awarded only to those P sia 1 MADISON AVENUE, NEW York, N. Y. 
aait . ° . .° ° +oe . 4 oy 
, and who complete specified studies in the application of In addition, every week in 1939, more than 75,000 
KER : a . . ; ; : 
Man- THIS IS THE THIRTY-SECOND in Metropolitan’s series of ad- Business Week, Dec. Time, Dec. 2; American Weekly, 
» In- ° . a . = 4 . 
aa vertisements designed to give the public a clearer under- Dec. 1; This Week, Dec. 8; Forbes, Dec. 1; United States 
a ° ° ° : a : ’ . ° 
neral standing of how a life insurance company operates. It ap- News, Dec. 6; Cosmopolitan, Jan.; Nation’s Business, Dec.; 
Jack- wad | 
pears in: Collier’s, Dec. 7; Saturday Evening Post, Dec. 7; Fortune, Dec.; Newsweek, Dec. 2; American Mercury, Dec. 





























BIG REASONS WHY U. C. AGENTS 
ENJOY A REPUTATION FOR 
REALLY EFFICIENT SERVICE! 








Through a Home Office supervised course, Union 
Central agents are trained in the technicalities of life 
insurance. 


Agents are regularly brought together in Company 
conventions for instruction. 


Talking slide films carry up-to-the-minute messages of 
instruction to agents throughout the country. 








i Latest developments in life insurance service are 
— 


thoroughly covered each week in the Company’s news 
= . 
oo ~ magazine. 


U. C. managers, trained by yéars of practical experi- 
ence, give valuable training to agents under their 
direction. 


U. C. pays fees and buys books for its agents who wish 
to secure the C. L. U. degree from The American 
College of Life Underwriters. 








THE UNION CENTRAL LIFE INSURANCE COMPANY 


Cincinnati, Ohio 
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W. LeMar Talbot 
(Continued from Page 3) 
tributed as a result of this form of thrift 
will reach a total of about $2,700,000,000 
That, however, is merely the number of 
dollars paid or credited to policyholders 
and beneficiaries during the year, “It docs 
not begin to measure the total volume of 
economic transactions made possible there. 
by. Conversely, had these life insurance 
payments not been provided, the resultant 
hardship would have been equally Wide- 

spread. i 

“These considerations make clear that 
life insurance is a powerful instrument for 
sustaining and advancing individual and 
social welfare. The companies, therefore 
bear a grave social responsibility to mal 
that instrument as strong and as effective 
as possible. 


Methods of Investment 


“The question has recently been raised 
as to how this huge reservoir of life insur. 
ance funds relates itself to the sum total 
of all investments and capital in the coun 
try. In considering this question it js 
convenient to divide investments into three 
groups. Within each group individual in- 
vestments differ in the degree of safety or 
security they afford. The first group may 
be described as venture capital. This form 
of investment is not a loan. It represents 
a purchase of ownership in enterprise. For 
that reason this field of investment is not 
generally suitable for life insurance funds, 
sut even in this group, a very high de- 
gree of safety and security is possessed 
by some stock issues, particularly those in 
the preferred or guaranteed category. 
Nevertheless, an insignificant proportion 
of life insurance funds has gone into such 
investments. The second and third groups 
of investments are in the character of 
loans. The first of these is short-term 
credit. The third group—long-term in- 
vestments, comprising bonds and mortgages 

has been the main channel into which 
life insurance funds have gone. 


Enviable Record Established 


“The incomparable record of life insur- 
ance as a whole, in meeting its obligations 
to policyholders and in maintaining a sound 
asset structure guaranteeing future pay- 
ments, has been achieved only because of 
the steadfast adherence to the institution's 
high standards with respect to the quality 
of the securities held. In recent years, 
however, this has necessitated the accept- 
ance of lower and lower returns. The 
serious consequence of this circumstance 
should not be underestimated. While con- 
siderations of safety are paramount, the 
yield factor is of essential importance, 

“Policyholders in general are receiving 
all of the benefits guaranteed in their life 
insurance policies; they may also have 
confidence that the provision for future 
benefits has not been jeopardized or im- 
paired. Neverthcless, the interests of pol- 
icyholders generally have been materially 
affected in recent years through reduction 
of dividends or through increased premium 
rates on new insurance due to the drastic 
reduction in investment earning power. 

“Based on data of forty-nine legal re- 
serve life insurance companies, represent- 
ing 92% of the total admitted assets ol 
ail United States companies, the invest- 
ment earnings, after deduction of invest- 
ment expenses, has dropped from a rat 
of 5.03% of mean ledger assets in 193) 
to 3.54% in 1939 (the latest year tor 
which data are available)—a reduction o! 
approximately 1% points. 

Effects of Lower Earnings 

“This decline in earnings has meant 
that during the nine years, 1931 to 1939. 
inclusive, the net investment income of all 
United States legal reserve life insurance 
companies was over $2,000,000,000 less 
than it would have been had the rate 0! 
investment return remained constant at the 
1930 level. For 1939 alone, such net i 
vestment income was approximately $40, 
000,000 less than it would have becn at th 
1930 rate of return, : 

“If additional investment carnings 0°! 
$2,000,000,000 had been realized during the 
nine year period and could have been added 
to dividends paid to policyholders, the total 
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tends would have been approximately 

The amount actually dis- 
ver, was about two-thirds of 

“+ foure. Li 1939 dividends to policy- 
ars cont have becn increased by $400,- 
000,000, they would have totaled $857,000, 
000, The actual distribution was only 53% 
of that amount. 

What $400,000,000 Buys 

“Consider what it would have meant if 
an aggregate saving of $400,000,000 could 
thus have been effected in the cost of life 
insurance to policyholders, as a group, in 
1939 and a like amount used to pay initial 
premiums on new insurance. he amount 
actually paid as initial premiums last year 
was $303,000,000 and this provided $11,- 
124,000,000 of new life insurance coverage. 
lf policyholders had been able to increase 
i, $400,000,009 the amount spent as initial 
premiums on new insurance last year, they 
would have becn able to provide themselves 
with an additional $14,700,000,000 of new 
coverage. Clearly it is a matter of grave 
concern to the policyholders. 
Statistical Tables Reviewed 


divit 
¢4,266,000,000. 
tributed, howe 


‘Now we come to our review of the 
statistical tables compiled by the asso- 
ciation from year to year. These tabu- 
lations are made possible by the gener- 
ous cooperation of forty-nine member 
and non-member companies that regu- 
larly furnish their records for this pur- 
pose, Through these tables opportunity 
is afforded to analyze life insurance in- 
vestment trends each year. Inasmuch 
as the contributing companies hold 92% 
of the total admitted assets of all United 
States legal reserve life insurance com- 
panies, the analysis of their investments 
gives an accurate picture of distribution 
and trends for the business as a whole. 
Tables and charts appended to this paper 
show the classified investments of these 
companies for each fifth year from 1906 
to 1916 and for every year from 1920 to 
1940. Data for the 1940 year end are 
estimated. All other data are actual. 
Observation of the appended tables re- 
veals how the make-up of the invest- 
ment portfolio has changed over the 
period covered by the survey. 

Government Security Holdings 

“A comparison of the data for the end 
of the current year with that for the 
end of 1940 reveals just what the shifts 
have been. Many gratifying evidences 
are present, however, that trends in- 
fluenced by depression conditions have 
heen modified and, in some cases, re- 
versed during the past five or six years. 

“The total admitted assets of the for- 
ty-nine companies are estimated at $28,- 
250,000,000, as of the end of 1940, Of 
this amount the total holdings in gov- 
ernment and corporate bonds, including 
a relatively small amount of corporate 
stocks, aggregate $16,722,000,000 or 59.2% 
f all admitted assets. This is the larg- 
est proportion of such securities ov ned 
by the companies during the period cov- 
ered by the survey, and contrasts with 
the corresponding percentage, ten years 
ago, of 37.6. At that time government 
securities were a minor quantity in this 
classification. 


Security Unsurpassed 

“The spectacular rise in the govern- 
ment bond ratio has resulted chiefly from 
the unprecedented influx into the life 
Insurance investment portfolio of Federal 
securities—a type of investment in which 
ite insurance funds, awaiting the return 
t more abundant opportunity of a suit 
able character in other investment fields, 
could remain in highly liquid form and 
M unsurpassed security. Federal bonds 
lave risen from a relatively insignificant 
place in the investment portfolio at the 
end of 1930 when they represented only 
18% of total assets to a place of major 
mportance comprising 19.8% of total 
assets at the present time. 

‘State, county and municipal bonds 
also have experienced a rapidly upward 
trend. These securities have tripled in 
volume since the end of 1930 when they 
amounted to $585,000,000 and represent- 
ed 34% of total assets to their present 
sSeregate of $1,768,000,000, comprising 
) Canadian govern- 


I Of total assets. 
ment bonds amounting to $581,000,000 


‘present only 2% of total assets. 
Industrial securities have tripled their 
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TALBOT 


volume during the decade from $543,000,- 
000 to $1,696,000,000 and doubled their 
ratio to total assets from 3.1% to 6%. 


WALTER LeMAR 
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the most important corporate classifi- 
cation ten years ago, representing 17.1% 
of assets—have fallen to 10.7% of assets 
at the present time. 

Mortgage Loans 


“In contrast to bond investments, 
mortgage loans are less than half as 
important in the composition of the life 
insurance investment portfolio at the 
present time as they were ten years ago, 
having dropped from 40.5% of assets at 
the end of 1930 to 18.9% of assets at 
the end of 1940. In actual volume such 
investments by the forty-nine companies 
have declined 24% from $6,992,000,000 to 
$5,343,000,000. During the past four 
years, however, there has been an up- 
turn in such loans and their present 
volume represents an increase of 14% 
over the amount so held at the end of 
1936. 

“Of the present mortgage loan total 
only about one-seventh represents mort- 
gages on farm properties, which now 
total $801,000,000 or 2.8% of total assets, 
while six-sevenths represents mortgages 
on non-farm properties totaling $4,542,- 
000,000 or 16.1% of assets. 

Policy Loans 

“The foregoing has indicated that, at 
present, roughly three-fifths of the total 
admitted assets of the forty-nine com- 
panies is comprised of bond investments 


On the other hand, railroad holdings—and approximately one-fifth of mortgage 


investments. The remaining one-fifth is 
made up of policy loans, real estate, cash 
and miscellaneous assets. The present 
policy loan total is $2,767,000,000, repre- 
senting 9.8% of admitted assets. Real 
estate holdings, at the present time, 
aggregate $1,881,000,000 or 6.7% of ad- 
mitted assets as compared with a total 
of $405,000,000 or 24% of assets ten 


years ago. 
Monument to Agency System 


“Life insurance is a credit to the 65,- 
000,000 earnest, thrifty, self-reliant 
Americans whose savings it represents 
and who rest their security upon it. It 
is a monument to the American Agency 
System, an eloquent answer to those 
who dwell much upon the minor faults 
of that system. It is a challenge to the 
highest intelligence and integrity of the 
men who manage it. Through all the 
darkness of the past decade the bright 
lights of life insurance performance 
stand out as an augury of soundness, a 
comforting assurance of continued ful- 
fillment.” 





DINNER FOR WM. J. ELLIS 


In honor of William J. Ellis, who 
celebrated his twenty-fifth anniversary 
as a Prudential man, a dinner was held 
December 5 at the Hotel St. George, 
Brooklyn. He is superintendent of the 
Prudential Brooklyn 10 District. 














One of a series—Giv- 
ing facts about the 


Fidelity. _ 








A PROVEN SUCCESS 


November 15 marked the twenty-fifth anniversary of 
Fidelity’s direct mail service, known as the Book Lead Plan. 
Writing to the field at the time, President Talbot said: “A 
proven success for twenty-five years, the Service is still 
going strong. 


“In total, Fidelity agents have written over $250,000,000 
of life insurance as a direct result of this service. I am talking 
about results actually traced to cards in file. The collateral 
results that radiated from these contacts and these sales 


would vastly increase this total. How much, we will never 
know. 


“In continuity of performance and pulling power, we 
know of nothing in all the field of direct mail advertising 
comparable with this twenty-five year record. It offers its 
own explanation why we have steadfastly held to the 
original letter written by Vice President Frank H. Sykes 
twenty-five years ago. Direct mail experts have marveled 
at the results we have shown. 


“A book could be written on the business romance of 
these contacts with millions of people. No end of interesting 
experiences have occurred. Outstanding among them was 
a lead that yielded an annual premium of $8,672, clinched 
on first interview. 


“We rejoice in the success the Service has brought to 
so many of our people.” 


The Fidelity Mutual Life Insurance Company 


Philadelphia 


WALTER LEMAR TALBOT, PRESIDENT 
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Iowa Insurance Service for 


Policyholders on Relief 


Dec. 10.—According to 
the annual report of the State Depart- 


Des Moines, 


ment of Social Welfare a special insur- 
ance service is being offered to relief 
This 


as a matter of routine to appli- 


cases in lowa. service is being 
given 
cants or recipients of old age assistance 
and, says the report, “helps the appli- 
cant realize the full value of any in- 
surance policy on his life.” 

“Frequently it is found that policies 


the applicant believes worthless have 


real value. During the fiscal year 134 
a total of $149,002 of in- 


values 


persons with 
surance self-supporting 
and in addition 316 persons having life 
insurance with a total cash 
$245,056 elected to assign 
ance to the state and receive assistance. 
Such assets when assigned are held in 
trust and after the death of the re- 
cipient the state reimburses itself for 
assistance given and returns the re- 
maining balance to the heirs of the 
decedent.” 

The report also says that twenty- 
three counties in the state maintain ac- 
tive insurance programs for direct relief 
families. “Through releasing the accu- 
mulated equities and through collection 
of disability benefits, death claims and 
unclaimed equities on lapsed policies, 
over $100,000 in cash was made available 
to relief families during the fiscal year.” 


became 


value of 
their insur- 


mce News Dats 





insurance 


—w 


Gerard S. Nollen, president of Bankers Life of Iowa, shown at the annual 

meeting of the Institute of Life Insurance, chatting with M. Albert Linton, 

president of Provident Mutual, and Joseph C. Behan, vice-president, Massa- 
chusetts Mutual Life (left to right). 


When the Buffalo Chapter, C.L.U., 
met December 12, a feature of the meet- 
ing was a table 
sales technique led by Clifford S. Ben- 


round discussion on 


nett. Arthur L. Beck presided. 


There Is No Crisis Today... 


Great-West Life reports more _ indi- 
vidual sales made by the company’s 
agents during the business drive honor- 
ing President George W. Allan in No- 
vember than in any other month this 
year. 
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SOPHIA SEIPP DEAD 





Editor of Industrial Insurance; With 

The Weekly Underwriter Organi 

tion for Fourteen Years 

The funeral of Miss Sophia Seipp, 
for fourteen years associated with The 
Weekly Underwriter in its life insur. 
ance department and for ten years edi. 
tor of Industrial Insurance, was hel 
in New York last Sunday. Miss Seipp 
had been ill for about six months and 
had been out of the office most of that 
time. 

\ graduate of Cornell University, Miss 
Seipp was for many years associated 
with Franklin Webster, editor of The 
Insurance Press, before that magazine 
was merged with The Weekly Under. 
writer in 1926. With the reorganization 
which took place at that time Miss Seipp 
came with The Weekly Underwriter op 
Mr. Webster’s recommendation, He said 
of her, “I know of no editorial assign- 
ment that Miss Seipp would not be cp 
able of handling.” 

For many years she was sole compiler 
and editor of the Policyholders Number 
of The Weekly Underwriter, in addition 
to which she brought out monthly the 
magazine Industrial Insurance. She had 
excellent and original editorial ideas and 
an artistic sense of color and a taste for 
illustration, 





BROOKLYN CHRISTMAS PARTY 

\n informal Christmas party, with en- 
tertainment presented by the members, 
is on the program for the December 18 
luncheon meeting of the Brooklyn Life 
Managers Association at the Hotel Bos- 
sert, 


What Are You Afraid Of? 


Could any business man—no matter how conserva- 


Many business men “held-up” important decisions 


pending the outcome of the election. And we have no fault to 


find with such reasoning. But the election is now over—and 


the only sign we can see is “clear sailing ahead.” 


There is truly nothing to fear now—except fear 


itself. That statement is not based on emotionalism—does not 


involve adherence to any political doctrine. 


It is simply a 


conclusion that every thinking executive—who analyzes all 


the facts—must arrive at independently. 


During and after every crisis, the business man 


who has vision and foresight forges ahead. Those who worry 


about things that never happen are left behind. That’s what 
occurred in 1907, 1921, and 1932! 


There is no crisis today! 


The business index is already at a higher point 


than during the boom days of 1929! 


Tremendous expansion of plant facilities is already 


taking place. 


Hundreds of thousands each month are already 
eee 


finding new jobs. 


National income is already going ahead at an ac- 
—— 


celerated pace! 


Most important of all, the turning point in the 


war to save democracy—to insure our way of living—is already 


at hand. 


Reprint from Painters’ Ink, Issue of November 15, 1940. 


tive he may be—want more reasons than these in order to 


justify “full steam ahead” to his stockholders—to his customers 


—to himself! 


This is no preachment on Americanism—nor on 


business morale. It is merely an attempt to express the beliefs 


that will guide our own business—and that of our clients. 


If you subscribe to this philosophy, you must agree 


that you will be serving your public duty as well as your own 


best personal interests by getting “the other fellow” to realize 


that it’s not lack of courage but “downright” poor business 


judgment that would keep him from making decisions now! 


(peta ~ 
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Medical Directors Are Alert to 
Defense Needs, Says Dr. Cragin 


Medical preparedness as an essential 
to national defense, and a presentation 
of recent gains and losses in mortality 
experience were leading features of an 
address delivered by Dr. Donald B. Cra- 
gin, president Association of Life In- 
surance Medical Directors and medical 
director of Aetna Life, at the Associa- 
tion of Life Insurance Presidents’ an- 
nual meeting in New York last week. 
Portions of that address follow: 

“At the present time, as our thoughts 
are dwelling largely upon war and its 
consequences, it seems an opportune 
time to give a brief summary of the 
state in which the medical profession 
now finds itself and in this relation the 
preparation which is being made, both 
by government and organized medicine, 
for any eventuality. The health of the 
civilian population is as essential to na- 
tional defense as that of the soldier. 

“In the first place, we are in a much 
better position to handle our present 
problem than we were at the beginning 
of the World War. This is due largely 
to the interest in, and the building up 
of, public health services and the lead- 
ership of wise physicians who, through 
their efforts in the American Medical 
Association and governmental agencies, 
have sought a closer relationship be- 
tween the public health services and 
private medical service. 

What Has Been Done 

“So far, the nation’s leading medical 
authorities have formed more than thir- 
ty committees for the purpose of advis- 
ing the Army and Navy and other gov- 
ernmental agencies on medical problems. 
These committees are a part of the 
National Research Council. There are 
180,075 physicians listed in the United 
States and dependencies. Not all of 
these are available for national health 
and Army and Navy needs. 

“The Committee on Medical Pre- 
paredness was created by the House of 
Delegates of the American Medical 
Association to cooperate with the Na- 
tional Defense Committee, the Army 
and Navy Medical Corps, the United 
States Public Health Service, and any 
other Federal agency which might feel 
its need, Examples of its functions are: 
To assist in building up the Army and 
Navy Medical Corps; to assist in fur- 
nishing the medical personnel of the 
draft boards and also assist in providing 
personnel for physical examinations; 
consideration of economic problems— 
making financial arrangements for physi- 
cians who have been called into serv- 
ice, for leaves of absence, for part-time 
service, and for other factors associated 
with civilian medical service in the vari- 
ous states and working with the various 
state chairmen and state committees on 
medical preparedness; hospital organi- 
zation and inventory of health resources 
for defense preparation and to aid the 
United States Public Health Service 
program which covers a large field. 

“All the aforementioned activities 
come under the heading of medical pre- 
paredness and are on the public health 
program. It can be readily seen that 


the committee has its work cut out for 
it but so far it has functioned very 
smoothly and is prepared to go ahead 
as long as it is needed. 

Draft Boards Decline Many 

“We have all been told that the health 
of the general public has been steadily 
improving so it is rather disquieting to 
find that our physical examiners on the 
draft boards are turning down about the 
same percentage of would-be soldiers at 
present as they did at the time of the 
World War—roughly 3343%. 

“It is always interesting to get the 
financial implication on the value ot 
proper physical examinations. Let us 
take only two diseases: tuberulosis and 
mental disorders. As far as tubercu- 
losis is concerned, the cost in the last 
war has been at least $959,000,000 just 
tor vocational training, insurance, com- 
pensation, and hospital care. This figure 
does not include the cost of hospital 
construction. Today, money is being 
spent at the rate ot $3,000,000 a month 
on tuberculous soldiers. 

Mental Disorders 

The mental disorder problem works 
out about as follows: It costs $30,000 
to care for an individual psychiatric 
case. It has been estimated that we may 
expect 22,000 cases from the draft. This 
would amount to $30,000,000 a year for 
twenty-two years, the estimated ex- 
pectancy, or a total of $660,000,000. In 
the last draft, the problem boy, the 
ne’er-do-well, and the shiitless tellow 
were inducted and pretty promptly 
went wrong. These figures are rather 
appalling (or would be a few years 
ago). Venereal diseases, principally 
syphilis, will have comparable figures. 

Ability to Improve Health 

“The influence of medical prepared- 
ness activities on life insurance practice 
is considerable and obvious. Among the 
personnel of our home offices we can 
do much to keep a healthy environment, 
proper working hours, good health habits, 
and home conditions what they should 
be in order to keep our older workers 
efficient. Group insurers can do a great 
deal with their research facilities in 
checking health hazards and safety haz- 
ards in factories. 

“In the civilian population, the effects 
on health of those living in war zones 
and occupying bomb shelters is being 
studied. A group of New England 
physicians has already started this work 
in London. This rather rapid survey 
should show you that throughout the 
country medical preparedness is well 
under way. 

Recent Mortality Experience 

“An annual review of life insurance 
experience is afforded at the associa- 
tion’s convention each year, through the 
generous cooperation of forty-eight 
United States legal reserve life insur- 
ance companies. The data indicate that 
during the current year a total of 758.0 
deaths per 100,000 insured lives will have 
occurred as compared with 745.9 last 
year. Thus, the year 1940 fails by a 
margin of 12.1 per 100,000 or 1.6% to 
maintain the record low mortality rate 
among insured lives established last 
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year. We must charge the increased 
mortality rate this year with the re- 
sponsibility for the loss of about 23,000 
lives for the country as a whole. 


New Drugs Help 

“Examining the record according to 
twenty-one specific causes into which 
our tables are divided, we find that 
1940, as compared with 1939, showed 
favorable trends with respect to eleven 
of them, namely: Tuberculosis, influen- 
za, pneumonia, puerperal state, measles, 


scarlet fever, whooping cough, diph- 
theria, meningitis, diarrhea and_ en- 
teritis, and homicides, representing a 


total saving of 12.0 lives out of each 
100,000 policyholders this year. 

“Causes showing unfavorable trends 
in 1940 were ten in number: Cancer, 
cerebral hemorrhage, organic diseases 
of the heart, Bright’s disease, diabetes, 
respiratory diseases not specified, ty- 
phoid fever, suicides, automobile acci- 
dents and external causes not specified. 
These causes are responsible for 20.4 
deaths per 100,000 more than in 1939. 
Deaths from all other causes increased 
by 3.7 per 100,000. The greatest abso- 
lute reduction was made in penumonia 
deaths, due largely to the use of the 
new drugs—sulfapyridine and sulfathia- 
zol. 

All the diseases most prevalent in 
childhood showed substantial percentage 
decreases. The death rate from tuber- 
culosis this year reached a new low of 
36.6 per 100,000. Typhoid fever is down 
to less than one per 100,000. 


Some Adverse Conditions 
“Reviewing the external causes of 
death, the 1940 record appears some- 
what disappointing, especially with re- 
spect to automobile accidents. Out of 
each 100,000 policyholders, 19.6 lives will 
have been lost in 1940 as a result of 
such accidents. The one bright spot in 
the picture relative to external causes 
of death this year is the favorable trend 
in the homicide rate which decreased 
3.2% from 3.1 deaths per 100,000 policy- 

holders in 1939 to 3.0 this year.” 





Actuaries Hear Horne 
On Calendar Reform 


The Actuaries Club of Philadelphia 
considered calendar reform at its No- 
vember meeting. Harold M. Horne, as- 
sociate actuary Girard Life, presented 
the case for the revised World Calendar 
of twelve months versus the Interna- 
tional Calendar of thirteen months. It 
was his conclusion that the twelve 
month calendar has a preponderance of 
advantages over the present calendar 
and also over the thirteen month cal- 
endar. Mr. Horne gave it as his con- 
sidered opinion that calendar reform 
will be a live issue during the decade of 
the ‘40’s and that the year 1950 is a 
logical one for putting calendar reform 
into effect as 1950 is the next year to 
start with Sunday, the first day of the 
week, 

Maurice H. LeVita, statistician of Fi- 
delity Mutual, discussed various types 
of charts and graphs in their applica- 
tion to the life insurance business. 
Charles E. Rickards, assistant actuary 
Penn Mutual, reviewed the brief pre- 
sented to the TNEC by a number of 
companies discussing the material pre- 
sented at the public hearings on life 
insurance, 





Susurance 








ted) rudential 
Company of America 


Home Office, NEWARK, N. 3. 


New — The Family Income Policy 


Written on the 


Modified Whole Life Three Plan 
Your Clients will welcome details — Ask 


Harris L. Wofford, C. L. U., Mer. 


and Associates 
90 John Street, New York City 
*Phone—Cortlandt 7-4363 




















December 13, 1949 





Thousands of people in the life 
know Gerard §, 


insurance business 


Nollen, President of the Bankers 
Life Company. But how many 
know that his middle name is 

‘ 


Scholte? Or how he got that name’? 


Louis Adamic tells how in his 
“From Many 


current best seller, 


Lands.” 


It is the fascinating story of the 
founding of Pella, Iowa, thriving 
community of Hollanders some 50 
miles southeast of Iowa's 
and Bankers Life 
City, Des Moines. 


capitol 


Home Office 


To a large tract of rich, virgin, 
prairie land, Dominie Hendrick 
Peter Scholte led a band of 600 
hardy men, women, and children 
from his native Holland in 1847. 
Virtually driven from their home- 
land by persecution for their belief 
in separation of church and state, 
sought 
religious 


and 
and eco- 


these “Separatists” 
found—both 


nomic freedom in the new country. 


Dominie Scholte, prime mover 
throughout the venture, held his group 
together in those early days in both 
good times and bad. He became a 
man of consequence in Iowa politics, 
helped nominate and became a personal 
friend of Abraham Lincoln. Adamic 
cites his friendship as of such depth 
that Scholte, learning of the assassina- 
tion of Lincoln, suffered a heart attack 
from which he never recovered and 
which caused his death a few years 
later. 


Hendrick Peter Scholte’s daughter, 
Sarah, married John Nollen, Pella 
banker. 


Each of the five Nollen children— 
three sons, two daughters—are linked 
both by blood and by middle name to 
their maternal grandfather, the Dom- 
inie. Gerard Scholte Nollen is Presi- 
dent of the Bankers Life Company, 
Henry Scholte Nollen is Chairman of 
the Board of the Equitable Life, Des 
Moines, and John Scholte Nollen is 
President Emeritus of Grinnell College 
in Iowa. Hannah Scholte Nollen and 
Sarah Scholte Nollen have devoted 
their lives to educational work in Des 
Moines. 


——— BLO 


BANKERS LIFE 
DES MOIKES COMPANY 
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Claris Adams Says Entire Country 
Is Beneficiary of Life Insurance 


things could be a greater dis- 
service to our country than to quell the 
instinct of thrift practically universal 
among our people. It is one of the chief 
sources of our national strength whether 
you strike a social, economic, political 
or spiritual balance sheet, declared Claris 
\dams, president Ohio State Life, in an 
address i. “Life Insurance—A National 
Asset,” delivered before the Association 
of Life Insurance Presidents in New 
York December 6. Mr. Adams _ con- 
tinued, saying that “Recently we have 
heard much of the American way of life. 
In a field of broad social significance, of 
ereat economic importance and _ there- 
fore of deep national concern, life in- 
surance has long been the American 
way. It is the principal medium through 
which the average man provides a meas- 
ure of protection for his dependents and 
at least a modicum of security for him- 
self. I repeat with more assurance than 
ever before a saying of years ago, ‘The 
ultimate beneficiary of American life 
insurance is America.’ 
Who Buys Life Insurance 

“The TNEC recently conducted an in- 
tensive study in Boston to determine the 
life insurance habits of a certain group 
typical of a large class of our citizenry. 
The section selected was inhabited prin- 
cipally by those of under average means. 
One-third of the families interrogated 
on relief. It was found 


Few 


were actually 
that 78% of the families and 66% of the 
individuals carried life insurance. Sixty 


percent of relief families and 87% of 
those not on relief had policies of some 
form, in some amount. In the ageregate 
these people of modest means saved al- 
most 5% of their income in the form of 
premiums to purchase a degree at least 
of financial independence for themselves 


and their dependents. It gives one a 
stronger confidence in the sturdy char- 
acter of America. Other surveys yield 


similar results, 


Companies Not Rich 

“The spectacular growth of life insur- 
ance in the United States has served to 
place an emphasis upon size which to 
some minds may obscure the spirit and 
distort the character of the institution. 
Life insurance companies hold legal title 
to large funds in order to administer 
the trust created, but in all save the 
sheerest technical sense the policyhold- 
ers are the equitable owners of these 
accumulated funds. In spite of the huge 
sums represented by ageregate assets 
reported in financial statements, the 
companies are not rich corporations in 
the accepted sense, nor do they in any 
distinctive way or to any significant 
degree act as stewards of the rich. Life 
insurance funds constitute the small sav- 
ings of the many millions. 

Voices of the Critics 

“Some critics perceive or feign to per- 
ceive a menace in the magnitude of the 
business. They charge that we try too 
hard to sell too much. They complain 
of over-insurance, high pressure meth- 
ods, and waste incident to lapsation. 
These are all genuine evils, much exag- 
gerated. Lapsation is perhaps our most 
grievous internal problem. Certainly it 
has received more attention in recent 
years than any other. The matter of 
Pressure in selling is subject to defini- 
tion, 

“Life insurance is constantly striving 
for higher professional standards among 
its field forces. That public service and 
not Prive ate profit is the prime consider- 
ation in all life insurance is evident from 
the fact that this institution is the only 
major business in 
with the making of spectacular personal 
and family fortunes. 

No Field Dominated 

“Rigidly restricted by law, more strict- 
ly still by institutional standards, to the 
soundest and most conservative securi- 
ties, life insurance funds are available 


America unassociated: 


to every form of stable and established 
enterprise which does not smack of spec- 
ulation. 

“Life insurance sows in many fields 
but exercises dominion over none. Its eco- 
nomic function is solely that of finance. 
Its relationship is essentially that of 
creditor. Its interest is purely that of 
investment, It neither seeks or exerts 
control over the borrowers of the-nation. 
It in nowise verges upon the vice of 
monopoly nor employs its resources as 
an implement of economic power. In 
every field of private or public finance, 
life insurance is an influential factor. 
In none is it a dominant force. 

Turrets Unshaken 


“The people of America turn to life 
insurance for economic refuge. Their 
faith is the substance of things seen. 


They have watched the fury of the storm 
lash against its bastions in vain, and 
the thunder of authority leave its turrets 


unshaken. At the conclusion of a recent 
investigation in Washington conceived 
and conducted in inquisitorial spirit, one 
of the chief examiners was moved to 
remark, ‘I think it is an extraordinary 
record so far as the integrity of insur- 
ance assets are concerned.’ 
Capital Asset of Real Value 

“The essence of civilization is shar- 
ing, The necessity for making common 
defense against common hazards was 
probably the genesis of the social im- 
pulse. Life insurance is the social in- 
strument of modern civilization serving 
man’s age-old instinct to strive for se- 
curity by providing against adversity. 

“It has attained its full stature and 
therefore its full measure of usefulness 
here in America. It seems to gear best 
with the genius of a free people. We 
believe that it is imbued with a spirit 
and has developed institutional ideals 
worthy of its stature and the high order 
of public service which it performs. We 
believe that the record gives firm foun- 
dation to our faith. Finally we believe 
that on any basis of national account- 
ing, on any balance sheet in America, 
life insurance will rank high as a capital 
asset of real value to the whole people.” 





President Talbot Host 
To 25-Year Club Members 


Members of the Twenty-five Year Club 
cf Fidelity Mutual were entertained by 
its president, Walter LeMar Talbot, 
at dinner December 4, the occasion be- 
ing the twelfth anniversary at which 
President Talbot has acted as host. 

E. C. Wigfield, the president’s secre- 
tary, presided as toastmaster. One new 
member, Miss Margaret McCalla of the 
actuarial department, was welcomed. 
Following dinner the club attended the 
“Fidelity Follies,’ under direction of 
John Doherty of the accounting depart- 
ment. The two hour show, in which 
fifty head office people took part, was 
followed by dancing. 








STATE MUTUAL WELL AHEAD 

State Mutual Life has made produc- 
tion gains in ten months of this year. 
November paid business gives the com- 
pany an eleven month gain of 21.46%. 
Some of the credit for these persistent 
increases is due to qualifying activity 
for State Mutual’s 1941 convention which 
will be held June 23, 24, 25 at Virginia 
Beach. 





You Can No Longer TOSS A COIN 


| Until 1939, there was little difference to you 
as a buyer of life insurance between any 
two good life agents who might be wait- 
ing to see you. Today there is a difference: 


man. He represents a good company, and he 
knows his business. By training and personal 
inclination he prefers to do sound, low-pressure 
selling and, after a sale, to give his policy- 
holders the service they need. 


| This life agent is an able, well-trained 
| 











BUT—his income depends primarily on sales of 
new insurance, and if he is to feed his family, 
and progress and prosper, he must constantly 
try to sell as much insurance as he can to as 
many people as he can see. 


For good reason, NYNL’s new method of pay- 
ing agents has been called the most far-reaching 
change in life insurance practice in a genera- 
tion. It helps policyholders avoid the expense 
of unnecessary policy lapse. It helps the Com- 
pany avoid the losses involved in such lapses, 


NORTHWESTERN Vational LIFE 


INSURANCE COMPANY 


O. J. Arnold, President 





ance to the public. 


policyholder he serves 








On the other hand, your NWNL agent is paid, 
not primarily for the insurance you buy, but 
for the insurance you keep in force because it 
satisfies you. He is paid to sell you only the 
kind of insurance you need, and the amount 
you can afford. He is paid to keep that insur- 
ance adjusted to any changes thereafter in 
your life and circumstances. If he performs 
these two services well, he creates in you a 
satisfied policyholder, who will never willingly 
lapse the insurance you have bought from him. 
The primary factor controlling his income is 
the percentage of his business kept in force by 
satisfied policyholders; the higher that percen- 
tage, the higher his rate of earnings on all the | 
insurance he has sold to all his policyholders. 





and thus works to reduce the cost of life insur- 


It enables the agent to 


concentrate on sound selling and faithful ser- 
vice, and so makes him more valuable to him- 
self, to his community, and to you as the 


Minneapolis, Minn. 


This is a reproduction of NYNL’s current national magazine advertisement, 
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Northwestern Mutual 
Agents Plan Meeting 


GRIFFIN IS PROGRAM CHAIRMAN 





1,000 Fieldmen Expected for 26th Annual 
Eastern Conference In New 
York City 


A committee of Northwestern Mutual 
fieldman are now at work, planning the 
program for the 26th annual meeting of 
Eastern agencies of the Northwestern 
Mutual at the Waldorf-Astoria hotel in 
New York, January 3 and 4. Vaughn D. 
Griffin of Manchester, N. H., is chair- 


man of the program committee. Work- 
ing with him are J. W. Heinekamp, 
Trenton; P. T. Allen, Buffalo; Malcolm 
Drane and George B. Emory, New York 
City, and Oliver Barres, Bethlehem, Pa. 
Larry Evans, assistant director of agen- 
cies at the home office in Milwaukee, is 
representing the company on the com- 
mittee. Clifford L. McMillen, New York 
City general agent, is chairman of ar- 
rangements. 

“Prepare for Leadership in 1941,” is 
the theme of the 1941 Eastern regional 
convention, designed to give the agents 
a new perspective of the opportunities 
ahead in life underwriting, and practical 
advice on how to tackle the problems 
and capitalize on the opportunities of 
coming year. About 1,000 Northwestern 
Mutual producers from the East are ex- 
pected to attend. 

A dinner-dance with floor show in the 
hotel’s grand ballroom will be the first 
night of the meeting, and a luncheon in 
honor of President M. J. Cleary is sched- 
uled for the second day. Mr. Cleary will 
speak, as well as Grant L. Hill, director 
of agencies, who will discuss field devel- 
opments and plans, and a group of suc- 
cessful Northwestern Mutual agents who 
will give demonstrations of practical 
sales ideas and techniques for use dur- 
iny the coming year. 


V. R. Smith on Canadian 


Government Committee 


Victor R. Smith, general manager Con- 
federation Life, has been appointed by 
the Canadian government as a member 
of the advisory committee to the Unem- 
ployment Insurance Commission which 
has just been established. Mr. Smith 
was at one time president of the Amer- 
ican Institute of Actuaries. 








A. G. & E. GROUP PENSION PLAN 
Public Utility With 11,000 Employes 


dopts a Retirement Provision; 
Companies Supplying Insurance 

A Group pension retirement plan has 
been provided for the 11,000 employes 
of the American Gas & Electric System, 
the principal units of which are the 
American Gas & Electric Service Corp. 
(New York), Appalachian Electric 
Power Co., Atlantic City Electric Co., 
Indiana General Service Co., Indiana & 
Michigan Electric Co., Kanawha Valley 
Power Co., Kentucky & West Virginia 
Power Co., Kingsport Utilities, Ohio 
Power Co., Scranton Electric Co. and 
Wheeling Electric Co. 

The normal retirement age is 65. 
For annuities based upon service the 
cost will be borne jointly by the em- 
ployer and the employes, each contribut- 
ing an equal amount. For annuities 
based upon service and prior to age 30, 
the cost will be borne entirely by the 
employer. 

The plan was arranged through 
Hutchinson, Rivinus & Co. of Philadel- 
phia, general insurance brokers for the 
American Gas & Electric System and 
W. R. Harper, Philadelphia general 
agent of Aetna Life. It will be under- 
written jointly by the Aetna, Equitable 
Society and Prudential and will be ad- 
ministered by the Aetna, which has 
also carried the Group life, sickness and 
accident insurance for this system for 
many years. 








HEARD On The WAY | 





Sidney Wertimer, Jr., student at the 
University of Pennsylvania, and son of 
Sidney Wertimer, manager of the Pru- 
dential in Buffalo, is one of the principal 
actors in the Mask and Wig Club show 
of the University of Pennsylvania, which 
will be seen at the Alvin Theatre here 
tomorrow, Saturday, night. He is one 
of the authors of the show and his 
principal part is that of Ben Franklin 
in one of the sketches. The name of the 
show is “High as a Kite.” 





Extensive remodeling is going on in 
the Clifford L. McMillen agency of 
Northwestern Mutual at 347 Madison 
Avenue, New York City. Main change 
is the partitioning of large rooms into 
numerous private offices for the agents. 
Increased quiet and privacy is neces- 
sary, Mr. McMillen said, because of 
greater emphasis on estate analysis, pen- 
sion plans and business insurance, all 
of which require study, conferences and 
carefully prepared proposals, 

Uncle Francis. 





ALBERT SAHM DIES 

Albert Sahm, secretary of the execu- 
tive committee of State Life of Indian- 
apolis, died recently at his home in that 
city after a short illness. He was sec- 
retary-treasurer of the company until 
1934, and had been postmaster of Indi- 
anapolis, county commissioner, and rep- 
resentative in the state legislature. 
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° OPEN TERRITORY - 
In Michigan, Ohio, Indiana and Illinois. 


FOR MEN WHO CAN PRODUCE 
AND 


ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 





Calif.-Western States 
Life Enters 4th Decade 


States Life 
of successful 


California-Western will 


celebrate thirty years 
operation this month with a special pro- 
duction effort headed by Ray P. Cox, 
vice-president and manager of agencies. 
Both individual and agency recognition 
will be features of the event. A perpet- 
ual trophy awarded by the board of 
directors will go to the agency doing the 
outstanding job during December. Indi- 
vidual plaques certifying membership in 
the Anniversary Club will recognize 
meritorious performances on the part of 
agency men. A number of minor awards 
make it possible for every fieldman to 
qualify for some sort of recognition. 

An unusual feature of the “Sell-ebra- 
tion” will offer four individual leaders 
during the Anniversary Month a trip to 
the home office. 
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Compensation Report 
Approved by Trustees 


MID-YEAR MEETING AT WICHITA 
National ecssletinn Board Ad 
Resolutions Fixing Stand on — 
Men in Services 


Approving the report and recommenda- 
tions of the Committee on Agents’ Com- 
pensation, the board of trustees of the 
National Association of Life Underwriters 
met in New York City on December 4 and 
5 under President Harry T. Wright, As 
announced in The Eastern Underwriter of 
last week, the trustees selected Wichita, 
Kan., for the midyear meeting of the Na- 
tional Association on March 28 and 29, 
1941, 

In addition to approving the report on 
agents’ compensation of the joint com- 
mittee of the Life Agency Officers and 
the National Association, the board of 
trustees recommended that all legal reserve 
companies consider this preliminary report 
and submit comments, and that the joint 
committee continue its studies. 

The board also stated that field forces 
should give full support to the govern- 
ment’s program for National Service Life 
Insurance to protect men in the military 
and naval service; ratified the action of 
the Association’s general agents and man- 
agers committee recommending definite ac- 
tion by managers groups for higher stand- 
ards of selection, training and performance 
of agents; and passed a resolution suggest- 
ing that members of local associations en- 
tering the military or naval service of 
the United States should be kept on the 
rolls as a member in good standing with- 
out further payment of dues. 

Trustees who attended, besides Mr. 
Wright, were Charles J. Zimmerman of 
Chicago, immediate past president; John 
A. Witherspoon, Nashville, vice-president; 
Grant Taggart, Cowley, Wyo., secretary; 
Walter Barton, New York, treasurer; Wil- 
liam H. Andrews, Jr., Greensboro; Earl 
F. Colborn, Rochester; William M. Duff, 
Pittsburgh; Ray Hodges, Cincinnati; Gale 
F. Johnston, St. Louis; Roy Ray Roberts, 
Los Angeles; Isadore Samuels, Denver; 
Paul C. Sanborn, Boston, and Farle H. 
Schaeffer, Harrisburg. 


CANADIAN MORTALITY LOW 





Metropolitan Life’s Experience; Child- 
hood Communicable Diseases and 
T. B. Show Improvement | 

Up to the end of October Metropolitan 
Life’s mortality rate among Industrial 
nolicvholders in Canada stood at a new 
low for that area and showed an im- 
provement of 4.2% over the previous 
vear. That improvement was noted in 
all four of the principal communicable 
diseases of childhood, as well as influ- 
enza, pneumonia, diarrhea and enteritis, 
appendicitis and the puerperal conditions. 
The decline in the pneumonia rate has 
been particularly marked. 

The tuberculosis death rate for October 
dropped considerably from that for the 
same month last year. As a result © 
that. the year-to-date mortality rate 
which had risen in the earlier months 
of 1940. towards the end of the year 
fell back to 1939 levels. Most of the 
decrease in the October rate occurfe 
in Quebec province. 
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Agency Preparedness Crying Need, 
Says Cummings; Fear Worst Enemy 


Harold J. Cummings, vice - president 
and superintendent of agencies, Minne- 
sota Mutual Life, says “It is time to 
start the great crusade, To sell more 
life insurance? No! That will care for 
itself, Our crusade must sell the world 
on the idea that what was half done 
when trouble came in the ‘thirties’ can 
be thoroughly done in another fine day; 
that the American Agency System is this 
country’s social and economic National 
Guard; that both preparedness for the 
life insurance business and preparedness 
for the nation lie down the road of indi- 
vidual thrift, the highway of agency pre- 
paredness.” 

Mr. Cummings addressed the Associa- 
tion of Life Insurance Presidents in New 
York December 6 on “Preparedness 
Agency-wise” and, referring to the first 
hundred years of life insurance, noted 
that the first person to buy a policy 
from a United States company was a 
Scotchman and a doctor of divinity. 
That was in 1761. Agents were first 
mentioned in 1798 and general agencies 
had become an accepted thing at the 
time of the Civil War. 


Two Billions in Force 

In 1870 there was $2,000,000,000 of life 
insurance in force. Thirty years later 
it was $8,500,000,00. Now it is $115,000,- 
000,000. While this miracle has been 
unfolding various non-agency systems 
have been tried but still the fact re- 
mains that life insurance has to be 
sold. Mr. Cummings continued: 

“With 1930, there arrived a depression. 
And soon Federal, state and municipal 
agencies were desperately moving heaven 
and earth to hold things together. From 
1933 to mid-1940, just seven and a half 
years, the amount of public assistance 
and the earnings of persons employed 
under Federal work programs—including 
Federal, state and local governments, 
but excluding costs of administration 
and of materials, equipment and other 
items incidental to the operation of work 
programs—the money actually paid to 
people in need—soared to $21,135,000,000. 

Government Almost Matched 

“All through those seven turbulent 
years, the life insurance agent stood 
shoulder to shoulder with Federal, state 
and municipal agencies. Paying or cred- 
iting to policyholders and beneficiaries 
$19,642,000,000, he almost matched his 
government’s disbursements to the needy, 
dollar for dollar. 

“It is just as plain as a fence post. 
By his labors of many a year the life 
insurance agent had silently made his 
homeland, the United States of America, 
the unnamed beneficiary of one hundred 
thirty-five million life insurance policies 
which he had encouraged half his fellow 
citizens to own, 

“To work this greatest wonder in all 
of man’s history the agent’s lonely voice 
had increasingly cried out as in a wilder- 
ness, re-echoing the unwelcome but bull- 
headed fact that national security can 
be had only through individual security 
and personal sacrifice. Now T think it’s 
a fair question. Suppose the life insur- 
ance dollar had not been there alongside 
of the governmental relief dollar? Except 
for that dollar-doubling miracle wrought 
quietly by the life insurance agent, just 
what might have happened? 

The Year 1940 

“To the monograph of his first hun- 
dred years of accomplishment I had 
thought to add an appendix: to sum- 
Marize the results of the current year— 
things done by the life insurance agent 
in the face of World War II, the insur- 
ance investigation, the election, the 
draft, the rearmament program and the 
Scars of depression; all of them in one 
year. But that too has been done. 

About 1940 two things should be 


mentioned. For years the life insurance 
agent has among other things been striv- 
ing to improve the persistence of his 
business. For the first half of 1940, the 
survey published by the Life Insurance 
Sales Research Bureau reports the low- 
est lapse rate, both for the United States 
and for Canada, that was ever recorded 
in any like period. The volume of ter- 
minations too is the lowest ever. The 
1940 record of new business shows the 
agent is still on the job. By the end 
of the year, the new paid-for life insur- 
ance of all United States legal reserve 
companies is estimated to reach $11,250,- 
000,000, not including revivals, increases 
and dividend additions. 


Role of the Salesman 

“Of course you and I know that the 
role of the agent in life insurance is 
the role of the salesman in business. 
Because of him and his works we all 
get a better product for less money. 
Business could do nothing more vital 
than to make it forever clear that the 
salesman brought the American stand- 
ard of living to its present high level. 
The message is sorely needed. In a 
study made recently in Boston high 
schools, less than 1% of almost 5,000 
students indicated interest in selling. 
And so today we hear about ‘planned 
economy, ‘wages and hours,’ ‘industrial 
research,’ ‘industrial geniuses,’ ‘industrial 
tycoons’—but seldom a word about sales- 
men. So salesmen find themselves on 
the skids of an inferiority complex— 
individually and in the mass. If the in- 
stitution of life insurance can just push 
its program of agency ‘preparedness’ on 
through to a thorough conclusion, it may 
render memorable service to all salesmen 
in all lines of business, What is this 
plan of preparedness? 

The Five Fronts 

“We have segregated five of our prob- 
lems. To varying degrees solutions are 
on hand or on the way. Let’s look at 
the record”: Mr. Cummings selected 
five of what he called “fronts.” He la- 
beled the first front Selection and indi- 
cated what is being done to improve 
that. His next front was Sales Train- 
ing and he suggested that if selection 
were more truly selective the fine mate- 
rials available for education—training— 
would be more effective. His next front 
was Supervision and he pointed out that 
selection and training can come to full 
flower only under good supervision. Pre- 
paredness here is partly on the way, he 
said. Another front is Motivation and 
last but not least he named Compensa- 
tion as a front, continuing: 

First Things First 

“With all of this agency preparedness 
on hand or on the way I fell lately to 
wondering. Just what is the agent’s 
opinion? Has he a critical need? Does 
he ask that our first effort be for better 
selection? Despite what seem to be 
ample aids, is training for him still a 
problem? Is his real need effective su- 
pervision? Or is it perhaps motivation? 
Just how does he view compensation? 
Is some other problem more pressing? 
And what might it be? 

“Let’s start with a fact. We may not 
like to admit it, but the number of new 
prospects that the average life agent 
approaches in a day, a week, or a month, 
invites failure to start with. All the 
selection, training, supervision, motiva- 
tion, yes, and compensation, that we can 
lavish upon him will prove unavailing 
unless we change that.” 

Results of Questionnaire 


Mr. Cummings related the results of 
a questionnaire prepared with the aid of 
University of Minnesota staff members. 
“The questions painstakingly described 
—but deliberately did not name— six 
agency problems: Selection, Training, 
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Supervision, Motivation, Compensation 
and this ‘black beast’ which we'll just 
have the courage to call ‘Fear’.” The 
questionnaire was to sample scientifically 
the sales staff of Minnesota Mutual in 
twenty-eight states; all licensed agents 
in one state—Minnesota, and members of 
the life underwriters, associations in 
Chicago and New York, As to what the 
ballots showed Mr. Cummings said: 

“The evidence is overwhelming that 
the black beast Fear is the major prob- 
lem of all agents: whether with our com- 
pany or with others; whether young or 
old; inexperienced or experienced; small 
producer or large; rural or city. In 
the composite of all replies Fear is rated 
first by a wide margin. The other five 
then follow about evenly spaced from 
second to sixth in this order—Training, 
Motivation, Compensation, Selection, Su- 
pervision. 

What It Amounts To 

“Tt all boils down to this: another sale 
has to be made. Agent, company, pol- 
icyholder, and public must somehow dis- 
cover that their interests are all one 
and the same. ‘We face together a 
‘purely mutual’ proposition. Perhaps to 
get all to see it may be partly 2 problem 
in public relations. Give the institution 
of life insurance selected, trained, super- 
vised, motivated, compensated, unafraid 
salesmen to handle these daily experi- 
ments in ‘public relations’ and the mes- 
sage will be ‘carried to Garcia.’ For 
all, the future will be safe. 

“Tt is for the agent to realize that he 
must buy better public acceptance for 
himself and his companies in the only 
way it can ever be bought: by proving 
the necessity of his services through 
painstaking, honest, unselfish work in the 
public interest every day of his life; to 
make the condition of every policy now 
on the books as ‘right’ as loving hands 
can make it; and to see that all future 
business is sold ‘right’ in the first place. 


The Companies’ Job 

“It is for the companies to find a way 
to tell the public: that the cost of the 
agents’ services—first year and renewal 
—compares most favorably with the sales 
cost of aught else that men buy; that 
simply by inducting healthy new policy- 
holders the agent may well lower mor- 
tality costs enough that his services 
come free to the public; that the com- 
panies pay or credit to policyholders and 
to beneficiaries, or set aside as reserves 
for their benefit, more than they receive 
from them yearly in premiums; that the 
premiums ‘ducked’ by the individual will 
be paid by his neighbors in taxes; that 
the life insurance agent helped to pre- 
vent collapse of all we hold dear in the 
decade just passed; that the more we 
depend upon government and paternal- 
ism the less we will be able to depend 
on ourselves; that thrift, self-reliance, 
independence, can be maintained only 
by clinging to that way of life which 
places responsibility, too, on the indi- 
vidual and not on the state; and that we 
can all have economic security only to 
the extent that we ourselves create the 
wealth to sustain it.” 





NEW YORK CLU MEETING 

C. Preston Dawson will speak on 
“Pension Trusts” at the luncheon meet- 
ing of the New York Chapter, CLU, 
at the Hotel Martinique Thursday, De- 
cember 


Anderson Supt. of Agencies; 


Messenger Dir. of Agencies 


The John Hancock has appointed Olen 
E. Anderson superintendent of agents. 
With company since 1921 he was an 
agent in Philadelphia following which 
he was made assistant manager of Phila- 
delphia No. 1 district agency. In 1928 
he became a field supervisor; in 1933 
supervisor of agencies. In 1936 he was 
made regional district manager of 
Greater New York territory and follow- 
ing became manager for New York No. 1 
district agency. 

James W. Messenger, who will have 
been with John Hancock forty years 
next September, has been made director 
of agencies of company. He began in a 
Boston district agency and two years 
later was made an assistant manager. 
Next year he bécame a home office in- 
spector. In 1917 he was made supervisor 
of agencies and in 1920 became assist- 
ant superintendent of agencies, three 
years later being made superintendent 
of agencies. 





Equitable, N. Y., to Keep 
Its 1940 Dividend Scale 


Equitable Society will continue for 
1941 the same dividend scale that has 
been in effect this year with some 
minor changes. } 





Home Life, N. Y., Liberalizes 
Cover For Air Passengers 
The Home Life of New York an- 


nounces that it is now granting stand- 
ard insurance for those who fly as fare- 
paying passengers on scheduled air lines 
in the United States. Leigh Cruess, 
underwriting vice-president of the com- 
pany, has recommended that calculations 
be made on the basis of gross cost of 
three-quarters of one cent per hour of 
flying for each $1,000 of life insurance. 





AFFILIATE WITH AFL 


Collectors and canvassers employed in 
the Richmond, Va., branch office of the 
Continental Life of Washington, D. C., 
have voted, 22 to 14. for representation 
by Industrial and Ordinary Insurance 
Agents Union No. 22164 (AFL). The 
election was conducted under an agree- 
ment between the company and the 
union by William M. Aicher, regional 
director of the Fifth Region of the 
National Labor Relations Board. 





MONARCH APPOINTS H. I. KAPP 
The Monarch Life of Springfield, 


Mass., announces the appointment of 
Harry I. Kapp as general agent with 
offices at 14 Mamaroneck Avenue, White 
Plains, N. Y. The agency will write 
life, accident and sickness insurance for 
the Monarch. 
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rhe midyear 


CONVENTION 


meetings of the insurance 


division of the American Management 
Association in Chicago last week were a 
series of business sessions from beginning 
forum is prov- 


in the 


to end and this particular 


ing one of the most valuable busi- 


These 


brass tacks 


ness meetings get right down to 


Objective is exchange of in 


formation, abstract problems being negli- 


gible 


tions 


Buyers want light on concrete ques- 
and which 


differ 


constantly bobbing up 


differ as current circumstances 
Total 


last 


attendance of insurance buyers 
100 which 


previous 


week was compares favor- 


ably with an insurance confer 


ences of the A. M.A., and the managers 
of the meeting were particularly plcased 
with the number of buyers from the mid 
West industrial section who have not gcn 
erally attended previous conventions be- 
cause they have been held a considerablk 


distance from home 
Tl e mee ting 


W.A 


Insurance 


an addré SS by 
A. M.A 


who covered briefly and 


opened with 
Sullivan, chairman of the 


division, 


concisely the work of the division itself 
and the developments of the past year 
The Questions and Answers panel con- 
ducted by Professor Ralph H. Blanchard 


of Columbia University, probably was the 
meeting. All the ques- 
tions had been submitted in advance, 
by the staff, 


each member of the panel was furnished 


highlight of the 
copied 


and just before the meeting 


with what questions he was expected to 
answer. It was particularly noticeable that 
voluminous notes were taken by almost 
everyone in the room. Many a question 
submitted had to do with problems arising 
out of the U. S. War Defense Program 
and the neccssity for increased coverag 
in fire, casualty and surety lines. 

On Thursday evening of last week 
three dinners were held on the club 
floor of the Palmer House—the Safety 
Dinner, the Liability Dinner and _ th: 
Bonding Dinner. These dinners were 


well attended. 
submitted, 
in a round-table 
provoked 


At them questions wert 


some in writing and others 


discussion, all whicl 


great interest and which pro 


information 
and to the 


vast amount of 
both to the 


duced a 


valuable buyers 


insurance company representatives pres- 
ent. 
Friday morning’s program again 


headed by Chairman W. A. Sullivan was 


marked with a full attendance, and the 


personality and judicial bearing of the 


April 1, 1907, at 


the post office of New York City under the act 


chairman jn guiding the discussion mad 


a most favorable impression. 

One interesting feature was the large 
attendance of women, some of whom 
head insurance departments of their 
organizations and others occupying im- 
portant positions under the insurance 
buyer. Their direct questions, with 
evident grasp of the insurance prob- 


lems of their own organization, won for 
them the respect and admiration of the 


men present, 
Alvin E. Dodd, president of the Amer- 
ican M: inagement Association, was 


everywhere in evidence and much of 


the success of the meeting must be at- 


tributed to his organizing and executive 


ability All in all it 


meeting of persons interested 


was a completely 
satisfying 
problems 


in common insurance 


DEGENERATE NEWS 
Poet William Cullen 


teur Edward Lawrence 


REPORTING 
Bryant, Littera 


Godkin and other 


famed editors of the once great New 
York Post would turn in their graves 
if they were able to read the “exclusive 
story” which that publication printed 
Tuesday afternoon in summarizing the 
report of SEC to TNEC on Washing- 
ton insurance study. Neither TNEC nor 
SEC has “officially’ made public SEC 
report, but there have been plenty of 
leaks. In a five-column summary of 
SEC report not a good word was said 
about life insurance administration by 
the Post. Mighty strange that an institu- 
tion which has been such a prop to 


(Americans during a century 
couldn’t 


millions of 


of operation evoke even one 
sentence of praise. Instead of using 
ink the pen of the Post was dipped into 


bile, thus betraying its readers. 


Morton T. Jones, president of R. B 


lones & Sons, Inc. of Kansas City has 
been elected ‘president of the Kansas 
City Chamber of Commerce and also a 
director of the City National Bank. The 


of the largest 


R. B. Jones agency is one 

the Mid-west and represents top 
ranking companies in the fire and cas- 
ialty fields 

E * * * 

Henry S. Nollen, board chairman 
Equitable Life of Iowa, was the first 
person nominated for the 1940 commun- 
ity service award which is given each 
year by the Des Moines Tribune. Mr. 
Nollen was suggested because he had 
been “vigorously active in business, civic, 


social and governmental improvements 
for the city of Des Moines.” 
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LaGuardia at Insurance Lunch 


Snapshots above were taken at the 
luncheon given by the New York in- 
surance fraternity to the insurance 
commissioners at their convention last 
week, photographer being Harry H. 
Fuller, deputy United States manager 
of the Zurich. Mayor LaGuardia is seen 
in conversation with President Blackall 

Group of 
were 


young 
the 
hostesses at the 
luncheon. Reading 
left to right they 
Loretta Mur- 
Eleanor Daly, 
Moody, New 
State Insur- 
Department; 
Helen Jackson, sec- 
retary to Albert N. 
Butler; and Matty 
Mitchley, New 
York State Insur- 
ance Department. 


women 


are 
phy, 

Edna 
York 


ance 


F. Minot Blake, vice-president of Phoe- 
nix Fire and Connecticut Fire, has been 
appointed a member of the Hartford 
Public Welfare Commission by Mayor 
Spellacy for a three-year term. He was 
named to the Welfare Commission a year 
ago to complete the unexpired term of 
Joseph W. Hinsley. Robert L. Halloran 
has been made a member of Hartford’s 


Fire Board, succeeding Wilson C. Jain- 
sen of Hartford Accident & Indemnity 
who has moved his residence to West 


Hartford, a separate municipality. Mor- 
gan B. Brainard, Jr., Aetna Affiliated 
Companies, has been reappointed a po- 
lice commissioner, 


+ *« *& 


R. L. Travis, bonding superintendent 


in the Los Angeles office of Globe In- 
demnity, has resigned, and will, on 
December 15, assume the post of vice- 


president of the National Automobile in 


complete charge of its surety depart- 
ment. Mr. Travis has been with the 
Globe for almost a year. Prior to that 
time he was with the Columbia Casualty 


Angeles office. 
* * * 

Frank D. Carr, Jowa state agent for 
the Springfield Fire & Marine, observed 
his seventy-fifth birthday anniversary on 
December 2 with a birthday dinner at 
the home of his daughter, Mrs. P. J. 
Payseur, wife of the Iowa state agent 
of Phoenix of Connecticut. Mr. Carr 
has been with the Springfield for more 
than thirty years. 

* * * 

Dr. Thomas H. Dickson, medical di- 
rector of the Minnesota Mutual Life, is 
president of the St. Paul Y.M.C.A. 


in its Los 


of the National Association of Insur- 
ance Commissioners. Standing with 
them are Albert N. Butler, vice-presi- 


dent of Corroon & Reynolds and former 
Deputy Insurance Superintendent of 
New York; and Jess G. Read, com- 
missioner of Oklahoma and secretary of 
commissioners’ convention. 





Hostesses at Luncheon 


who will hereafter 
“man who calls his 
shots,” advised his company, Millers’ 
National, to cancel the $100,000 cover- 
age they had on the Tacoma-Narrows 
Suspension Bridge as in his belief it was 
in a precarious position, and the cov- 
erage was canceled in part. One policy 
for $50,000 was canceled, but due to the 
opposition of one of his agents the bal- 


H,. M. Dinsmore, 


be known as the 


ance was not. 
* * 

Robert S. Kern, president of the 
Lebanon (Ind.) Plate Glass Insurance 
Co., and Mrs. Kern recently celebrated 
their golden wedding anniversary with 
an “open house” party at their home 


They are the parents of three sons and 
have five grandchildren. 
oy : * 

F. S. Brown, vice-president and_sec- 
retary, on indard Accident, secured his 
“buck” in his annual trek to the huntin: 
osuinaihe of northern 
scarcity of snow in the early days of! 
the deer hunting season reduced _ the 
chances of many hunters this year. 

* ak * 

Otto Greiner of the Penn Mutual Life’s 
Wooton & Addison Agency at Baltimore, 
is the outstanding amateur golfer of his 
He was given honorable mention 


re gion. 
by Grantland Rice in a discussion of the 
year’s golf stars in Golf Magazine on 
the basis of his play in the Anderson 
Memorial Tournament. 
* * * 
O. J. Arnold, president of the North- 
western National Life, has been fe 
elected president of the Minneapolis 


Civic Council. 


Michigan. The 
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James Cairns, Fire Prevention Leader 

James Cairns, associated with the 
Hartford Fire and Hartford Accident 
& Indemnity Group in Los Angeles, is 
president of the Board of Fire Com- 
missioners " Los Angeles 

Son of E. T. Cairns, retired vice-presi- 
dent of the Fireman’s Fund, “Jim” 
Cairns first showed interest in fire pre- 
vention and fire department affairs 
when he came to San Francisco follow- 
ing alate from Yale. He became 
a member of the fire prevention com- 
mittee of the Junior Chamber of Com- 
merce and in succeeding years served 
as vice-chairman of that committee and 
later as chairman. It was during this 
period that he developed a program ot 
public improvement for fire departments 
and fire prevention which gave him a 
solid foundation for his accomplishments 
later in Los Angeles. 

In 1934, Joy Lichtenstein, Pacific Coast 
manager and vice-president of the Hart- 
ford Fire = Hartford A. & L., trans- 
ferred Jim Cairns, who had been with 
him in San Francisco since 1932, to the 
Los Angeles office. He had encouraged 
Mr. Cairns’ activities along the lines of 
public affairs and fire prevention and 
upon arrival in the southern California 
metropolis, Mr. Cairns joined the Los 
Angeles Junior Chamber of Commerce. 
He was immediately placed on the fire 
prevention committee, became chairman, 
and instituted a well-rounded program 
which attracted the attention of the 
head of the fire department and the fire 
commissioners. As a result of his activi- 
ties in cooperation with the fire depart- 
ment, he was made an honorary battalion 
chief and presented with a _ jewelled 
badge. 

Appointment to the Board of Fire 
Commissioners came on his_ birthday, 
August 9, 1938, to fill an unexpired term. 
Early this year he was elected by his 
older colleagues to head the board as 
president, and was re-appointed to the 
board for a five year term on July 1, 
1940. His ability to analyze conditions 
indicated the need for reorganization of 
the department and the re-establishment 
of confidence and morale. 

Under many difficult circumstances Mr. 
Cairns achieved what to some _ had 
seemed impossible results so that today 
under the leadership of recently ap- 
pointed Chief John H. Alderson, the Los 
Angeles Fire Department has not only 
re-established itself as one of the great- 
est departments i in the United States, but 
is setting the pace through an outstand- 
ingly constructive program. Among the 
innovations of the department is estab- 
lishment of a “recruit school.” The men 
of the ple ar city officials and the 
public at large are proud of this institu- 
tion as well as other additions made to 
the fire fighting forces during the past 
several months. 

President Cairns knows the problems 
and needs of the Department and meets 
them with a young, aggressive attitude. 

is interest in public affairs is not 
limited, however, to fire prevention and 
extinguishment services. He served one 
term as president of the Los Angeles 





























Commerce and one 
California State 
of Commerce. 


Junior Chamber of 
year as president of the 
Junior Chamber 

The Los Angeles Fire Department 
covers one of the largest metropolitan 
areas in the United States and includes 


many square miles of forests which are 
protected by a special mountain fire 
patrol. There are 1,781 uniformed men 


and some fifty or sixty civilians in the 
Department. 


* * x 


Saturday Evening Post Articles on 
Jesse Jones 


It is a coincidence that the Saturday 
vening Post stories about Jesse Jones, 
head of the RFC and Secretary of Com- 
merce, should have concluded on the eve 
of his appearance here before the Asso- 
ciation of Life Insurance Presidents, and 
most of the people who heard him at 
the Waldorf-Astoria had read the two 
articles in the Saturday Evening Post. 
In presenting Mr. Jones to the life in- 
surance presidents and their guests at 
the Waldorf-Astoria, Leroy A. Lincoln, 
president, Metropolitan Life, called at- 
tention to the fact that he had already 
been introduced by the Saturday Eve- 
ning Post. 

Mr. Jones immediately stated that the 
Saturday Evening Post articles had not 
been authorized and that they certainly 
exaggerated his power as he did not 
seem to have any power in his own 
domestic household. 

I do not know what Jesse Jones means 
when he says that the articles were not 
authorized, unless he means that he did 
not read the galleys, but anyone who has 
had any experience in writing biograph- 
ical matter knows that the two articles 
in the Saturday Evening Post on Mr. 
Jones contained a great deal of material 
that could not have been dug up except 
by a sympathetic biographer. Jones 
could not well admit the authenticity of 
of articles which give intimate pictures 
of his craftiness, his shrewdness, the 
manner in which he bluffs “ opponents 


and approval of such a sadline as 
“Getting Around the o#. gece the 
Saturday Evening Post used in describ- 


ing the manner in which Commodity 
Credit Corporation was formed in order 
that millions of dollars could be loaned 
by the Government for cotton. 

The articles not only contain a large 
number of quotes of a chummy nature 
of which Mr. Jones is the hero, but 
items of a statistical 


many important 
nature. For instance, the following: 
“Tones estimates all RFC losses to 


date at $125,000,000. Operating expenses 
have been $76,000,000. Against this, 
RFC books show a profit of about $380,- 
000,000, which, with expenses and losses 
lopped off, leaves $179,000,000 to the 
good. Almost all of the profit, $355,000,- 
000, has come from the difference be- 
tween what the RFC pays for its money, 
now about 1 per cent, and what it 
charges borrowers, now averaging slight- 
ly below 4 per cent. Second source of 
goodly profit has been through the sale 
of bonds of self-liquidating projects 
which the RFC has financed. On $533,- 


000,000 par value of securities sold, a 
premium of $24,700,000 has been earned.” 
One of the Saturday Evening Post 
articles says that in the RFC’s portfolio 
can be found the preferred stock of 
about 4,200 banks, obligations of another 
250; the bonds and notes of fifty-four 
railroads; bonds of more than 1,400 
municipalities and other local public 
bodies; promissory notes of 3,700-plus 
business firms; almost 50,000 FHA-in- 
sured mortgages and another 1,800 real- 
estate mortgages; the capital stock or 
notes of nine RFC subsidiaries, and 
obligations of four Federal agencies be- 
ing financed through RFC loans and 
not congressional appropriations. 
Against its billion and three quarters 
of outstanding loans and investments, 
the RFC holds about 1,250,000 items of 
collateral valued at $2,500,000,000. More 
than 12,000 separate pieces of property, 
worth nearly $50,000,000, are owned by 
the RFC. This is only a corner of the 
huge foreclosure empire Jones rules. The 
FHA holds more than $3,000,000 werth of 
foreclosed homes, and the Home Owners’ 
Loan Corporation holds another 60,000 
homes, worth $380.000.000. 
The Saturday Evening Post 
were written by Samuel Lubell. 
* * * 


articles 


Insurance Participation in Hi Ho 
Show in Wyoming, N. J. 
Annually in the suburban town of 
Wyoming, N. J., near Millburn, an ama- 


teur show is staged the first week of 
December with many insurance people 
in its cast, comparing favorably with 


similar shows ¢ 
U. S. A. For 
rehearsals are 
program 


vision of 


given in any part of the 
weeks ahead of time 
held, and an ambitious 
shaped up under the super- 
Alfred J. Doyle, Jr., a pro- 
ducer of amateur shows. The finished 
product, called “Happy Landing” this 
year, went on last Friday and Saturday 
in the Millburn, N. J., High School 
tuditorium. Close to 2,500 attended in- 
cluding children of the community who 
had a matinee all their own on Satur- 
day. I’m told that many prominent cas- 
ualty, fire and life insurance men at- 
tended the performance and that the 
consensus was that “Happy Landing” 
was the best show of the nine Hi Ho 
parties which have been staged to date. 
Several things mark “Happy Landing” 
as different from its predecessors. One 
of Hi Ho’s good friends in insurance 
circles is Elias Klein, manager of the 
los. D. Bookstaver Agency, Inc, Travel- 
ers general agents in New York. As 
in previous years, Mr. Klein was host 
to a party of fifty at the Saturday eve- 
ning performance. It was a pleasant 
surprise to him when Harold Patrick, 
one of the star singers, gave a rendi- 
tion of Eli Eli, the impressive Hebrew 
chant, as a mark of appreciation to Mr. 
Klein for his loyal support. Mr. Patrick 


is with the Prudential in Newark, and 
appropriately his next number was 
“There will always be an England” 
which was dedicated to E. Stanley Turn- 


bull, also of the Prudential (in its ad- 
vertising department) who was the artist 
for Hi Ho. Mr. Turnbull not only de- 
signed the program cover and several 
scenes in the show but sang in the Hi 
Ho Glee Men’s Chorus. 

Hi Ho’s success over the 
years is a tribute to the 
ability of E. Weston Roberts, civicly 
active in Wyoming and Millburn, who 
is president and editor of The Insurance 
Advocate. He told me this week that 
the show originally started as a minstrel, 
was popularly received, and has increased 
in size and attendance each year until 
the present peak. It is held under the 
auspices of Wyoming Church and 
Wyoming Club, for benefit of the church. 
Up until this year he has been general 
manager, but the work got too much 
for him and he held the post of produc- 
tion manager for “Happy Landing.” A 
number of insurance friends were guests 
at the Roberts home following the 
Saturday evening performance. 

One of the best received numbers in 
the show was the Four Gay Blades 
quartette, put on by courtesy of the 
Glee Club of the Oranges, in which the 


past nine 
organizing 





Art Streib, Los Angeles 
JAMES CAIRNS 


basso was John Heller, vice-president of 
Lethbridge & Co., New York insurance 
brokers, and the high tenor, George A. 
Bernard, marine secretary of the Royal 
and affiliated companies. No show is 
complete without a “drunk” specialty 
dance act and the job in “Happy Land- 
ing” was well handled by Edgar Lock- 
nish, who is with the Firemen’s of New- 
ark. As a matter of fact, many of the 
employes of that company and its affil- 
iates in the Loyalty Group were in the 
cast. Among them were Harold R. 
Meakin, comedian who did well in_sev- 
eral numbers ; Stephan Strunk, T. 
Davies and Evan Wagner. 

Human interest high spot of the show 
was the “kid” act, with youngsters of 
six and seven years old on the stage in 
evening clothes (tuxs for the boys and 
evening dress for the little girls) doing 
their own version of “the Sextette from 
‘Floradora’” as it will look tomorrow— 
1960. Among the little actors was Rob- 
ert Robbins, son of Dr. Eugene Robbins, 
who is attached to the hospital staff in 
Newark, N. J. of the New Jersey Man- 
ufacturers. 

There was a big turnout of peo- 
ple from the Prudential, the star 


singers being Harold Patrick and Milton 


Hull, and the cast including the follow- 
ing: Raymond Kasalka, Harry J. Odams, 
Alex. Ferguson, Robert Thornley, Jr., 


William G, Faulkner, Peter W. John- 
stone, Stanley Turnbull, Fred Ohl, From 
Mutual Benefit Life came L. J. Rem- 
ington and W. W., Skinner; from Globe 
Indemnity Arthur Sawyer, and from the 
Metropolitan Life, Howard A. O’Brien. 
Pageant feature was “An _ Indian 
Legend,” which starred Joan Voorhees, 
a talented dancer, and her performance 
in this number was top-notch. Miss 
Voorhees conducts a school of dancing 
and dramatic art. 
* * 


Does Not Believe Detroit Fire Rates 
Are Too High 


Insurance Commissioner John G. Em- 
ery of Michigan does not support the 
contention of Mayor Jeffries of Detroit 
that fire insurance rates there should be 
lowered. In a statement this week the 
Commissioner said: 

“We have gone into the matter ex 
haustively and decided that Detroit now 
has equitable rates. Data assembled from 
all over the country show Detroit rates 
are fair compared with the rest of the 
nation. Detroit has lower rates than 
either Philadelphia or Los Angeles, the 
cities nearest its size. 

“The high pressure water system for 
fire fighting constructed in Detroit is of 
no help in residential districts. The De 
troit situation is hampered by the fact 
that the city contains 70,000 sub-stan¢ lar i 
homes, homes built below standard c: 
struction specifications. 

“T have written our opinion to Mayor 
Jeffries but invited him to submit further 
data on the subject if he wishes.” 


























Explains New Program 
Of Commerce Chamber 


SERVICES ARE BEING WIDENED 


Ewing Says Insurance Dept. Will Keep 
Business Inform of Operation 
of Federal Agencies 


Details of plans for expansion of the 
insurance activities of the Chamber of 
Commerce of the United States were put 
down before the Chamber’s board of 


directors last Friday in Washington by 
Esmond Ewing of Hartford, vice-presi- 
dent of the Travelers Fire and chairman 
of the Chamber’s insurance department 





ESMOND EWING 


committee. Mr. Ewing was invited to 
Washington by James S. Kemper, presi- 


dent of the Chamber, especially to re- 
port to the board. Earlier in the week 
Mr. Kemper had made known. staff 
changes to make effective the plan, 


which was worked out by himself and 
Mr. Ewing. Under the arrangement 
Terence F. Cunneen, manager of the 
Chamber’s insurance department for 
twelve years, becomes executive assist- 
ant for insurance and Arthur H. von 
Thaden, assistant manager, becomes the 
de partme snt’s manager. 

‘The insurance program of the Cham- 
ber,” Mr. Ewing’s report said, “is de- 
signed to determine the general objec- 
tives of all insurance and to make in- 
surance as beneficial as it can be made 
to policyholders and to the country. 


Cooperation of Policyholders 


“In the furtherance of its objectives 
many problems affecting insurance are 
being given consideration with a view 


to having insurance render a constantly 
broader service for the benefit of policy- 
holders. At the same time the Chamber 
is also seeking the coope ration of policy- 
holders to see that insurance is given 
‘fair play’ in the proper exercise of pri- 
vate initiative unhampered by ill-ad- 
vised special legislation, and yet subject 
to sound regulation. Policyholders are 


affected by adverse insurance legisla- 
tion and regulation through increased 
cost or impaired service, but in order 


for them to take intelligent action in 
such matters they must understand in- 
surance and have some way in which 
they can function collectively. The 
Chamber’s insurance department pro- 
vides the service for their use in taking 
such action.” 

Mr. Ewing then reviewed the current 


work of the insurance department and 
told of its operations in the fields of 
fire prevention and health conservation. 
He outlined its activities in assisting the 
insurance industry to oppose harmful 
legislation and detailed other activities 
designed to protect the business from 
misrepresentation or attacks calculated 
to mislead the public and he also re- 
viewed what was being done to promote 
a better understanding of the contribu- 
tion which insurance makes to the 
nation’s economy. 

“Now let me give you a picture,” he 


said, “of what we have in mind for the 
future. The nation’s capital is more 
than ever a news center of pressing 


importance to the insurance business. Al- 
though the larger aspects of most events 


are covered in the press, the more inti- 
mate details are likely to be lost to 
view, and this is particularly true in a 
period of world news such as_ the 


present. 

“The spreading powers of government 
agencies, out of which have come count- 
less rules and regulations and numerous 
decisions bearing upon the conduct of 
the insurance business, makes it increas- 
ingly important for insurance to be in 
touch with what is going on. 


Ceaseless Quest for Information 


“The Chamber’s insurance department 
is on the scene, and one of its essential 
functions will be to undertake a cease- 
less quest for information about the 
myriad operations of modern-day gov- 
ernment with their far-reaching reper- 
cussions on insurance. To keep the in- 
dustry informed effectively, the insur- 
ance department will make closer con- 








tact with virtually every point where the 
relations of insurance and government 
impinge upon each other. Annual re- 
ports of government agencies will be 
further studied for the purpose of help- 
ing to formulate a more definite point 
of view as to what these agencies may 
be doing of interest to the business. 
Bulletins containing the findings of these 
studies will be sent to insurance compa- 
Investigations of the services the 
many government departments have to 
offer which the insurance business can 
use advantageously will be given study. 

“American business men pay hundreds 
of millions of dollars annually for in- 
surance protection which represents a 
tremendous amount of national produc- 
tive effort. We think the insurance de- 
partment has an excellent opportunity 
to perform a national service by more 
intensively widening the knowledge of 
business men along insurance lines and 
equally important conservation. This 
can be done through specially prepared 
pamphlets, newspaper and magazine 
articles, and cooperating with other 
agencies which can help disseminate the 
insurance information. 


nies. 


as a meeting ground for 
insurance, the insurance 
department can perform a_ service of 
real value to business. Likewise the 
Department will carry its services to the 
public to the end that it will bring to 
the average citizen an outstanding of the 
ABC’s of insurance in its theoretical and 
practical relationships, and an apprecia- 
tion of the important bearing of insur- 
ance upon the whole industrial and com- 
mercial life. 


“By acting 
business and 


To Expand Conservation Work 


“The conservation work of the de- 
partment will be continued and ex- 
panded, We have in mind extending the 
health conservation program with great- 
er emphasis on industrial health. In 
fire prevention, more effort will be made 
to supplement and encourage a greater 


(Continued on Page 30) 
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cause. 


Head Office: 
New York Office: 
Chicago Office: 





HOW LONG IS CHRISTMAS? 


Pride in the ownership of beautiful gifts makes the 
Yuletide Spirit linger long after holly and mistletoe 
are gone, as this month’s Alliance national advertising 


For real enjoyment of Christmas presents—jewelry, 
furs, musical instruments, 
cameras and other valuable gifts— 

the message recommends insuring them against theft, 

accidental loss, destruction or damage by fire or other 

So, for peace of mind after presents are un- 

wrapped, the reader is advised to 


“Ash the AMubance Agent” 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 

1600 Arch St., 

99 John Street, 


209 W. Jackson Boulevard 


San Francisco Office: 


gold and silverware, 


Philadelphia 
MB. ¥. 


222 Sansome Street 
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Elect hae Glendening 
Home Vice-President 


HEADS PHILADELPHIA OFFIcE 
Is Vice-President and Secretary of 
Franklin Fire and Has Served 30 
Years With That Company 

John Glendening, vice - president and 
secretary of the Franklin Fire and head 
of the Philadelphia office of the Home 
of New York Fleet, on Monday was 
elected a_vice- -president and secretary 
of the Home. He will remain for awhile 
in Philadelphia but it is expected that 
he will be transferred early next year 
to the New York offices where he will 





JOHN GLENDENING 


assume special duties under the direction 
of President Harold V. Smith, with 
whom he has been associated closely 
for thirty years. 

Mr. G lendening was born in Philadel- 
phia in 1894 and educated in the public 
schools there, having graduated from the 
Northeast Manual High School. He en- 
tered the services of Franklin Fire as 
an office boy in 1910, working his way 
through the various departments of that 
company’s home office in Philadelphia. 
In 1925 he was made assistant manager 
of the Philadelphia and suburban depart- 
ments under Harold V. Smith who was 
then manager. 

He became an officer of the company 
in 1928 with the title of assistant sec- 
retary and in May, 1929, succeeded Mr. 
Smith as manager of the Philadelphia 
office. He was elected secretary of the 
Franklin in July, 1929. His entire busi- 
ness career has been in the service of the 
Franklin Fire and the Home Fleet and 
he will celebrate his thirtieth anniversary 
with the companies this month. 

Mr. Glendening is a past president of 
the Insurance Society of Philadelphia 
and is treasurer and director of the Fire 
Insurance Patrol of that city. Last year 
he became a member of the board of 


governors of the Middle Department 
Rating Association. He is a member 
also of the Blue Goose and the Red 


Roosters of Philadelphia as well as be- 
ing a member of the Penn Athletic 
Club, the Downtown Club and the Phila- 
delphia Country Club. During the first 
World War he served in the Intelligence 
Division of the United States Navy. 

In April, 1938, Mr. Glendening was 
elected vice-president and secretary ol 
the Franklin. He will retain these 
offices in his new capacity. 





Report Coast Suit Settled 


It is reported that the $400,000 dam- 
age suit of Pierce & Sibert, Inc., of Los 
Angeles against the Board of Fire Un- 
derwriters of the Pacific and others has 
been settled out of court. Terms of the 
settlement were not made public. 
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Essex County Agents 
Back Holmes on Pledge 


JANUARY 1, 1941, IS THE DEADLINE 
w. D. O'Gorman Tells About Confer- 
ences on Lower Cost Ins. and Graded 
Commissions; Farrow at Meeting 
That the contact | committee of | the 
New Jersey Association of Underwriters 
has not abandoned its effort to get fire 
company signatures to the pledge which 
will raise the standard of agency quali- 
fications in the state was indicated at 
Tuesday evening’s mecting of the Essex 
County Agents’ Association in Pal’s 
Cabin, West Orange. H. Donald Holmes, 
Summit agent, chairman of the contact 
committee, was on hand and gave a 
forceful talk about the pledge at the 
close of which the Essex County agents 
unanimously passed this resolution: 
“At a meeting of the Essex County Agents’ 


Association December 10 it was resolved to 


suonort to the fullest extent the action of the 
contact committee of the state association 1 
connection with the pledge which the companies 
have ber as'ed to sign.” 


Tells About E.U.A. Conference 

There was keen interest as Mr. Helmes 
told of the conference held recently with 
the E.U.A. Only tangible result was the 
recommendation from the companies 
that the New Jersey state association 
get behind bill No. 314 now in the sen- 
ate committee on banking and insurance 
of the legislature. This bill, backed by 
the State Insurance Department, would 
require registration of all agents of 
domestic companies in the state. Mr. 
Holmes said it was scheduled to come 
out of committee on December 10 but 
did not. Objections to the bill on the 
part of a few companies have been re- 
moved. He expects its passage at this 
session. 

Deadline for pledge signatures is Jan- 
uary 1, 1941, and if the desired action 
has not then been taken by the compa- 
nies Mr. Holmes anticipates that the 
state association will urge county boards 
to institute their own methods to tighten 
up on agency qualification. Some boards, 
he felt, will adapt the Bergen County 
plan to their own purposes but it is not 
generally applicable. 

Even if the pledge does not go through 
Mr. Holmes thought the companies are 
by now convinced of the sincerity of 
New Jersey agents in seeking to elimi- 
nate the part-time agent. One agent 
asked for the names of those compa- 
nies that have already signed up and 
among them are the American of New- 
ark, Insurance Co. of N. A., Excelsior, 
Glens Falls and Washington. If the 
plan falls through he said it is only 
fair to relieve these companies of their 
pledges. 

O’Gorman in Good Form 

W. D. O’Gorman, vice - president, 
O'Gorman & Young, Inc., and president, 
National Association of Casualty & Sure- 
ty Agents, was also a speaker and he 
told about the eleven-point program of 
agency-company relationship which he 
presented to the recent White Sulphur 
Springs casualty-surety convention. Its 
objective, he said, was to set the stage 
for conferences on graduation of agency 
commission on large size risks. But 
it necessarily follows that commissions 
on smaller lines will have to be raised. 
_ These and other problems are com- 
ing to a head at this time. Latest con- 
ferences with the special company com- 
mittee, headed by S. B. Perkins, Trav- 
elers, point to a greater willingness than 
ever before to meet with producers on 
common ground in reaching a workable 
Plan of action. Chief objective is to 
formulate a program of lower cost insur- 
ance for the stock casualty-surety busi- 
ness which is needed. 

Open forum discussion which followed 
Mr. O’Gorman’s talk indicated such in- 
terest that George Jamison, president, 
Essex County association, announced 
that meetings of this type would be held 
more frequently. Hubert M. Farrow, Red 
ank, state association president, at- 
tended and talked. George Askin, who 
had charge of arrangements for the 
meeting, received a vote of thanks. 
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National Board Employes Present 
Mallalieu With Portrait of Self 


On the eve of his fortieth anniversary 
with the National Board of Fire Under- 
writers, W. E. Mallalieu, general man- 
ager of the organization, was presented 
with a portrait of himself at a surprise 
celebration in the National Board’s 
executive committee room at noon Satur- 
day. The gift was notable in that every 
one of the more than 300 employes of 
the National Board contributed - toward 
engaging a prominent artist to do the 


Mr. and Mrs. W. E. Mallalieu standing 


before portrait of general manager. 


work, and in the fact that Mr. Mallalieu 
was unaware that he was “sitting” for 
his portrait while being interviewed by 
the artist on the subject of fire preven- 
tion. 

The presentation speech was made by 
George W. Booth, chief engineer of the 
National Board, whose services with the 
organization dates back farther than that 
of any member of the staff excepting 
Mr. Mallalieu. 

“All of us join in wishing you many 
more years of achievement and happi- 
ness,” Mr. Booth said. “We look upon 
you not as a boss, nor as the general 
manager, but as a friend, a wise coun- 
sellor and a sagacious judge. In trying 
to think of an appropriate expression 
of our affection, we finally decided that 
nothing could be more fitting than a 
portrait which would act as a permanent 
reminder to you, your family and friends, 
and to future generations, of the place 
that you hold in our hearts.” 

More than 200 members of the Na- 
tional Board family were quietly assem- 
bled in the executive committee room be- 
fore Mr. Mallalieu was called there on 
a pretext. Also present were Mrs. 
Mallalieu and their sons, John T. Malla- 
lieu, and Wilbur E. Mallalieu, Jr. 
Clarence Goldsmith, assistant chief engi- 
neer in charge of the Chicago office, 
represented employes in that branch. 


Booth Makes Presentation 

In presenting the portrait to Mr. 
Mallalieu, Mr. Booth said he was speak- 
ing on behalf of the employes in the 
home office, the Chicago and San Fran- 
cisco branch offices, the special offices in 
Washington, as well as those who are 
scattered throughout the United States 
and territorial possessions on assign- 
ments connected with the national de- 
fense program. 

When Mr. Booth finished speaking, 
Miss Florence Ewald of the National 
Board’s actuarial bureau staff, pulled a 
cord which drew the curtain aside, re- 
vealing the portrait. Miss Ewald was 
chosen for this honor because of a 
decade’s record of perfect attendance and 
punctuality. Mr. Mallalieu was notice- 
ably touched by the sentiments ex- 
pressed and the memories recalled by 
Mr. Booth. He voiced his thanks to 





the entire staff and later thanked most 
ot them individually. 
A plate attached to the frame of the 
portrait bears this inscription: 
“Presented to 
Wilbur E. Mallalieu 
by the employes of the 
National Board of Fire Underwriters 
on his 
Fortieth Anniversary with the Board 
940 ” 


The portrait is the work of Nathan 
Moses, New York artist, who has repro- 
duced in oils the likenesses of a number 
of other outstanding insurance men. 

Each employe present received a 
souvenir brochure, the front cover of 
which bore a reproduction of the por- 
trait. Inside pages contained a tribute 
paid to Mr. Mallalieu at the annual 
meeting in May, 1935, by James Wyper, 
vice-president of the Hartford Fire; a 
photograph of Mr. Mallalieu taken in 
1900, shortly before he joined the Na- 
tional Board; reproductions of letters 
from the secretary to President Wood- 
row Wilson, the assistant secretaries of 
the War and Navy Departments, and 
the chairman of the United States Ship- 
ping Board, thanking the National Board 
for its service to the nation during the 
World War; a page devoted to news- 
paper headlines of outstanding events 
of the past forty years in the history 
of the world, the fire insurance business 
and the National Board, and a photo- 
graph of the entrance to the National 
Board Building. Copies of the brochure 
were mailed to employes in the branch 
offices in Chicago and San Francisco. 

Following the presentation ceremony, 
a buffet luncheon was served for all 
present at the Drug and Chemical Club. 


25-Year Club Meets 


Three additional members were intro- 
duced into the Twenty-five Year Club 
of the National Board at its ennual 
meeting and luncheon on Monday in 
the National Board Building. They are 
Mrs, Edna M. Van Pelt and Albert R. 
Lehnhardt, both members of the board’s 
actuarial bureau staff, and Miss Eliza- 
beth Eglinton, who completed twenty- 
five years of service in the same depart- 
ment before retiring last July. 

Following the business meeting, the 
Twenty-five Year Club entertained mem- 
bers of the National Board’s Twenty 
Year Club at a reception at which thirty- 
five members of the combined groups 
were present. The reception was fol- 
lowed by luncheon at the Drug & Chem- 
ical Club, which was attended by two 
past presidents of the National Board 
as guests of the club. They were Fred 
W. Koeckert, United States manager of 
the Commercial Union, and William H. 
Koop, president of the Great American, 

Mr. Mallalieu, president of the club, 
presided at the various events, The day 
also ‘marked Mr. Mallalieu’s completion 
of forty years with the National Board. 


British War Risk Plan 


The British government’s plan to in- 
sure property on land against war risks 
was introduced in Parliament on Wed- 
nesday. Insurance of buildings and busi- 
ness assets, such as plant machinery, 
equipment of offices, is compulsory. In- 
surance on personal chattels and furni- 
ture is voluntary. Retroactive policies 
to cover past losses may be written. 
The insurance covers all war damage in 
the first two years of the conflict, up to 
next August 31. Premiums on buildings 
will be about one-half of 1% a year. 


Houston Gets F.S.A. Line 


The Houston Fire & Casualty has 
been awarded the fire insurance con- 
tract on industrial and commercial prop- 
erties of the Farm Securities Adminis- 
tration. The Houston bid included state- 
wide rates. 
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a new and simplified 
work sheet for the 
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and operation of this 
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War Risk and Bombardment Cover 
Explained at A. M. A. Gathering 





Photo by George Appflegren, Chicago 
Left to right: Professor Ralph H. Blanchard and W. A. Sullivan 


Ralph H. Blanchard, professcr of insurance at Columbia University, New York, 
immediate past vice-president of American Management Association in charge of 
its insurance division, is shown in the picture above with W. A. Sullivan, insurance 
manager of Loose-Wiles Biscuit Co., central division, Kansas City, who succeeded 
him in this post. Mr. Sullivan opened the mid-year conference Dec. 5-6 in Chicago 
and presided over the discussion on war risk covers under the National Defense 
program. Prof. Blanchard conducted the questions and answers panel, one of the 
highspots of the conference, and also had general supervision over the three evening 
panel discussions which also provoked considerable interest. 


Robert J. Folonie, prominent Chicago 
fire insurance attorney, discussed vari- 
ous forms of fire coverage in connection 
with war risks when speaking last Fri- 
day before the Winter insurance confer- 
ence of the American Management As- 


sociation at the Palmer House in Chi- 
cago. He gave special attention to the 
war risk and bombardment policy which 
protects insureds against damage from 
war with a foreign country or civil 
war within the country. He pointed out 
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that the so-called war risk insurance 
should not be regarded as part and par- 
cel of the contract. Rather it is an ep. 
tirely distinct insurance written under q 
separate policy. 

After pointing out the various cover. 
ages under the extended coverage en. 
dorsement and the vandalism and malj- 
cious mischief endorsement covering only 
against direct damage to physical prop. 
ecty, Mr. Folonie continued with an ex. 
planation of direct war insurance, as 
follows: 

Furnished Since 1939 

“There is a new form of insurance 
which the present world turmoil has 
brought into being, known as war risk 
and bombardment policy. This is an 
insurance devised since the beginning of 
the war between England and Germany 
and covers war risks proper. By add- 
ing this insurance to the insurance al- 
ready available there will be coverage 
against property damage from war with 
foreign countries or civil war within 
this country, whether by military power, 
naval power, or air power. 

“Aside from the damage expressly 
done by bombardment (whether by drop- 
ping of objects from planes or the shoot- 
ing of missiles from a ship), fire and 
explosion caused by any such forces are 
covered and a very important consider- 
ation is that they are insured whether 
the fire and the explosion originated in 
the insured premises or elsewhere. That 
is to say, if by the dropping of an in- 
cendiary bomb from a hostile airplane, 
property is set on fire at some distance 
and the fire or the explosion produced 
thereby injure the insured property, it 
is a covered risk. 

“This operates to close the gap of the 
fire policy, which expressly provided that 
if fire is caused directly or indirectly 
by war, it is excluded; therefore, if the 
property burns and the owner has both 
ordinary fire insurance as contemplated 
in this discussion and also has war risk 
insurance, then whether the fire was 
produced by natural causes or by war 
conditions, in either event it is a re- 
coverable fire loss. And if the explosion 
is produced by what could be termed 
to be an armed force, it is covered by 
the war risk insurance; and if by per- 
sons not answering to the description of 
an armed enemy force, then it is cov- 
ered by the extended coverage of the 
fire policy and its modifications. 

“It is not to be assumed that this so- 
called war risk insurance is part and 
parcel of the fire contract; it is an en- 
tirely distinct insurance written under a 
separate policy. The practices involved 
also differ. The ordinary fire policy can 
be had from any fire insurance agent, 
but the war risk insurance can only be 
had from the home office or depart- 
mental office of the insurance company. 
Local Agent Alone Cannot Bind Risks 

“There are sharp restrictions also on 
endorsements which will be permitted 
on it, and contrary to the rule obtain- 
ing in ordinary fire insurance, binders 
issued by a local agent have no validity 
and become valid only when accepted by 
the home office or departmental office 
of the insurance company, in which it is 
like farm insurance, that it is an offer 
to insure until accepted by those higher 
in authority. 

“Insurance may be secured for no 
longer than one year nor less than one 
month, and if for less than one year, 
rates are very greatly higher than if 
taken for the longer period. For ex- 
ample, a policy issued for one month 
costs 40% of what it would cost if 
taken for a year, and a two-months’ 
policy costs 50% of what it costs for 
a year, The policy is non-cancellable 
by either the company or the assured 
for the period of one month, and the 
non-cancellable feature may be extend- 
ed for a longer period of time, but this 
cannot be done after the policy goes 
into existence, but must be endorsed 
on the policy at the time it is written. 

“A person desiring insurance has 4 
sharp problem whether he shall make 
his policy non-cancellable for a long 
period of time or leave it open so it 
could be cancelled by the insurance 
company if war broke out. He is en- 

(Continued on Page 33) 
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Informal Luncheon Commemorates 


EIGHTY-FIFTH ANNIVERSARY 


Of Firemen’s of New Jersey 


The Eastern Underwriter’s Snap-shotter Goes to the Party in Newark — THE RESULTS 


Tuesday, December 3, marked the 
celebration of the eighty-fifth anniver- 
sary of Firemen’s Insurance Company 
of Newark, N. J. A _ buffet luncheon 
was served in the dining room on the 
tenth floor of the home office building, 
10 Park Place, overlooking Newark’s 
beautiful Military Park. The room was 
handsomely decorated with banks of 
chrysanthemums and floral pieces. As 
each of the 800 guests arrived he was 
presented with a boutonniere pinned in 
place by a charming member of the 
home office clerical staff. 

President John R, Cooney, of the 
Firemen’s, assisted by Howe S. Landers, 
president of the Loyalty Group casualty 
companies, personally received the 
guests informally. 

The photographs appearing in con 
nection with this anniversary party were 
taken by W. L. Hadley of The Eastern 
Underwriter. 

The Firemen’s, one of the leading fire 
insurers in the country, is parent com- 
pany in the Loyalty Group which in- 
‘ludes also the Milwaukee Mechanics, 
National Ben Franklin, Concordia Fire, 
Girard Fire & Marine, Commercial Cas- 
ualty, Metropolitan Casualty and Royal 
Plate Glass & General of Canada. 

Among those present were Paul 
Alther, general manager and William 
Habicht, secretary, Swiss Reinsurance 
Co., both recently arrived in this coun- 
try from Zurich, Switzerland; Franklin 


Loyalty Group Underwriting Vice-Presidents 





Left to right: H. Ambos, vice-president, fire companies of Loyalty Group; 
F. W. Franzen, vice-president, Metropolitan and Commercial Casualty companies; 
A. Kemp, vice-president, fire companies, and J. C. Heyer, vice-president, Metropoli- 
tan and Commercial Casualty. 
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John R. Cooney, president, all fire companies of Loyalty Group; president, 
Royal Plate Glass & General of Canada; chairman of the board and vice-president, 
Metropolitan Casualty and Commercial Casualty; H. S. Landers, president, Metro- 
politan and Commercial Casualty insurance companies. 


D’Olier, president, Prudential; Paul B. 
Sommers, president, and Laurence E. 
Falls, vice-president, American Insur- 
ance Co.; John R. Hardin, president, 


Mutual Benefit Life Insurance Co.; Rev. 
Arthur Dumper, Dean, Trinity Cathe- 
dral; Rev. Ralph G. Glover, executive 
director, Associated Catholic Charities; 
Dr. George D. Black, president, Newark 
University ; Robert G, Cowan, president, 
National Newark and Essex Banking 
Co.; Percy S. Young, vice-president, 
Public Service Corporation; Robert W. 
Keen, Congressman; Joseph Lyons, 
Judge; John T. Toohey, Commissioner 
of Labor; David A. Patton and Fred- 
erick J. Weber, presidents, Kiwanis and 
Retary Clubs, respectively; and scores 
of other men prominent in insurance, 
religious, educational, banking, press and 
civic circles of New Jersey and neigh- 
boring states. Present also were the 
officers and directors of the associated 
Loyalty Group companies. 

Among other well known personalities 
at the celebration were Carroll Badeau 
of Brewster, Badeau & Co., Inc., insur- 
ance brokers; Louis Bamberger, of L. 


Bamberger & Co.; Kenneth Battershili 
of the Swiss Re.; Curtis Carvalho, 
American International Underwriters 
Corp.; Henry Clutsam of O’Gorman & 
Young, Inc.; Davis Rodney, reinsurance 
executive; Raymond P. Dorland of 
Davis, Dorland & Co., insurance brokers: 
Joseph Froggatt ; Leonard Fuchs; Arthur 
J. Hardt of the Joseph M. Byrne Co.; 
Scott Harris of Joseph Froggatt & Co,: 
Frank B. Heller; Frederick Hoadley; 
President Harold P. Jackson of the 
Bankers Indemnity; George Jamison; 
James T. Keegan of the fire patrol: 
Deputy Commissioner A. R. Lawrence 
of the Compensation Bureau; Vice- 
President F. Lindsay of the American, 
Also E. A. G. Manton of the American 
International Underwriters Corp.; Vice- 
President J. C. Onderdonk of the Bank- 
ers Indemnity; A. H, Rachlin of Albert 
M. Greenfield & Co.; Stephen P. Ratch- 
ford of Joseph M. Byrne Co.; Arthur 
D. Reeve ; William F. Russell, Fire Com- 
panies’ Adjustment Bureau; Louis 
Schlesinger; Arthur T, Vanderbilt, in- 
surance lawyer; Leon A. Watson, rating 
expert; Philip Winchester, Fire Com- 


(Continued on Page 42) 
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C. W. Payne and T. Lee Trimble, sec- 
ond vice-presidents of Loyalty Group 
companies, 
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Left to right: F. J. Roan, second vice-president, Metropolitan and Commercial Casualty; George Bruce, general agent, Youngstown, Ohio; R. W. Riley, resident 
vice-president, Trenton, N. J., office, Metropolitan and Commercial Casualty; F. H. Minton, manager, Brooklyn branch office, Loyalty Group; R. W. MacGrath, secre- 
tary, all Loyalty Group companies; W. J. Schmidt, comptroller, second vice-president, secretary, all Loyalty Group companies; W. J. Christensen, second vice-president, 
secretary, all Loyalty Group companies; R. H. Brusoe, assistant secretary, Metropolitan and Commercial Casualty, and Senator W. Van Winkle, vice-president, Metro- 


politan and Commercial Casualty. 








Left to right: E. W. Wollmuth, executive vice-president, Newark Chamber of Commerce; Henry Delatash, agent, Jersey. City; E. Williamson, Assemblyman; 
W. Wollny, assistant secretary, Metropolitan and Commercial Casualty; Brigadier General Lewis B. Ballantyne, president, Newark Chamber of Commerce; Charles 
Simon, agent; L. Lockwood, assistant secretary, Firemen’s; Joseph Froggatt, president, Froggatt & Co.; E. J. Donegan, A. W. Lapp, secretary, all Loyalty Group 


companies; P. Garey and E. A. Blendow, secretaries, Metropolitan and Commercial Casualty companies. 





Left to right: E. A. Anthony, assistant treasurer and assistant secretary, all Loyalty Group companies; C. J. Kuhn, second vice-president, all Loyalty Group 
companies; J. K. Meldrum, second vice-president, all fire companies of Loyalty Group; C. A. Dupuis, assistant secretary, all fire companies of Loyalty Group; J. E. 
Lansing and F. O. Venske, assistant secretaries of all fire companies of Loyalty Group; P. L. Thomson, assistant secretary, all Loyalty Group companies; M. Zitzel- 
berger, assistant secretary, all fire companies of Loyalty Group; W. J. Whiteside, assistant secretary, Metropolitan and Commercial Casualty; J. W. Lehti, superin- 


tendent, license division, home office, Loyalty Group; G. C. Miller, secretary, Metropolitan and Commercial Casualty; T. W. Budlong, director of publicity, Loyalty Group 
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Connor Again Heads 
Rochester Local Board 


IS VICE-PRESIDENT 
Markin and Hawes a to Treas- 
urer and Secretary; Seven New 
Directors Elected 


GOODWIN 





Samuel P. Connor, Jr., treasurer of 
Amsden-Connor-Mills Inc., Rochester, 
N. Y., was re-elected president of the 
Underwriters Board of Rochester at the 
annual election held Monday. His 
agency, organized in 1849 by the grand- 
father of Gilbert T. Amsden, the presi- 
dent of the existing agency, recently 
celebrated its ninety-first birthday as 
the oldest agency in western New York. 

Philip C. Goodwin, treasurer of the 
James Johnston Agency, which itself is 
nearing its seventieth birthday, was 
elected vice-president, Robert M. Mark- 
in, of Markin’s Insurance Agency, was 
re-elected treasurer, and Louis Hawes 
was re-elected secretary for his fifteenth 
consecutive term. 

New directors elected were Arthur J. 
Bamann, Harold A. Pye, Mr. Goodwin, 
Thomas J. Ternan, Jr,, Mrs. Christine 
Mabry, Wellington Potter and Bert R. 
Hershberg. The election of Mrs. Mabry, 
of Fairport, near Rochester, and who 
represents the Monroe County Division 
of the board, marks the first time a 
woman has been elected to the board 
of directors of the Rochester association. 

Directors holding over are Chester C. 
Champion, James H. Farrell, Robert E. 
Friedlich, Arthur L. Griffith, Mr. Markin, 
Thomas A, Sharp, president of the New 
York State Association, and Mr. Connor. 
The new officers will be installed at 
the annual meeting of the board Jan- 
uary 6, when a program of activities will 
be announced for 1941. The Rochester 
board itself was organized in 1851. 


M. L. NATHANSON HONORED 





Installed as Master of Masonic Lodge 
No. 819; Has Been Active in Insur- 
ance Work Many Years 

Mortimer L. Nathanson, prominent in- 
surance broker with offices in Brooklyn, 
has been installed as Master of Com- 
posite, Lodge No. 819, F. & A. M., at 
Masonic Temple, New York City. A 
large delegation of insurance brokers 
and executives attended the ceremonies, 
among them being presidential nominee 
of the Brooklyn Brokers Association; 
Right Worshipful Alex Goldberger, and 
Harry G. Ellis, Jr., secretary of the as- 
sociation. The Insurance Square Club 
was represented by William Richardson, 
president; Stuart Richardson, and Wil- 
liam G. Thompson, manager of the 
Globe Indemnity Co., New York. 

Mr. Nathanson was born and educated 
in Brooklyn and since his entrance into 
the insurance business in 1916 has been 
active in educational work in behalf of 
the insurance broker. He is a past pres- 
ident of the Brooklyn Insurance Brokers 
Association and has served for many 
years as its legislative representative 
He is also a member of the executive 
committee of the Brooklyn Fire Agents 
Association and a director of the Insur- 
ance Federation of the State of New 
York. Mr. Nathanson has served as offi- 
cial insurance advisor to the 1935, 1936 
and 1937 joint legislative committees of 
the New York State legislature investi- 
gating automobile insurance and safety. 





Left to right: Gordon Anderson, Phoe- 
nix, referee; Carl Nesbitt and Ben Gold. 


Carl Nesbitt of the Phoenix Fire and 

winner of 1939’s single insurance tennis 
championship defended his title success- 
fully by defeating Ben Gold, insurance 
broker and former coach of St. John’s 
College of Annapolis, in a closely con- 
tested battle. The scores were 12-10, 7-9, 
6-3. The match was held at the Park- 
way Tennis Courts in Brooklyn on a re- 
cent Saturday. A small crowd of shiver- 
ing tennis followers witnessed the affair. 
By beating Mr. Gold, Carl Nesbitt has 
now two legs on the Julian S. Myrick 
trophy. 
He is also a member of the advisory 
committee on written examinations for 
brokers, agents and adjusters, appointed 
by Superintendent of Insurance Louis 
Pink, as well as a member of the Insur- 
ance Course Faculty of the Marquand 
School of the Central Branch Y.M.C.A. 
Clubs, National Association of Insurance 
Brokers, Insurance Square Club (charter 
members), Brooklyn Insurance Brokers 
Association, Brooklyn Fire Agents Asso- 
ciation, Insurance Federation of State 
of New York, Composite Lodge No. 819, 
F, & A. M. (senior officer); Brooklyn 
Lodge No. 22, B.P.O.E.; Criterion Lodge 
No. 400, Knights of Pythias (past chan- 
cellor) ; Aresty Club, Federal Grand Jur- 
ors Association, Eastern District of New 
York, Kings County Grand Jurors Asso- 
ciation, Elite Athletic Club. 
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Large Crowd Enjoys Dinner 
Party of Brooklyn Brokers 


More than 200 members and guests 
of the Brooklyn Insurance Brokers As- 
sociation attended the beefsteak dinner 
meeting held Tuesday of last week at 
the Hotel Bossert in Brooklyn. The 
dinner was followed by an _ elaborate 
program of entertainment with H. Les- 
ter Heistad in charge. President J. E. 
Fries spoke briefly, but otherwise there 
were no speeches. One of those intro- 
duced was John Canning, who was pres- 
ident of the association more than ten 
years ago, 

The December meeting of the associa- 
tion will be held next Wednesday, De- 
cember 18, at which election of officers 
for 1941 will take place. 


HONOR WILLIAM F. STANZ 

William F. Stanz of the DeMott- 
Schweitzer agency of Brooklyn, widely 
known local agent, was guest of honor 
on Tuesday at a luncheon given by 
friends and business associates at the 
Hotel Bossert. Mr. Stanz is captain 
in the 14th Infantry, New York National 
Guard, and will enter the service for a 
years training early in 1, 

LISENSES REVOKED IN N. Y. 

Superintendent of Insurance Louis H. 
Pink of New York has revoked the li- 
cense of Morris Perlman. Mr. Perlman 
was licensed as an agent under Section 
113 of the insurance law to represent 
one company. 

Superintendent Pink has revoked also 
licenses of John O. Orzano. Mr. Orzano 
was licensed as an insurance broker and 





as an agent under Section 115 of the 
insurance law to represent six com- 
panies. 
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Nubel & Reilly Formed 


President Is John F. Nubel; Agency 
Ready to Write Fire, Casualty, 
Auto and Marine Lines 
Nubel & Reilly, Inc., new general 
agency firm at 111 John Street, New 
York City, started off this week with 
full facilities for the writing of fire, 
casualty, automobile and inland marine 
lines. President of the agency is John 
F. Nubel, well known along William 
Street, who resigned a few weeks ago 
as vice-president of Standard Surety & 
Casualty. His fellow officers include 
Walter P. Reilly as vice-president; Ed- 
mund A. Kunst as treasurer and Cris 

J. Henry as assistant secretary. 

President Nubel’s return to the agency 
ranks was forecasted by The Eastern 
Underwriter last week. Next year will 
be his thirtieth anniversary year in in- 
surance having had a busy career in 
the metropolitan territory. Starting with 
Royal Indemnity in 1911 he later organ- 
ized the Nubel Agency, Inc. in Brooklyn, 
changed its name to Nubel Underwriters, 
Inc. in 1933 and represented the Globe 
Indemnity as downtown borough agents. 
Thereafter he became production man- 
ager of the Globe and in 1938 joined 
the Standard S, & C. as production and 
underwriting vice-president. 

Mr. Reilly has had more than thirty 
years’ experience in the insurance busi- 
ness. He started with the F. H, Ross 
Agency and in 1912 became associated 
with Fred S. James & Co., leaving there 
to serve in the World War. Afterward 
he was with the F. W. Kentner Agency 
and eventually became a special agent 
for the Travelers Fire. In 1931 he was 
made assistant manager of the Guardian 
Casualty. For the last few years he 
has operated the Walter Agency, Inc. 

Mr. Henry has been in the insurance 
business since 1930 when he went with 
the Indemnity Insurance Co. of North 
America, handling automobile claims. In 
1932 he joined the American Automobile 
in St. Louis. Six years later he became 
associated with the Fire Association, 
handling New York brokerage, automo- 
bile, fire and theft business. 

Mr. Kunst is an accountant with many 
years experience in the financial district 
with Whitehouse & Co. and Gray 
Wilmerding in charge of accounting. 
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ANCIENT IN YEARS...MODERN IN METHOD...PROGRESSIVE IN SERVICE 


Providing Modern Coverage 


—after 220 years 


Ts Royal Exchange has kept abreast of changing conditions 
for almost two and a quarter centuries. During all this time 
every type of insurable property has come into its experience, 
innumerable insurance problems have been solved by its 
underwriters, and every form of acceptable complex hazard 
has been carefully written with safety and satisfaction. Added 
to this record has been an outstanding service to agents and 
assureds which has contributed much to the reputation and 
success of this great institution which though “Ancient in 


Years” is “Modern in Method” and “Progressive in Service”. 


The Royal Exchange Assurance was first to go 
definitely on record as an Agency Company. 





Through Peace and Wars 
Since 1720 


Royal Exchange Group 


ROYAL EXCHANGE ASSURANCE 
PROVIDENT FIRE INSURANCE CO. 
The STATE ASSURANCE COMPANY, Lid. 
CAR & GENERAL INSURANCE CORP., Ltd. 


= 
11! JOHN STREET, NEW YORK 
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INSURANCE AGENCY. 


Arnold’s Insurance Agency in the days when the high-wheeled bicycle was kept 


handy, rather than an automobile, for 


It will be noted that the agency represented at least fifteen companies, an imposing 


list. The elderly man with the white 
The others are not identified. 


agency. 
F. W. Arnold, president of the F. W. 
Arnold Agency Co. of Massillon, Ohio, 


has just completed fifty years in the in- 
business 


surance and in the agency 
founded by his father, John S. Arnold, 
on December 5, 1876. The Phenix of 


Penn Pond of Blue Goose 
Elects Officers for 1941 


Robert Dunn of the Insurance Co. of 
North America has been advanced to 
most loyal gander of the Penn Pond oi 
the Blue Goose in Philadelphia. M1 
Dunn is assistant manager of the com 
pany’s p Tascam sna office in that city. He 
succeeds William R. Lewis of a Frank 
lin. Other offices were filled due to thi 
emergency mobilization of the U. S. Ma 
rine Corps which several 
officers were members 

Horace C. Wiedenmann was 
ve of the flock. He is special 

gent for the Royal group. Robert F. 
Goodie of the Philadelphia Fire Under- 
writers Association ¥ ame custodian of 
the goslings; John H. Keelan was elect 
ed guardian of the goes and William 
Thorpe was chosen wielder of the goose 
quill. Walter B, Albertson was re-elect 
ed to the office of keeper of the golden 
Loose egg. 


Mr. Keelan is a former fire 


Reserves, of 


elected 


insurance 


fieldman, and Mr. Thorpe is acting sec- 
retary of the Insurance Society of Phila 
delphia. Mr. Albertson is assistant local 
manager of the Royal group. 


American Names Pedrosos 


General Agents for Cuba 
Newark 


Jacinto 


The American of 
the appointment of 


announces 
Pedroso and 


Victor M. Pedroso of Havana as gen- 
eral agents for the Republic of Cuba 
Cuban risks may be bound at their met 
ropolitan and suburban department, 90 
John Street, New York Jacinto Ped 
roso has conducted his general agency 
for the past twenty-six years, while 
Victor, his son, joined the firm two 
years ago. Victor Pedroso is now visit- 
ing this country 


WORCESTER AGENT DIES 


Thomas A. Sullivan, 61, cashier of 
Benjamin B. Snow insurance agency of 
Worcester, Mass., died last month at his 
home. He was a past grand of Central 
Lodge, 1.0.0.F., ard retired from office 
early this year after serving thirty-fiv 
years as financial secretary He was & 
member of First Church of Christ, Dis 
ciples; Worcester Economic Club, Mt. 


Vernon Encampment, I.0.0.F. 
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EXCESS COveERS 


SOLD: 


JOSEPH P. GIBSON, JR. 
PRESIDENT 


90 John Street 


EXCESS UNDERWRITERS, 


REINSURANCE 





Inc. 


MORTIMER D. PIER 
SECRETARY 


Telephone: BEekman 3-1170 


New York, N. Y. 








CHRISTIANIA CONTINUES 





New Corporation Licensed in New York 
to Take Over Reinsurance Busi- 
ness of Norwegian Company 

The Christiania General Insurance 
Corp. has been organized and _ is 
licensed by the New York Department. 
It will take over and continue the re- 
insurance business conducted for many 
years by the United States branch of 
the Christiania General Insurance Co. 
of Oslo, Norway. The new organization 
has a board of directors prominent in 
banking and insurance. 


rendering speedy loss service to assureds. 


beard is John S. Arnold, founder of the 





NEW AUTO FORM GLASS CLAUSE 

Brooklyn, now Fidelity-Phenix, was the The National Automobile Underwrit- 
first company represented and has con- ers Association has published” a new 
tinued in the agency for sixty-four years. glass breakage endorsement, the exclu- 
Vice-President E. A. Henne of the sion reading as follows: “The collision 
Western department of the America or upset and convertible collision or up- 
Fore Group, presided at a golden jubilee set coverages of this policy shall not 
dinner and presented to Mr. Arnold a apply to breakage of glass if specifically 
suitable memento of the occasion. included under other coverages of this 
Others in attendance were Walter Sorg, or any other policy.” This means that 
son-in-law of Mr. Arnold, and several the full amount of any deductible under 


close friends. Assistant Secretary C. J collision coverage will be applied to col- 
Lingenfelder and the Ohio fieldmen as lision losses which may consist partially 
sisted in the ceremonies of glass breakage. 








* 
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A GREAT DESTINY 


FE; IRMLY convinced of the growing im- 
portance of insurance in the future, the 
Springfield Group is among the leaders in 
the development of broader, more compre- 
hensive insurance protection for your 


clients. 


— Since 1849 — 














THE SPRINGFIELD GROUP 


WALTER B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY SPRINGFIELO, MASS 
CONSTITUTION DEPARTMENT . SPRINGFIELD, MASS. 
SENTINEL FIRE INSURANCE company . SPRINGFIELO. MASS. 
MICHIGAN FIRE & MARINE INSURANCE COMPANY OETROIT, MICH. 
NEW ENGLAND FIRE INSURANCE COMPANY PITTSFIELO, MASS. 


OF FIRE INSURANCE COMPANIES 








Hartford Fire Advances 


Six to Be Secretaries 

The Hartford Fire last week advanced 
six assistant secretaries to be secre- 
taries and named two additional assist- 
ant secretaries. Robert D. Morse, Philip 
S. Brown, Francis T. Fenn, Arthur . 
Polley, William S. Vanderbilt and George 
S. Atkinson were all made secretaries 
instead of assistant secretaries as hith- 
erto. At the same time Benjamin L, 
Whorf and William T. Bissell were made 
assistant secretaries. 

Directors voted payment of extra com- 
pensation in an amount equivalent to 
one-half of one month’s pay to each of 
its approximately 4,200 full-time em- 
ployes in the home office and through- 
out the country. This will be payable 
before Christmas and is in line with 
precedent of recent years. 


Ewing on C. of C. 


(Continued from Page 20) 


use of the technical agencies and make 
available to business men and the public 
the most salient results of the work done 
by these associations. The fire waste 
contest is being streamlined to have it 
aid the national defense program. For 
instance, credit will be given by the 
judges to reports which show that action 
has been taken by the local fire preven- 
tion committee to prevent sabotage and 
fires of an incendiary nature. 

“Safety problems in the United States 
are greater today than ever. Their 
solution is essentially educational, and 
there is room for expanded effort on 
the part of the insurance department. 

“Bulletins covering some of our new 
activities are already in the making re- 
lating to workmen’s compensation, in- 
surance taxes, domestic oil heating, ap- 
proved rural fire departments, the pre- 
vention of sabotage and_ interesting 
youth organizations in conservation 
work. 

More Intensive Field Work 

“More intensive and organized field 
work will be undertaken by the Chamber. 
Visits to the home office of member 
companies and meetings with the execu- 
tives of these companies will be ar- 
ranged. The purpose of such meetings, 
aside from creating good will, will be 
to get the views of these men on insur- 
ance problems in their sas and discuss 
with them the Chamber’s program as it 
touches on their business. | Through 
these visits and the exchange of ideas 
ways will be found to improve the ser- 
vices of the Department and keep tt 
alert with respect to the live issues con- 
fronting all branches of insurance. 

“Tt is along these lines in the insurance 
field that the Chamber can do effective 
work. Recognizing the obligation to 
serve efficiently and unselfishly, we hope 
as time goes on to make the insurance 
department even more inherently useful 
to the membership and to the general 
welfare of the country. 


MRS. BLANCE M. NAULTY DIES 

Mrs. Blance M. Naulty, widow of 
William S. Naulty, who was vice-presi- 
dent of the Joseph M. Byrne Co. agency 
in Newark, died last week after a long 
illness. Mr. Naulty died in Red Bank 
on January 18, 1937. 
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New York City to Have Auxiliary 
Fire Unit to Combat Bomb Attacks 


The New York City Fire Department 
is following the example of Boston in 
organizing an auxiliary fire brigade. 
This will be manned largely by World 
War service men and equipped with 
automobile trailer fire-fighting equip- 





Defense Commission Names 
National Fire Committee 


A special advisory committee of the 
Defense Commission in Washington 
now has the task of developing and 
coordinating this country’s fire fight- 
ing facilities. Frank Bane, director 
of state and local cooperation for the 
commission, announced that Mayor 
Maurice J. Tobin of Boston was 
chairman. Boston some months ago 
launched its own auxiliary fire force 
for possible use in wartime or in 
other emergencies. The first meeting 
of the committee was held late last 
week in Washington. 

The committee will study the func- 
tion of fire services in the defense 
program as well as problems of fire 
prevention, protection and communi- 
cations. Other members of the com- 
mittee are Commissioner John J. 
McElligott of the New York Fire 
Department, Chief W. H. Palmer of 
Charlotte, N. C., president of the In- 
ternational Association of Fire Chiefs; 
Isaac S. George, executive director of 
the Maryland Council of Defense and 
Resources ; George J. Richardson, sec- 
retary-treasurer of the International 
Association of Firefighters; H. A. 
Friede, Washington’s Superintendent 
of Fire Alarms, and representatives 
of the Army, Navy and Department 
of agriculture. 

















ment, according to Fire Commissioner 
John J. McElligott. This new brigade 
is intended for protection of the city 
against fire resulting from air attacks 
during a war. 

The brigade will be organized and 
trained by some of the 3,000 retired 
New York City firemen now available 
for such work. Members of the organi- 





CHRISTMAS CAROL SINGING 


Royal-Liverpool Glee ‘Club to Entertain 
Dec. 24; Sound Projectors to Carry 
Music to Nearby Ins. Offices 
On Tuesday a.m., December 24, ‘carols 
and Christmas music will be sung at the 
Royal Building, 150 William Street, by 
the Royal-Liverpool Glee Club, an 
organization of approximately sixty 
mixed voices recruited from the staffs 
of the fire, casualty and marine com- 
panies of the Royal-Liverpool Groups. 
Following the custom originated three 
years ago at the suggestion of Harold 
Warner, United States manager, the 
Glee Club will visit various floors in 
the building singing carols and at ll 
A. M. and 11:45 A. M. will present pro- 
grams of Christmas music on the four- 
Sohnth floor for the staff members. It 
is planned to mount sound projectors on 
the building setbacks, so that this music 
will be heard in the immediate vicinity 

of the building. 


Bell Heads Risk Research 
Institute; Dec. 19 Dinner 


Risk Research Institute, Inc., insur- 
ance buyers organization, elected the 
following officers recently: president, 
Ralph H. Bell, United Parcel Service, 
New York; first vice-president, R. D. 
Guernsey, Frederick Loeser & Co., Inc., 
Brooklyn; second ‘vice-president, E. M. 
Halkyard, Combustion Engineering Co., 





zation will probably eventually have 
uniforms and steel helmets and will be 
organized into platoons, companies and 
battalions along lines similar to that of 
the regular Fire Department. 


Marine Division Planned 


There will be a marine division of 
the auxiliaries made up of persons own- 
ing boats suitable for adaptation to fire- 
fighting along the city’s vast water- 
front. The members of the auxiliary 
brigade will learn how to handle the 
light equipment which will be distributed 
about the city. During an air raid in 
which incendiary bombs were. being 
dropped the brigade members would 
handle the locally available equipment to 
put out small fires and would try to 
keep the situation in hand pending the 
arrival of the regular city equipment, 
Commissioner McElligott explained. 

“The volunteers will not be asked to 
do work that only regularly trained 
firemen could do,” Commissioner Mc- 
Elligott said, “and we would not ex- 
pose them to danger as great as that to 
be faced by our regular men.” 

No funds were available for the pur- 
chase of the auto trailer equipment at 
the present time, but “we know where 
to get it when we want it,” the Com- 
missioner asserted. Such ecuipment, he 
said, is made in this country, particu- 
lary for use in fighting forest fires. 

Commissioner McElligott explained 
that the plan to organize the auxiliary 
fire brigade was one of a number of 
plans worked out after two years of 
unpublicized but intense investigation 
into the probable fire fighting needs of 
the city in time of war. The research 
has been conducted by a group of 
young firemen who are lawyers or 
chemists and has been carried forward 
under the direct supervision of Com- 
missioner McElligott. 

“Reports from abroad merely confirm 
what I imagined aerial bombardment in 
large cities would be like,” Commissioner 
McElligott said. 

The Fire Department now has three 
observers in England making a detailed 
study of methods used by regular and 
auxiliary fire-fighting organizations in 
handling fires caused by bombardments. 


Defense Meeting 


(Continued from Page 1) 


are those who have been so softened by 
the same kind of subversive propaganda 
that they too are confused and on the 
brink of losing faith, 

“This country still has the power to 
influence profoundly the course of world 
events by setting its house in order and 
demonstrating that there is an alterna- 
tive to authoritarian dictatorship, that it 
is possible to provide a reasonable living 
standard for all by the application of 
science and thought to the problems of 
business and of government. There 
should be a reaffirmation of freedom of 
enterprise, initiative and action. Then, 
and then only, will the productive ca- 
pacity and power of business be geared 
in magnitude, speed and synchronization 
to meet our entire defense requirements 
and much of those for the preservation 
of democratic nations across the seas. 

“We have witnessed the suicide of 
nation after nation in Europe because 
of the failure of their people and their 
leaders to abide by these simple demo- 
cratic principles.” 





Inc., New York; secretary-treasurer, W. 
H. Palmer, Lowe Paper Co., Ridgefield, 
N. J.; managing director, John G. Goetz, 
re- elected. 

An informal get-better-acquainted din- 
ner is set for December 19, Thursday 
evening, at Hotel Astor, New York. 
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NORWICH UNION 


policies and service 


have world-wide 
reputation 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
HART DARLINGTON, United States Manager 


EAGLE FIRE COMPANY 
of New York 


Incorporated 1806 
HART DARLINGTON, President 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
HART DARLINGTON, President 


75 Maiden Lane, New York 





In NORWICH UNION there is strength 








COMPANIES 
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ion te Handle Business 
Of Drafted Brokers 


MEMORANDUM IS PREPARED 





Five Local Brokers’ Associations in 

Accord with Idea; Alex Goldberger 

Committee Chairman 

After numerous meetings of a special 
committee composed of representatives 
of all brokers associations in New York 
City a plan was formulated which will 
be available to all licensed brokers who 
are drafted and who desire to utilize 
the plan. A memorandum has been pre- 
pared of the action adopted by the com- 
mittee, together with a suggested form 
of contract to be entered into between 
the broker whose business is to be 
looked after and the broker who will 
handle the business. This suggested 
contract is painstaking in its endeavors 
to protect the interests of the absentee 
broker and every effort has been made 
to visualize any unforseen contingencies 
and among other things, provides for 
a method of arbitration in the event of 
dispute. 

A copy of the memorandum was sub- 
mitted to Superintendent Pink, who 
after spending some time reviewing the 
matter expressed his gratification for 
the constructive manner in which this 
important subject has been handled and 
assured the committee that they would 
receive every possible consideration and 
cooperation from the Department. 

Servicing to Be Completely Handled 

This memorandum designates that 
the transfer of the management or ser- 
vicing of the business of any person 
called to the colors should be only 
to a person or persons already licensed 
or one who shall become lawfully 
licensed to act as an insurance broker 
under the laws of this state. It is be- 
lieved by the committee that it is against 
the interest of the draftee to have his 
business handled, or as is more prob- 
ably to be expected, mis-handled, by any 
unlicensed and unqualified individual. 
The committee believes that the preser- 
vation of his business is the personal 
problem and obligation of every draftee, 
and they are urged to make every rea- 
sonable effort to make suitable servicing 
arrangements either with some broker 
with whom he is personally friendly, 
some member of his association or some 
agency office or company with whom he 
has transacted business in the past. 

Goldberger Committee Chairman 

The committee which is known as The 
Brokers Association’ Special Joint Com- 
mittee on the Selective Service Act is 
composed of: Alex Goldberger, chair- 
man; R, E. Kipp, Insurance Brokers 
Association of N. Y.; Peter Schneider, 
Bronx Insurance Men’s Association; 
Peter Locke, Independent Brokers’ As- 
sociation, Brooklyn; Leonard Jacobs, 
General Brokers’ Association and Morti- 
mer L. Nathanson, Brooklyn Insurance 
Brokers’ Association. 

The committee acknowledges with 
thanks the cooperation of Samuel Feller, 
who gave legal assistance, also to the 
members of the Insurance Department 
for their cooperation. 





CLOSE ASSISTANT SECRETARY 





To Be Southern Underwriter for Great 
American Succeeding W. B. Miller, 
Now Virginia F. & M. Head 


Charles M. Close has been appointed 
assistant secretary of the Great Ameri- 
can and will be in immediate charge of 
Southern department underwriting, suc- 
ceeding W. Miller, resigned. Mr. 
Close is a native of New York City and 
joined the underwriting department of 
Great American in 1922, In 1924 he left 
for a period of training with the New 
York Fire Insurance Rating Organiza- 
tion, Syracuse Division, returning to 
Great American in 1928 as a special 
agent. He covered Eastern and South- 


€rn fields and in 1936 was called to the 
ome office as agency superintendent, 
which position he has held until now. 
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. 
A. M. A. Meeting 
(Continued from Page 24) 
titled to use his judgment whether he 
thinks peace is imminent or he thinks 
to be long drawn-out and 
whether our subjection to the risks is 
imminent or The policy does 
not cover sabotage nor losses unless oc- 
curring in connection with the opera- 
tions of military or naval armed forces, 
nor does it cover the acts of our own 


war is likely 


remote. 





government or governments seizing or 
sequestering property. 

“The non-cancellable clause if applied 
for a period of six months doubles the 
base rate over what it would be if the 
insurance were non-cancellable for a 
single month. The rates for this insur- 
ance differ, depending upon the location 
of the property, the country being di- 
vided into two zones, one of which in 
general covers states bordering on the 
various seaboards, while the other zone 
is as respects states in the interior of 
the country. Property is divided into 
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two classes, depending in the main upon 
their combustibility and the nature of 
the occupancy, the general division of 
occupancy being as between those af- 
fecting products or activities more or 
less closely related to war, such as ex- 
plosives, railroads, airplanes and some 
types of foods; the other occupancy class 
being all other types of risks.” — 


JOHN S. YOUNG DEAD 
John S. Young, Albany, retired insur- 
ance broker, died December 7, age 62, 
after a long illness. 
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GREAT AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1872 


GREAT AMERICAN INDEMNITY COMPANY 


NEW YORK, N. Y. + Incorporated 1926 


AMERICAN ALLIANCE INSURANCE COMPANY 


NEW YORK, N. Y. «+ Incorporated 1897 


ROCHESTER AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. «+ Incorporated 1928 


DETROIT FIRE & MARINE INSURANCE COMPANY 


DETROIT, MICH. + Incorporated 1866 


MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 


BOSTON, MASS. + Incorporated 1910 


THE NORTH CAROLINA HOME INSURANCE COMPANY 


RALEIGH, N. C. + Incorporated 1868 


COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 


Incorporated 1832 


PHILADELPHIA, PA. - 


THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 


COLUMBUS, O. + Incorporated 1914 











Insurance Company 


Clark, Dodge & Co. 








DANIEL R. ACKERMAN. . New York City 
Vice-President and Secretary, Great American 


EARL D. BABST......... « New York City 


Chairman of the Board, American Sugar Refining 
ompany 


H. DONALD CAMPBELL. New York City 
President, Chase National Bank of New York 


ARTHUR O. CHOATE... .New York City 


JOHN M. DAVIS........ New York City 


President, Delaware, Lackawanna & Western 
ailroad Co. 
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DIRECTORS GREAT AMERICAN INSURANCE COMPANY 
JESSE S. PHILLIPS....... New York City 


LOUIS W. DOMMERICH. New York City 


L. F. Dommerich & Co., Commission Merchants 


JOHN H. HILLMAN, JR...... Pittsburgh 
Chairman of the Board, Hillman Coal & Coke Co. 


EUSTIS L. HOPKINS. .....New York City 


Chairman of the Board, Bliss, Fabyan & Co., 
Cotton Goods Commission Merchants 


PERCY H. JOHNSTON... . New York City 
Chairman of the Board, Chemical Bank & Trust Co. 


SAMUEL McROBERTS....New York City 
ALEXANDER R. PHILLIPS. New York City 


Vice-President, Great American Insurance 
Company 








We, Fe iio cv nikic ce rnesesccevvess New York City 
President, Great American Insurance Company and Affiliated Companies 





Vice-President, Great American Insurance Com- 
pany. Formerly Superintendent of Insurance 
of New York 


HOWARD C. SMITH, ....New York City 


Estate Trustee 


PHILIP STOCKTON.:..... 


Chairman of Executive Committee, 
National Bank of Boston 


ROY B. WHITE.......... New York City 
President, Western Union Telegraph Company 


GARRARD B. WINSTON. New York City 
Shearman & Sterling, Attorneys 
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R. D. Parker in New 
Advertising Agency 


TO BE INSURANCE SPECIALIST 





Has Held Positions with Various Under- 
writing Organizations in Career 
Covering Thirty Years 
Raymond D. Parker, manager insur- 
ance department, Cowan & Dengler, Inc., 
New York advertising agency, announces 
formation of Parker-Allston Associates, 
Inc . 


will be 


effective January 1. The new agency 
located at 


18 East 48th Street, 





Bachrach 


RAYMOND D. PARKER 


New York, and will specialize in 
advertising. 


insur- 
ance 


After graduation from Rindge Techni 


cal School, Cambridge, Mass., in 1910, 
Mr. Parker attended Northeastern Uni- 
versity School of Law. He then ob- 
tained a position in the home office of 
Employers’ Liability, making the begin 
ning of a career in the insurance field 
which has today covered more than 
thirty years He next served in the 
liability department of Elmer A. Lord 
& Co. and then as manager liability 


department, Frank Gair Macomber. 
Served in World War 
During the World War Mr. Parker, 
then a member of the First Corps of 
Cadets, Boston, served overseas for two 
years as Sergeant in the 10lst Engineers 
26th Division Upon his return to 





Weiner 


Loui 
F. KENNETH ALLSTON 
Boston he joined the New Amsterdam 
Casualty, where he enjoyed rapid promo- 
tion from chief clerk to special agent, 
and then to New England manager. 
Ten years later an opportunity arose 
to manage the insurance advertising de- 


partment of the A. W. Ellis Co. Here 
Mr. Parker found that his diversified 
experience in the insurance business 


stood him in good stead when he turned 
his attention to the problems which 
beset insurance companies in their adver- 
tising programs. This served to inten- 
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sify his keen interest in the advertising 
end of the business. 


In 1936 Mr. Parker severed his con 
nection with A. W. Ellis to come to 
New York, where he has successfully 


handled the advertising of such compa- 
nies as Crum & Forster, Berkshire Life, 
Phoenix-London group, London & Lan- 
cashire group, Appleton & Cox, Amer- 
ican Fidelity & Casualty, Century In- 
surance and Pacific Coast Fire. 

Officers of Parker-Allston Associates, 
Inc., will be: Raymond D. Parker, presi- 
dent; F. Kenneth Allston, vice-president 
and treasurer; Marion Hess, secretary. 
Mr. Allston has had twenty-five years 
experience in the production of graphic 
arts. For the last ten years he has 
headed Allston & Depew, an organiza- 
tion well-known in advertising circles 
for their outstanding layouts and art 
vork, 


Set Trinity Church of N. Y. 
Ablaze During Fire of 1776 


Charles C. Dominge of the New York 
department of the Commercial Union 
says that he found recently among the 
papers of his late father, Charles H. 
Dominge, an extract from records of the 
New York Historical Society showing 
that moral hazard has existed for a 


long while. The extract is as follows: 
“Dr. Mervin Nooth, superintendent 
general of His Majesty’s hospitals in 
North America being duly sworn on 


the Holy Evangelists of Almighty God 
deposeth and saith that at the time of 
the great fire in the month of Septem- 
ber, 1776, in the City of New York he 
was on board of the hospital ship 
“Pigot,” then lying at anchor in the 
bay between the city and Staten Island; 





December 13, 1949 


that between 11 and 12 of the clock i 
the night as nearly as he can recollect 
he was called out of bed to see the fire: 
that he discovered several houses on fire 
near Whitehall and soon after plainly 
discovered with a glass a man upon the 
top of Trinity Church with a fire brand 
or torch in his hand going backward 
and forward upon the roof with grea 
rapidity; that he, the deponent, soon 
after saw the fire break out in several] 
parts of the roof of the church,” 
FRENCH OUT ON BAIL 
Hallett Freach, Seattle general agent 
who has been charged with g-and lar. 
ceny, is free on $2,000 bail. He wrot 
an $800,000 policy on the Tacoma Nar. 
rows Bridge that collapsed in Novem- 
ber. His company, the Merchants Fire 
of New York, claims that he failed to 
remit premiums on the bridge policy, 
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NEW ORLEANS 


6 
l rn I 863 seventy-seven years ago — Fireman’s 


Fund Insurance Company began operations in San Francisco. 


& 
tn 18 — —_—_ years ago—its Western 


Department was launched in Chicago. 


mn 1885 em 
tn = fifty-five years ago—its Eastern 


Department was organized in Boston. 


nl 
WL) BDI - torrsive years ago—its Southern 


Department was established in Atlanta. In this same year its 
Atlantic Marine Department was founded in New York City. 


nl 
l i} 93 0. ten years ago—launching of Fireman’s 


Fund Indemnity Company completed a Group of five companies 
having a reputation for strength, permanence and stability. 


today, Fireman’s Fund Group—with a long record 


of successful operations—offers producers multiple-line facilities, 
plus the services of experienced insurance men whose knowledge 
of local conditions can be of cash register value to you. The com- 
panies of Fireman’s Fund Group maintain service offices in 
sixty-nine cities throughout the United States and Canada. 


HELENA TOPEKA 

¥ . Fi A b ° /, ° ° ° 4 S; 

Cr ire utomobile + Marine - Casualty ’ Fidelity : Surety F 2 "NED, 
S — NV 

- MAN’ G + 

= KIREMANS fUND GROU 2 

> Firemans Fund Insurance Company ~ Occidental Insurance Company . 

= ome Fire & Marine /nsurance Company % 

Fireman's Fund Indemnity Company ~ Occidental Indemnity Company 
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Losses May Reach $1,500,000 


From Great Lakes Storm in November 


during the 
Armistice Day storm which swept the 


Ship and cargo losses 
Great Lakes are estimated conserva- 
tively to be $1,500,000, after a study by 
marine insurance experts of property 
damage surveys and reports. Hull loss 
of the William B. Davock, Interlake 
Steamship Co. freighter which went 
down with all hands on board, was esti- 
mated at $275,000. The ship was sailing 
without cargo. The Anna C. Minch’s 
hull loss was $250,000. Her cargo loss 
was $55,000. 

The Canadian freighter Novodoc’s hull 
loss was $160,000 and the cargo of coke 
she carried was valued at $15000. Scores 
of other boats were crippled by the 
storm and many cargoes were damaged. 


Late Sailings This Year 


Meanwhile, marine insurance circles 
are showing concern over what 
promises to be one of the latest navi- 
gation seasons in the history of the 
Great Lakes. The post-season exploits 
of Great Lakes vessels are expected to 
be numerous this year. 

Although the shipping season officially 
closed November 30, many boats, manned 
with hardy crews, will venture out into 
the rough seas to bring valuable cargoes 
of grain, ore and merchandise into port. 
With business crowding all available 
shipping capacity, many freighters are 
expected to make last-minute sneaks 
down the lakes, counting on sheer luck 
to get them through before the Soo or 
the St. Mary’s Rivers are bottled up by 
a freeze. 

The marine insurance world knows full 
well the hazard of lake navigation 
mounts rapidly in early December. It is 
not necessarily because ships are apt 
to encounter heavy weather, but rather 
that thev ice up badly, get “heavy on 
the head,” and are dangerous to navi- 
gate, 

The rise in the hazard is reflected in 


some 


the way the insurance is boosted. On 
a ship valued at $300000, for example, 
a $2,250 insurance penalty is 
from December 1 to 5. From December 
5 to 9 the penalty rises to $3,375 and 
to $4,500 if sailines are scheduled from 
December 9 to 12. After December 12 
the insurance on a ship and cargo be- 
comes a matter of private negotiation 
between the carrier and the underwriter. 

It has been a big vear on the lakes 
Best guesses are that some 64,000,000 
tons of ore have been handled this sea- 
son. This is the fourth largest on rec- 
ord. Even in 1929 the total was only 
a little more than 66,000,000 tons. This 
year’s grain receipts at Buffalo may 
cross 110,000,000 bushels. 


assessed 


HEADS AUTOMOBILE DEP’T 
D. W. Florence Made Secretary of Com- 
mercial Union; Came to New York 
From Texas in 1939 

F. W. Koeckert, United States mana- 
ger, announces the appointment of D. 
W. Florence as secretary in charge of 
automobile production and underwriting 
for the Commercial Union Assurance. 
Mr. Florence until recently was special 
agent in Texas and was transferred to 
the New York office on September 1, 
1939, as assistant secretary. 





LONG JOINS NATIONAL UNION 
Announcement is made of the appoint 
ment of F. B. Long as marine special 
agent of the National Union Fire with 
headquarters at the home office at Pitts 
burgh, Pa. Mr. Long joins the Na- 
tional Union with a background of ex- 
perience fitting him for his new under- 
taking. He acquired his early experi- 
ence in the Western marine department 
of a company and subsequently inland 
marine supervisor of another company 
which position he is vacating to become 
associated with the National Union. 


Fireman’s Fund Changes in California 


The Fireman’s Fund Group announces 
several field promotions in connection 
with its indemnity and automobile busi- 
ness of southern California and Arizona. 
Hugo H. Methmann, manager of the in- 
demnity business for companies of the 
group in southern California and Ari- 
zona, will also assume executive charge 
of the automobile department. This ar- 
rangement is in keeping with the compa- 
nies’ policy on the Pacific Coast of hav- 
ing its automobile and indemnity busi- 
ness under joint supervision, Mr. Meth- 
mann, a thoroughly experienced indem- 
nity man, joined Fireman’s Fund Group 
at Los Angeles in 1930, having previ- 
ously had eight years’ experience in un- 
derwriting and production with other 
Prominent companies. 

Richard P. Wilkins, special agent for 
both the indemnity and automobile de- 
partments, has been advanced to the 
position of superintendent of the auto- 
mobile department in which capacity he 
will succeed the late Fred C. Feige, and 
will be responsible for the production 
and underwriting of all automobile lines. 
He will also retain jurisdiction over the 
Production of indemnity business from 
certain important communities in the vi- 
cinity of Los Angeles. Mr. Wilkins has 
been with the Fireman’s Fund for twen- 
ty years, having started his business 
career with the company at its head of- 
fice in San Francisco. His long service, 


together with his ability as a producer 
and underwriter, well merits this recog 
nition. 

Robert E. Masterson, who has assist 
ed Mr. Wilkins in the field for the last 
several months, has been appointed spe 
cial agent for the automobile and indem 
nity departments in the field extending 
from San Pedro to Santa Maria. Mr 
Masterson joined the Fireman's) Find 
Group in June, 1937, after having five 
vears of experience with other comm 
nies in the East and Middle West. His 
advancement is also in. recognition of 
his ability to assist agents in the pro 
duction and underwriting of automobil 
and indemnity business. 








Personal Property Floaters 


Made Broader in Florida 


Insurance Commissioner Knott of Flor 
ida has removed existing restrictions on 


the personal property floater in that 
state so that it may now be written 
upon a broad form base. Heretofore 


there was an exclusion of fire, lightning 
and windstorm on unscheduled property 
in any residence owned or furnished by 
the assured in Florida. Also the state 
now permits writing tourists, personal 
effects and silverware floaters to cover 
at the permanent residence of the as 
sured, 
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Merry Christmas! 


There is a Santa Claus, for a record total of $350,000,000 
will be distributed soon by the banks of this country to 
some 7,000,000 Christmas Club depositors. And, normally, 
70% of this tremendous sum is spent for Christmas pres- 
ents of all kinds—jewelry, furs, wearing apparel, cameras, 
projection machines, musical instruments, art objects, sil- 
verware, sports equipment, lamps, radios, electric refrig- 
erators and automobiles. Yet this vast amount does not 
represent the complete picture, for additional large ex- 
penditures are also made by others not members of 
Christmas Clubs. 


These purchases create in the home tremendous new 
insurable values. That's where you come in! Every agent 
can be his own “Santa Claus” by selling Jewelry, Furs, 
Personal Effects, Camera Floater, Musical Instruments, 
Fine Arts, Silverware, Sports Equipment, Fire, Extended 
Coverage Endorsement and Automobile Insurance, for 
example, to local clients and prospects. 
perous Holiday Season! 


Here's to a pros- 








North British & Mercantile 


Insurance Company, Lid. 


NEW YORK — 
DETROIT — 


BOSTON — 
CHICAGO — 


PHILADELPHIA 
SAN FRANCISCO 


Py Si 
4ny ins¥™ 





[1809 - 13] Years of Strength and Stability -1940] 


SY SY SHS SAA AAD A 


LOS LES LOS LESTER SESSLER LEER SESSRE SESS SSS Gor 
SASL SA SL SLA A LA LAA DE SA 












THE EASTERN 
UNDERWRITE 





___ _____ 
SDAA aoe ARTS FER 




















F. J. O’Neill 25 Years 
With Royal Indemnity 


GUEST OF HONOR AT PARTY 


Harold Warner, W. H. Galentine and 
Claude E. Trinder, Pay Tribute; 
Many Floral Pieces Received 





Frank J. O'Neill, president Royal In- 
demnity and Eagle Indemnity, has been 
with the organization 25 years. His 
associates wanted to do something in the 
way of a formal recognition testimonial. 
But Mr. O'Neill balked. “Nothing 
formal,” he said bluntly. “It’s only an 
anniversary date. Years have gone by 
with me as they do with everybody. 
So let it go at that.” 

3ut his associates in Royal-Liverpool 
Group over-ruled him. They compro- 
mised on a cocktail party which was 
held in the foyer outside of the execu- 
tive offices, and wound up a day which 
saw many floral pieces come into Mr. 
O’Neill’s office. They came not only 
from members of the organization, but 
from general agents, too, who had gotten 
wind of the affair. On a long table 
was an anniversary cake. 

Harold Warner, United States man- 
ager of the Royal-Liverpool Groups, an- 
chored Mr. O'Neill beside him and told 
him how highly he was regarded by 
the organization and his great achieve- 
ment in building companies. He called 
him a strong, rugged character, a man 
upon whom all can depend, a really 
successful executive. In his opinion 
many of Mr. O’Neill’s characteristics 
were those of a solid oak tree. Before 
concluding he presented Mr. O’Neill with 
a commission making him an honorary 
member of the Royal-Liverpool Guards. 

Speaking for Globe Indemnity Vice- 
President W. H. Galentine paid tribute 
and also used the oak tree simile. Claude 
E. Trinder, vice-president, Royal In- 
demnity, who came from Manlius, N. Y., 
where “Buck” O’Neill was brought up, 
brought an intimate picture of the guest 
of honor as a boy and young man. 

Faced Interesting Situation 

The speakers described the situation 
with Royal Indemnity in 1915 when 
Mr. O'Neill came here from Syracuse, 
then a lawyer, and the difficulties con- 
fronting him when he became president. 
A number of leading executives had left 
the organization to go elsewhere, and 
it was necessary for Mr. O’Neill to build 
up a new executive staff, and he did 
a fine job of man picking. It was in 
1927, however, that the Royal Indem- 
nity faced its greatest crisis. Hare & 
Chase, Inc., financial paper concern in 
Philadelphia, had failed in the wake of 
failure of Sesqui-Centennial Exposition. 
Paper of Hare & Chase, Inc., was in 
hands of 240 banks. Royal Indemnity 
would have smashed if parent Royal of 
Liverpool had not come to its rescue 
with $4,000,000 in cash and extension of 
a credit line of $8,000,000. 

When Mr. O'Neill took helm of Royal 
Indemnity in 1915 its capital was $1,000,- 
000; surplus, $600,000; assets, $4,850,000; 
premiums $3,780,000. At the end of 1939 
capital was $2,500,000; surplus, $5,000,000; 
voluntary reserve, $5,000,000; assets, 
$34,000,000 ; premiums, $13,337,000. “Those 
figures tell their own story,” said Harold 
Warner. Eagle Indemnity also has made 
fine progress 

Mr. O'Neill received the 
with a good deal of fidgeting. He was 
m the spot for about an hour. When 
it came his turn to speak he said: “I 
would rather have the good will of this 
croup of men and women than any group 
of people in the world because you have 
made the success of our companies pos- 
sible. I could not have done what has 
been done without your help.” 


encomiums 


1941 Officers of N. J. Ass’n 


Newly elected president of Casualty 
Underwriters Association of New Jersey 
is J. C. Eastmead, Hartford Accident; 
vice-president, J. H. Nolan, Aetna C. & 
S.; secretary, C. L. Templeman, Royal 
Indemnity; treasurer, B. V. Cranston, 
Fidelity & Casualty, re-elected. Annual 
a of this club was held Decem- 
yer 11. 





Hudson Car Gets pos 


Arthur Snyder of Alfred M. Best 
Co. was toastmaster at a luncheon 
given by Safety Engineering Maga- 
zine at Hotel Astor Wednesday at 
which there was awarded to the 1941 
Hudson automobile that periodical’s 
safety trophy for eminence in safe 
body design. Arthur C. Carruthers, 
editor of Safety Engineering, was one 
of principal speakers. Many Hudson 
car dealers attended. 














N. Y. BOARD OF TRADE ELECTS 

Frank A. Christensen, executive vice- 
president, America Fore Group, and 
J. E. Lewis, vice-president, Aetna Life 
Affiliated Companies were elected new 
directors, and Floyd N. Dull, vice-presi- 
dent, Continental Casualty, and W. E. 
Mckell, president, New York Casualty, 
were re-elected for another three-year 
term by the members of the New York 
Board of Trade at its sixty-eighth an- 
nual meeting held December 11. In- 
surance is now strongly represented in 
the board; has a section all its own 
under chairmanship of E. M. Allen, 
National Surety Corp. 


Ad Conference Strikes 
Serious Note in Meeting 


ASHMEAD PROGRAM CHAIRMAN 





President Gibson Sets Pace for Speak- 
ers; To Hold Spring Meeting Next 
May in New York 





An all-star cast of speakers appeared 
before the mid-year meeting of the In- 
surance Advertising Conference Decem- 
ber 5 in Hotel Roosevelt, New York 
City. The theme was “Setting the Pace 
for ’41.”. Well attended, the session hit 
a new keynote as regards the part 
which insurance ad men will be called 
upon to play in the busy months ahead 
of national preparedness. David C. 
Gibson, Maryland Casualty, the president 
of the Conference, sounded this keynote 
in his opening remarks and the speakers 
without exception put stress on it. Head- 
liners were John B. Gontrum, insurance 
commissioner of Maryland, a country 
newspaper publisher in his early years; 


Paul L. Cornell, one-time partner in 
Geyer, Cornell & Newell, advertising 
agency who retired to become head- 


master of Romford School for Boys in 
Washington, Conn.; and Clarence T. 
Hubbard, secretary, Automobile of Hart- 
ford and Standard Fire. 

The meeting marked the first official 
appearance of John Ashmead, Phoenix 
of Hartford, in the role of program 
chairman. He was complimented by 
President Gibson for a lively program 
and it was Mr. Ashmead’s introductions 
and rapid-fire comments on the speeches 
which also set the pace. President Gibson, 
of course, had the honor of introducing 
Commissioner Gontrum from his own 
state and he spoke with pride on the 
latter's career in the newspaper field. 
Prior to his present post he was Secre- 
tary of State; as commissioner he has 
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entral Surety Wil 
Open Eastern Dep’ 


BENJ. G. D. BLUE IN CHARGE 





Resigns Bonding Post with Royal [n. 
demnity’s Metropolitan Office; Starts 
New Work on January 1, 194] 





_Central Surety & Insurance Corp, of 
Kansas City is opening an Eastern + 
partment on January 1, 1941, which will 
be in charge of Benj. G. D. Blue resj- 
dent vice-president. To accept his new 
post Mr. Blue has resigned from the 





BENJ. G. D. BLUE 


Royal Indemnity where he has been 
bonding superintendent in the metropoli- 
tan (N. Y.) branch office since 1927. 
He is popularly known to many agents 
and brokers along William Street and 
has demonstrated his ability to handle 
sizeable bonds in both fidelity and surety 
lines. 

The new Eastern department of Cen- 
tral Surety will be located at 83 Maiden 
Lane, New York, and its establishment 
will not affect the operations of Alex- 
ander Greene & Co., Inc., New York 
City, who are managers of the metro- 
politan department for Central Surety, 
handling casualty and fire lines. 

Ben Blue’s Background 

Ben Blue, as he is known along Wil- 
liam Street, has had more than twenty 
years’ background in fidelity and surety 
work, his initial post being a traveling 
job with the Globe Indemnity from 
November, 1919, to August, 1922, which 
took him into agency offices and kept 
a friendly eye on their accounts in an 
auditing capacity. He liked the work, 
and when opportunity again came his 
way he was ready. In August, 1922, 
Kennedy R. Owen, then organizing the 
bonding department for the Standard 
Accident, invited Mr. Blue to join that 
company for general duties in its then 
newly formed department. He accepted, 
gained some good experience. 

After nearly three years with the 
Standard Accident Ben Blue came to 
New York to join forces with E. B, 
McConnell, then in the agency end of 
the business, on January 1, 1925. There 
he learned considerable about surety 
and fidelity underwriting, handling prin- 
cipally contract completion bonds, When 
Mr. McConnell was selected by Mary- 
land Casualty to run its bonding branch 
office Mr. Blue went along with him 
to that company and_ stayed until 
November 1, 1927. At that time he 
joined Royal Indemnity. 

Mr. Blue has been identified in an 
official capacity with both the Surety 
Underwriters Association of New York 
and the Surety Managers Luncheon 
Club. He has also lectured on occasion 
before the fidelity-surety classes of the 
Insurance Society of New York. He 3s 
a member of the Casualty & Surety 
Club of New York. A _ native of St 
Louis, he attended school there. 
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Conference of American Management Ass'n. 





U. U.& 0. Cover Needed 
For Plant Machinery 


DEFENSE RUSH ADDS PRESSURE 
J. H. Coburn Sen Continuous Operation 
Essential; Serious Loss of Profits 
Likely If Breakdown Occurs 


Pressure being put on industry to pro- 
duce more has increased the need for 
oiler and machinery use and occupancy 
insurance, says J. H, Coburn, vice-presi- 
dent Travelers Indemnity. Continuous 
operation of boilers and machinery, the 
mainspring of a plant, is essential to 
A responsibility rests upon 
the insurance buyer to guarantee pro- 
duction against the failure of those im- 
portant parts. Addressing the American 
Management Association in Chicago De- 
cember 6, Mr. Coburn made the follow- 
ing points: ; . 

“Boiler and machinery underwriters 
are not particularly opposed to the use 
of the non-valued form and a number 
of such forms have been authorized 
where special conditions have warrant- 
ed. However, there are several reasons 
why our companies have adopted the 
valued form as a standard. The valued 
form lends itself better to the practice 
of using standard, copyrighted wording 
guaranteeing uniformity. The non-val- 
ued form requires in every case a spe- 
cial definition of ‘loss,’ depending on 
the particular conditions in the plant. 
When the valued form is written it is 
not necessary for the buyer to divulge 
the details of his plant finances, 


product i¢ ym. 


Daily Indemnity 


“In the process of determining the 
proper daily indemnity, the tendency 
is for the buyer to analyze completely 
the actual requirements of his plant 
and there is an incentive for him to 
check these conclusions regularly and 
frequently in order to maintain this daily 
indemnity at the correct level. This is 
also true as respects the anticipated 
number of days of shutdown and the 
corresponding limit of loss. With the 
present possibility of price inflation this 
is important. 

“The non-valued form was used in 
connection with the boiler and machin- 
ery lines prior to 1910 and was found 
unsatisfactory. It has not been used 
since except for special forms and those 
are not in great demand.” 


All Industry Affected 


Speaking of the national defense pro- 
gram and its effect upon all industry 
and production, Mr. Coburn emphasized 
that the demand for business interrup- 
tion ins urance, and for higher limits, 
is increasing. “This is the modern trend 


of use and occupancy buying,” he ex- 
plained. “The buyers of insurance are 
faced with a new responsibility to as- 


sure more adequate production, and the 


insurance companies likewise to pro- 
vide it. 
“New plants are being built or old 


ones enlarged; profits are increasing and 
repair parts are increasingly difficult to 
get. Protection is being furnished on 
large plants, boiler risks, up to $30,000 


daily indemnity and $3,000,000 limit of 
loss; on machinery risks up to $10,000 
daily indemnity and $1,000,000 limit of 
loss. 


“When it has been decided that a 
plant needs this form of use and occu- 
pancy insurance it is necessary to con- 
sider all the different kinds of boilers, 


tanks, containers, cookers, kettles, di- 
gesters, refrigerating systems and a 
number of other devices essential to 
Production. The next detail is to de- 


termine what objects to cover and for 
what limits. It should not be forgotten 
that boiler and machinery insurance 


brings to the assured a valuable engi- 
neering service.” 





Prominent at A. M. A. Conference 





Alvin E. Dodd, 


president of 


of the National Bureau of Casualty 


in the program planning for this conference. 


American 


Photo by George 
Management Association, 


Applegren, Chicago 
is shown in 
the center of the picture above which was snapped at the luncheon session the 
second day (December 6) of the A.M.A. mid-year insurance conference in Chicago. 
To the left is J. P. H. deWendt, who heads the boiler and machinery department 


& Surety Underwriters, and who participated 


To the right of Mr. Dodd is E. W. 


Sawyer, attorney for the National Bureau, who was the liability insurance adviser 


on Prof. Blanchard’s 
in this capacity. In particular Judge 
liability insurance, which will be 
next week. 


I. A. C. Meeting 


(Continued from Page 36) 
won the respect of the Maryland insur- 
ance fraternity. 
Present and Post-War Difficulties 


Commissioner Gontrum presented a 


thought-provoking picture of present 
economic conditions in a war-troubled 
world. He urged that insurance men 


be courageous and cool in the present 
emergency; that we should all help in 
the great task of preserving the sanity 
of America. In the post-war period, he 
predicted, we must be prepared to help 
financially, economically, socially and 
politically. He spoke of fear as being 
one of the chief things to guard against 
and urged that insurance ad men keep 
this point in mind in presenting to pol- 
icyholders the true picture of insurance. 

“Don’t make over-optimistic statements,’ 
he cautioned, “but try to call frequently 
to the public’s attention the fine service 
insurance is equipped to give.” He felt 
that more companies should set up 
policyholders’ departments at their home 
offices with specially trained people on 
hand to answer questions. No business 
is more honestly conducted than insur- 
ance, in his opinion, but “perhaps you 
don’t show up the best side of your 
business often enough.” The ad men 
were called upon to bring to the people 
of America the real message of insur- 
ance, to preach the gospel of prosperity 
and financial solvency. 

Commissioner Gontrum paid his re- 
spects to the ever- increasing practice 
of instalment buying which he does not 
like. He called it “the easy credit fever” 
and chad that “insurance throw the 
weight of its influence against ‘easy 
credit’ and extravagance.” He predicted 
that municipal taxes and assessments 
may go higher and declared: 

“If any insurance company has a 
¥ of mortgages in old urban real estate 
I advise them to get rid of them now. 
The Parkchester development of the 
Metropolitan Life, he said, is a sub- 
stantial investment and is real “building 
for the future.” Closing with a few 
thoughts on “Federal Supervision” Mr. 
Gontrum saw no reason to fear the 
advent of Federal supervision of insur- 


reviewed 


questions and answers panel, performing ably and impressively 
Sawyer discussed two phases of O. L. 


= 1. 


in detail in The Eastern Underwriter 


ance so long as state supervisory officials 
and insurance companies work for the 
best interests of the business. 


Cornell Called a Humanitarian 


Program Chairman Ashmead _intro- 
duced Paul L. Cornell as a great humani- 
tarian who did an outstanding job for 
advertising, put it on a cultural basis, 
and in so doing gave inspiration to hun- 
dreds of his fellow workers. He had 
reference to Mr. Cornell’s part in creat- 
ing the E. R. Squibb & Sons advertising 
messages, which account Geyer, Cornell 
& Newell handle. The I. C. was im- 
pressed by Mr. Cornell’s statement on 
the two basic principles in advertising: 
(1) the principle of human understand- 
ing which, he said, was a great quality 
possessed by Abraham Lincoln, and (2) 
the broadening base of expanding pro- 
duction whereby “we can make life 
richer for all by making the nation 
richer.” Mr. Cornell expanded on these 
two ideas and in so doing gave the in- 
surance ad men some helpful suggestions 
on their own problems. He illustrated 
his points by some of E. R. Squibbs’ 
most successful ad messages. 


Insurance Poor Man’s Bank 


He then pointed out that he and his 
partner, Pat Geyer, grew up to regard 
insurance as the poor man’s bank. He 
wondered if insurance was being sold 
that way today. It is vital, he declared, 
that the work of relating insurance to 
human being in terms of their daily 
lives and their futures should go on, 
dramatically,. dynamically, with a clear 
consciousness of the need for human 
understanding. Thus, it is important “that 
the great insurance companies of Amer- 
ica should use the most effective means 
to focus the energy of the people on 
taking care of their personal economics, 
as they affect their daily lives and their 
future.” 

Mr. Cornell explained that any adver- 
tising campaign undertaken by an in- 
surance company should be far more 
than “just advertising.” Rather, it should 
be bounded on four sides so that it 
takes into account more than the com- 
pany’s own interest, more than produc- 
tion of immediate returns. He urged: 
“Consider as your major objectives— 
human understanding, richer, fuller liv- 


Directors’ Liability 
Cover Proved Needed 


QUESTION IS HOW TO WRITE IT 


R. T. Wood Tells Management Asso- 
ciation What Has Been Done and 
Suggests Plans of Procedure 


Directors’ liability insurance was the 
subject of an address by R. T. Wood, 
manager, bank division, American Surety, 
to the American Management Associa- 
tion at its meeting in Chicago December 
5. He said that coupled with develop- 
ments as respects the duties and respon- 
sibilities of directors, has been the de- 
mand for insurance. There have been 
two approaches to the problem of in- 
surance. The first approach has been 
that of fidelity bonding, the other that 
of professional liability insurance. 

In fidelity bonding underwriters have 
always refused to bond a man ta him- 
self. The same theory has been applied 
to partners. There has been a recent 
partial departure from this theory where- 
by surety companies devised a bond to 
provide coverage to the investing public 
with respect to partners of member firms 
of the New York Stock Exchange. This 
is a special form of bond, however, and 
it has not yet been put on the market. 
Mr. Wood continued: 


Needed Protection Broad 


“So far, it might seem that the prob- 
lem of the corporation was merely that 
of securing protection against its direc- 
tors. That is not the whole problem, 
however, since it is also necessary to 
secure protection for the directors. This 
is the approach from the standpoint of 
professional liability insurance and is 
the one followed in the Special Survey 
report for company members of the 
American Management Association on 
liability insurance for corporation di- 
rectors. 

“The survey report indicated that five 
reporting companies had suits against 
directors since 1933. The amounts in 
two instances ran into millions of dol- 
lars. When it is considered that losses 
must be paid out of premiums, it will 
be evident that a large volume of insur- 
ance will be necessary to take care of 
losses of such magnitude.” 





ing for every man, woman and child. 
And consider above all the increased 
economic and social progress of the peo- 
ple of America.” 


Committee Report 

Clark W. Smitheman, Camden Fire, 
reported that the I. A.C. treasury was 
in a healthy condition; educational com- 
mittee, headed by C. E. Freeman, Spring- 
field F. & M., is working on an ambitious 
program this year. The membership 
conunittee, Sidney Doolittle, Fidelity 
& Deposit, chairman, reported three new 
Class A members: W. C. Rhoades, 
Marine Office of America; K. H. Mathus, 
Association of Casualty & Surety Execu- 
tives, and William M. Churchill, Asso- 
ciated Aviation Underwriters, and one 
Class B member; John M. Francis, Na- 
tional Board of Fire Underwriters, one- 
time ‘insurance reporter of New York 
Journal of Commerce. 

The idea was presented by Jarvis W. 
Mason, National Fire of Hartford, as 
merchandising research committee chair 
man, that each ad manager aid in 
building up a series of “case studies” on 
outstanding advertising done by local 
agents. Assembling such material can 
be smoothly done under the sponsorship 
of the 1. A.C., Mr. Mason said, and 
so doing we will help our relations| 
with the agents and the companies 

The next meeting of the I. A.C., I’res 
dent Gibson announced, will be held i 
New York City either May 6 or 13, 1941. 
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Charles J. Simons of Newark, N. J. 


Multiple Line General Agent an Advocate of Technical 
Analysis, Surveys and Audits for Past 18 Years; Pro- 
gressive in Outlook; Versatile in Hobbies 


In these days of improved casualty 


and surety coverage requiring expert 
and 
audits of a client’s risk the first step is 
the 
Simons, prominent 
Newark, N. J] In 
but 


strategic position. 


and technical analyses, surveys 


the servicing of account, says C. J. 


general agent of 
this connection he 


cannot help feel that he is in a 


This is because he 
and 
eighteen 


advocate of auditing 
the past 
years and has, in fact, built up a suc- 
the 
of them. Today, his agency, C. J. 
& Co., multiple 
garded as one of the most progressive 
New 


high 


has been an 


survey analyses for 


cessful business by intelligent use 


Simons 


handling lines, is re- 


in Northern Jersey, representing 


a list of grade companies in all 
fields—fire, life, casualty and surety. 
A Graduate Lawyer 


As a background for his insurance 
career, Mr. Simons studied law at the 
New Jersey Law School and was ad- 
mitted to the New Jersey Bar in 1919. 
His legal training, fortified by a knowl- 
edge of litigations and decisions affect- 
ing insurance coverages and contracts, 
has proved to be useful to clients im 
the preparation of insurance contracts 
necessary to their needs. In fact, there 
has never been a client of the C. J. 
Simons’ office who has found that he 
was not completely and adequately cov- 
ered in an emergency. The experience 
acquired in the preparation of briefs 
gave him the idea originally that a 
blueprint survey should be analyzed for 
an insurance risk before ordering and 
preparing the necessary coverage to pro- 


tect the risk. 
C. J. Simons has cultivated and in- 
terested both business men and manu- 


facturers through his personality, hard 
work and intelligent salesmanship. He 
has acquired a spread of business in all 
lines which produces for his agency 
about $500,000 in premiums per year. 


Advocates Simplicity of Coverage 


While much has been done to clarify 
coverages, Mr. Simons is an advocate 
of the use of more simplified forms for 
insurance protection to policyholders. 

A leader in many activities, he has 
attempted to do his bit toward educa- 
tion in the business by the institution 
of a course of instructions for brokers. 


The past year, one of his busiest, has 
witnessed a decided effort on his part 
to attract both new accounts and new 


brokers to the office, and in this respect 
he has met with good results. The ap- 
peal to the brokers has been predicated 
upon the basis of educational assistance 
in increasing the broker’s knowledge of 
the business. 

Weekly classes have been conducted 
since January 1939. Instruction is given 
by Mr. Simons and on occasions by 
invited company men who talk on spe- 
cialty topics. Attendance at the classes, 
which are held on Tuesday evenings, 
averages about fifty. The course em 
braces all types of coverage but puts 
more emphasis on the practical side of 
selling than on the technical features. 
Chief idea is to acquaint the producer 
with the most important features of an 
insurance contract from a competitive 
angle and thus provide him with a 
working knowledge which will aid in 


CHARLES J. 


SIMONS 


acquiring new accounts. Sessions are 
devoted to new trends and the need for 
broader coverage. 


Career and Companies Represented 


C. J. Simons’ career in insurance be- 
gan following his return from service 
during the last World War. In January 
1919 he purchased a half interest in a 
very small agency and later purchased 
the other half, thus becoming the sole 
owner of the business. Out of this 
nucleus, C. J. Simons & Co. was formed 
in January 1919. He is its president 
and William L. Schonek is vice-presi- 
dent. He was formerly connected with 
Boynton Bros. of Perth Amboy, has 
been associated with Mr. Simons for 
the past twelve years, and has demon- 
strated loyalty and ability as an all- 
round insurance man. 

The Scottish Union & National In- 
surance Co. was the first company in 
the office, the appointment having been 
made in 1919. Next was the Hanover 
Fire, which the agency has represented 
for twenty years. Third oldest is the 
General Accident, established thirteen 
years ago, and fourth is the Continental 
Casualty. 

Other casualty companies represented 
are the United States Casualty, Ameri- 
can Indemnity, Phoenix Indemnity and 
the Metropolitan Casualty. Other fire 
companies include the Newark Fire, In- 
surance Co. State of Pennsylvania, 
American Eagle, Sun Insurance Office, 
American Union and the Potomac. 

For life lines, the agency represents 
the Continental Assurance Co. and the 
Mutual Benefit Life. 


A. & H. Department Growing Fast 

Two years ago the Simons office in- 
augurated an Accident and Health de- 
partment, fully equipped to handle all 
lines of accident and health coverage. 
The department is in charge of Doug- 
las J. Moe, one-time special agent of 
the Continental Casualty. When this 
department was opened, the agency 
wrote a small volume of accident and 
health business, but now is considered 
one of the leading accident and health 
offices in the City of Newark. 

So far as life production is concerned, 
Mr. Simons is considered an outstand- 












ing producer in the life field. He was 
fifth man in the country for produc- 
tion in the Continental Assurance Co. 
for the fiscal year ending June 30. 
There is no doubt in his mind that 
the A. & H. and life departments are 
to become sizeable factors in the future 
progress of his agency. 
Office Management 


As to office management Mr. Simons 
has always believed that the type ot 
service which an agency can render is 
measured by the efficiency of the con 
duct of its internal affairs. In his office 
no steps have been left unturned in the 
way of employment of skilled help, and 
the use of bookkeeping machines and 
other modern devices which go toward 
the forming of perfectly organized 
service units. 

Due to Mr. Simons’ legal background, 
he is well versed in the handling of 
claims and as a result his companies 
have continually enjoyed a_ favorabl 
loss experience on his business. Like 
wise, clients have enioyed the addi- 
tional knowledge afforded by his type 
of service in the settlement of all types 
of claims. Speaking from the company 
angle, one of his friends paid him this 
tribute a few days ago: 

“C.J. Simons has gained the admire- 
tion and respect of company executives 


with whom he comes in contact. Hi 
high business principles, integrity and 
ability have earned for him complete 
and unreserved confidence. This ré 


gard cannot help but be an invaluable 
addition to the protection of his clients 
bevond the mere terms of their policy 
contracts.” 

On the personal side, C. J. Simons 
thrives on good fellowship and hobbies. 
He has qualified for the finals on many 
occasions in the New Jersey amateur 
golf championship and while he has 
never won a New Jersey championship, 
he was for several years the champion 
of his own club. His other hobbies are 
photography, swimming, tennis and play- 
ing the accordion. 

And so is presented a picture of a 
busy general agent who has proved by 
his record of growth in twenty-two 
years that the intelligent handling of 
accounts, together with the assistance 
given by the old line fire, casualty and 
life companies, plus personal industrious 
effort, is the correct formula for build- 
ing a successful insurance agency. 


A. D. Anderson Supervising 


Five States for Occidental 
A. D. Anderson, prominent A. & H. 
underwriter in Chicago who was recently 
named accident and health division man- 
the Western Department of 
Occidental Life in California, will super- 
the Minnesota, 
Indiana, Ohio and Michigan. 
Mr. Anderson is past president of the 


ager for 


vise states of Illinois, 


Chicago A. & H. Association and a 
former vice-president of the National 
Accident & Health Association. He has 


been with Continental Casualty for near- 
ly ten years, resigning as manager of 
the A. & H. department in its Chicago 
branch office to take the Occidental Life 
post. 

A native Pennsylvanian, Mr. Anderson 
received his early schooling at Erie, later 


attended Thiel College at Greenville. 
He left college to serve in the World 
War with the 28th division and after 
the Armistice returned to his studies. 
\fter a few years in the automobile 


business at Erie, Mr. Anderson entered 
insurance as an A. & H. agent for the 
Travelers. He later became a manager 
for the Commercial Casualty, and in 
1931 joined the Continental Casualty. 

After a year and a half as Pittsburgh 
branch manager, Mr. Anderson was 
transferred to Chicago, to become assist- 
ant superintendent of agents. This 
position continued for three years, when 
he was appointed manager of the A. & 
H. department of the Chicago branch 
office. 
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UTAH 


State Department Will Hold Compan. 
Responsible for Violations Respecting’ 

Automobile Insurance , 

The Utah Department has advise, 

companies and agents writing = 
biles that it is still having some troubl 
with those who are writing innualeae 
where groups of privately owned Pee 
mobiles are concerned, either seein 


automo. 


fleet rates, creating special rates or 

- a. re . be rs < I 
other ways making synthetic or artificial 
reductions in rates in order . 


to get the 
<€ favorable bids on 
risks. Such Practices 


business and to make f 
specific groups of 


are in violation of the discrimination 
laws of Utah says Commissioner .¢ C 
Neslen. He stresses: = 


“We must insist. that 
practices cease. Therefore a 
and supplementary to the 
Department of July 235, 
question, vee call yo 


these illegal 
i a reminder 
ruling of this 
1939 on this 
1 your attentio 
fact that no car, no group of ple. ee 
especially no group of crs owned 
the employes of school borrds. or i 
the members or employes of any pe 
organization. can be written except 
the published and ordinar'ly used nh 
ual rates of the company in questi 
\ny deviation from the comoanies pul 
lished manual is diser‘minatory — 
drastic action will have to be tiles 
against agents who use, and companies 
who approve the use of, or work out 
special rates for special groups of pr. 
vately owned cars. 7 
“This problem now comes prominently 
to our attention because of certain bids 
which have been submitted to the Salt 
Lake City School Board to cover the 
privately owned automobiles of the em- 
ployes. We are going to expect. that 
companies take more responsibility jn 
these matters than has been manifest 
in the past instead of making the local 
agent the responsible party. If. this 
matter continues to aggravate the auto- 
mobile business of Utah, action will 
have to be taken against the companies 
as well as the agents.” 


W. O. SCHILLING PRESIDENT 


U. S. F. & G. Manager in Chicago New 
Leader of Casualty & Surety Managers 
Ass’n of Chicago; Other Officers 
New president of the Association of 
Casualty & Surety Managers of Chicago 
is W. O. Schilling, manager in that city 
of the United States F. & G. and one 
of the ablest field executives in the 
U.S. F. & G. ranks. His election took 
place at the annual meeting of the asso- 
ciation last week and his fellow officers 

for the 1941 season are as follows: 
Vice-president Laurence S. _ Jones, 
Ocean Accident; secretary-treasurer, J. 
M. Fraser, London & Lancashire In- 
demnity. To the executive committee 
were elected: H. N. Douglass, New 
Amsterdam Casualty; James M. White, 
Travelers; John P. Keevers, Maryland 
Casualty; K. O. Saunders, Globe Indem- 
nitv; R. E. West, Century Indemnity; 
J. L. Mahle, American Surety, and B. J 
Nietschmann, National Surety. 


LECTURERS IN HARTFORD 


L. K. Babcock and L, Ray Ringer In- 
struct Casualty Students at Local 
College of Insurance 
L. K. Babcock, secretary claim div- 
sion, Aetna Casualty & Surety, was lec- 
turer December 5 in the casualty course 
being given at Hartford College of In- 
surance, under direction of L. Ray 
Ringer, supervisor of educational exten- 

sion, Aetna Casualty & Surety. 

Allen R. Goodale, secretary, Travelers 
Insurance, was also a recent lecturer be- 
fore the casualty class, his subject being 
automobile insurance. 


TULL’S TERRITORY BROADENED 

J. Leroy Tull, assistant manager, fidel- 
itv and surety lines in the Dallas branch 
of the Travelers has had his territory 
extended to include the Houston branch 
office. He will keep his headquarters 
in Dallas. 
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McDonald Relinquishes 
Government Position 


CHAIRMAN MARYLAND CASUALTY 


Will Devote Most of Time to Company’s 
Business; Was Federal Housing 
Administrator 


Stewart McDonald, board chairman, 
Maryland Casualty, having resigned as 
Federal Housing Administrator, will now 
devote most of his time to the Maryland, 
of which he has been a director for 





STEWART McDONALD 


nearly three years. He was elected board 
chairman in 1939, 

Mr. McDonald will retain an interest 
in activities of the housing administra- 
tion as Deputy Federal Loan Adminis- 
trator, an office to which he was ad- 
vanced by President Roosevelt. In ac- 
cepting Mr. McDonald’s resignation the 
President said: 

“T appreciate the great service you 
have rendered in developing the Federal 
Housing Administration and ... I pre- 
dict for the Maryland Casualty Co. un- 
der your direction as chairman of its 
board of directors, the same degree of 
success you have achieved with the Fed- 
eral Housing Administration.” 

Mr. McDonald has also been elected 
a member of the board of directors of 
Baltimore & Ohio Railroad, filling a va- 
cancy caused by the recent resignation 
of John F. Stevens. 


Harry Rothberg Observing 
15th Anniversary as Agent 


Harry Rothberg, president of Harry 
Rothberg, Inc., Plainfield, N. J. agency, 
is Observing his fifteenth anniversary in 
the agency business this year. Inad- 
vertently it was mentioned in The East- 
ern Underwriter recently that Mr. Roth- 
berg represented the National Surety 
Corp. in Newark. Instead he is one of 
Plainfield’s leading agents operating an 
exclusive insurance office in that town. 

Prominently identified with — civic 
movements Mr, Rothberg is also a past 
master of Emanuel Lodge, local Masonic 
club in Plainfield of which he has been 
secretary for the past fourteen years. 
Recently he was elected president of the 
Insurance Square Club of New Jersey, 
in which membership is limited to 
Masons who are in the insurance busi- 
ness, 

Among the fire companies represented 
by Harry Rothberg, Inc, are the Fire- 
man’s Fund, Globe & Rutgers, Automo- 
bile of Hartford, Fire Association of 
Philadelphia, Providence Washington 
and Rhode Island. For casualty lines 


the agency is general agent of Conti- 
nental Casualty. 





“OPEN HOUSE” IN WASHINGTON 


The Hartford Accident & Indemnity 
held an informal open house at its 
Washington (D. C.) service branch, 925 
Fifteenth Street, N.W., the afternoon of 
December 12. This office has been new- 
ly arranged, redecorated and equipped 
to handle the heavy load placed upon it 
by activities in connection with the Na- 
tional Defense Program. T. R. Barker, 
manager, and officials from the home of- 
fice of the Hartford Fire and the Hart- 
ford A. & I. were present to greet vis- 
iters. 


G. B. Gay Promoted 

George B. Gay has been promoted to 
assistant secretary in the National Council 
on Compensation Insurance by action of 
the governing committee. This is in recog- 
nition of Mr. Gay’s competent service to 
the organization over a period of years. 
He supervises all investigation and research 
with respect to manual classification and 
rule amendment and development, subse- 
quently presenting these subjects at staff 
meetings preparatory to submission to the 
manual committee. Mr, Gay also prepares 
manual committee agenda, minutes and 
other bulletins; presides at meetings of 
various subcommittees of that committee. 
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H. F. O’Malley Re-elected 
Surety Ass’n President 


Harry F. 
manager in New York of Aetna Casualty 


O'Malley, assistant general 


& Surety in charge of its bonding depart- 
ment, was re-elected president of the 
Surety Underwriters Association of the 
City of New York at its recent meeting 
held in the Railroad Club. Also re-elected 
were J. B. Duke, New Amsterdam Cas- 
ualty, as vice-president, and W. S. Don- 
aghy, Royal Indemnity, as secretary- 
treasurer, 




















Spotlight... 


Every actor is in the spotlight now and then. Sometimes, when 
we, in the insurance business have landed a particularly large, or difficult 
piece of business, we feel that we too have stolen the show. However, 
that’s the time to give others credit where credit is due—the actor to 
his playwright, director, producer and associates—the insurance men to 
the teamwork which has made the insurance business possible. In your 
territory, this teamwork is best represented by your State Association 


of Insurance Agents. 


In your State Association you will find brains, leadership, cooperative 
activity—the best insurance of your own future and the future of our 
business. In the interests of your clients’ security, your own security and 


your pocketbook—join, support and work with your State Association. 


e 


Published by the United States Fidelity € Guaranty Company and its affiliate, 
Fidelity €* Guaranty Fire Corporation. Home Offices: Baltimore, Maryland. 
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E. J. Faulkner’s Book 
On A. & H. Published 


RESULT OF MUCH STUDY 
To Be Text he Suavees of H. & A. 


Conferences; Author Is President of 


Woodmen Accident Co. 


The text book on Accident and Health 
Insurance, of which FE. J. Faulkner, pres 
ident of the Woodmen Accident of Lin- 
coln, Neb., is the author, was being pub 
lished this week by the McGraw - Hill 
Book Co. Dealing with every aspect of 
\. & H. as a rapidly developing line 
of insurance this hould 


iY Ok s 


prove to 


E. J. FAULKNER 
be a mine of practical information for 
both home office people and agents. The 


work represents the results of research, 
conferences with other accident and 
health specialists and with inter-company 
organizations, as well as day-to-day con- 
tact with practical problems. The book 
has been adopted as a text for courses 
of study sponsored by the Health & 
Accident Underwriters Conference. 
Announcing the new volume, the pub- 


lishers point out: “Mr. Faulkner has 
the advantage of combining the point 
of view of the practical administrator 


and of the student. He has studied in- 
surance at the University of Pennsyl- 
vania and has had ample practical ex- 
perience as an accident and health ex- 
ecutive.” 

Fourteen Chapters 

With the objective in mind of 
senting a comprehensive picture of the 
A. & H. business, Mr. Faulkner has 
divided his book into fourteen chapters, 
starting off with the history of accident 
and health insurance. Second chapter 
embraces the function of disability insur- 
ance, then (3) methods of indemnifying 
for disability losses; (4) terms of policy; 
(5) types of policy contract; (6) selec- 
tion of risks; (7) premium rates; (8) 
reserves and reinsurance; (9) the agency 
organization; (10) claims; (11) the law 
department; (12) non-cancellable A. & 
H. insurance; (13) hospitalization insur- 
ance, and (14) conclusions, 

Indicative of the style of treatment 
given by the author to various A, & H. 
problems, the following quotations from 
various parts of the book are given: 

Selection of Risks 

The problems of underwriting personal 
accident and health contracts are numer- 
ous and so interwoven as almost to baffle 
attempts at segregation and analysis. 
The underwriting process, which includes 
selection, classification and evaluation of 


pre- 





the risk is the very heart of any insur- 
ance business. If the process is carried 
on carefully with due regard to past ex- 
perience and the recognized principles 
of the business the carrier has a good 
chance of enjoying some measure of 
success. 

If the under~ riter is a gambler, lead- 
ing the carrier along uncharted courses 
and taking speculative chances, the com- 
pany will sooner or later be faced with 
financial embarrassment or will wind up 
in the courts. No company can continue 
to operate if year after year it sustains 
an underwriting if the losses 
incurred and expenses pa‘d exceed the 
premiums earned. Since the underwrit- 
ing process is so much the center of the 
insurance transaction, it is worthy of 
considerable attention, 

The Aviation Hazard 

In selecting and rating aviation risks, 
the utmost attention must be paid to the 
individual applicant because of the wide 
variety of hazards. It makes consider- 
able difference whether the applicant is a 
successful business man who may be 
expected to exercise mature judgment 
about how and when to fly, or a young 
aviation enthusiast of unlimited means, 
Experience differs for pilots, co-pilots, 
students, fare-paying passengers on 
scheduled air lines, passengers on non- 
scheduled flights, and Army and Navy 
aviators. As might be expected, the 
mortality rate for fare-paying passengers 
on scheduled air lines has been of the 
best. The probability that a passenger 
on a regular, licensed transport ship 
will meet death by accident on a given 
trip is only about 1 in 25,000. 


Non-Cancellable A. & H. 

With the practical elimination of non- 
cancellable insurance on a life time- 
indemnity basis, some commercial under- 
writers have contended that the effect 


loss i. e 


Casualty Insurance 


AN 


Home Office 





CENTRAL SURETY 


NSURANCE 
CORPORATIONL 





Fidelity and Surety Bonds 


Kansas City, Mo. 








“Public Relations Begins At Home’ 
Theme of L. W. Winslow's Report 


“Public relations begins at home” was 


the theme of a talk made by L. W. 
Winslow, Fireman’s Fund Indemnity 
manager of & H. lines in the East, 


Accident 
In report- 


at the annual meeting of the 
& Health Club of New York. 

ing as the club’s business 
relations Mr. Winslow told 
about an incident reported in Printers’ 
Ink Weekly 
the agency management committee of 
the H. & A. Conference. In the 
an oil man tells about a young employe 


chairman of 
comniittee 
which was broadcasted by 


article 


doing sti itistical work in one of the 
company’s refineries who had _ never 
heard about the Houdry process for 


making gasoline. This process had been 
written about in Time, Fortune, a num- 
ber of daily newspapers, and in the 
oil company’s own house organ. Unfor- 
tunately, the young employe made sev- 
eral positive statements that were not 





of the non-cancellable feature is prac- 
tically nullified since the insurance is 
automatically canceled when the aggre- 
gate limit has been paid. It is true of 
some aggregate forms carrying a twelve 
or fifteen-month collective limit that they 
do fall short of the goal of guaranteed 
protection, * * * 





Woman A.&H. Agent at 86Years Old 
Steady Producer for Globe Casualty 


At the age of 86 Mrs. Frances S. 
Davis of Mayfield Heights, O., is on the 
job daily as a producer of accident and 
health insurance. She is an agent for 
the Globe Casualty Co. of Columbus, and 
has been selling this line of insurance 
for the past ten years, C. A. Sholl, 
president of that company, regards Mrs. 
Davis as one of his regular weekly pro- 
ducers of business. She can be counted 
upon to submit from one to five applica- 
tions each week in the year, he says. 
Keenly interested in selling A. & H., she 
keeps close tabs on the persistency of 
her business and has a good renewal 
record with the Globe, which she has 
represented for the past five years. Her 
alertness of mind and physical activ- 
ity have amazed the Globe Casualty’s 
staff. 

If a check-up of veteran agents were 
made among A. & H. companies the 
chances are good that Mrs, Davis would 
receive the distinction of being the old- 


est regular weekly producing woman 
agent of this line in active service in 
the U. S. A. She was born May 10, 
1854, in a small town. After eight years 
of happy married life she became a 
widow. 


Faced with necessity of entering busi- 
ness, Mrs, Davis worked for a sewing 
company for some years, then took 
charge of the sewing department for a 
large department store. Resigning after 
eight years, she became manager of the 
women’s division in a real estate agency 
and as a sideline during the depression 
started to sell A. & H. insurance. 

Mrs. Davis says that. she has found 
A. & H. to be within the means of 





MRS. FRANCES S. DAVIS 


people unable to buy more expensive 
insurance. She is very happy in her 
work which she expects to continue for 
the remainder of her business career. 





PITTSBURGH PARTY DEC. 16 

The Accident & Health Association of 
Pittsburgh will hold its Christmas party 
in the Downtown Y. M.C. A. December 
16 at noon. I. F. Nutting, Service Re- 
view, Inc., secretary, is program chair- 
man. 


facts, in addition to his lack of know. 
edge, 

“Here was a_ supposedly intelligent 
young man on the payroll for ten years 
who was actually misrepresenting his 
employer,” the writer of the article 
points out. Constructively he suggested 
that an employe training program needs 
as much devoted attention as the com- 
pany gives to the commas which appear 
in its printed advertising. In other 
words, “the front line of your public 
relations battle is manned by the people 
who are on your payroll.” 

Mr. Winslow made this article the 
feature of his own report to the club, 
stressing that “the better we know our 
business and know what’s going on about 
us the more intelligently we can im- 
press the public with the value of A. & 
H. insurance.” He also urged vigilance 
on the part of accident and health men 
in connection with the National Health 
program in process of development by 
the Federal government. 


Regardless of the imperfections which 
admittedly exist, non-cancellable insur- 
ance has made and promises to continue 
to make in its newer forms a definite 
contribution to the evolution of the serv- 
ice which disability insurance performs. 
In its present state, it offers an attrac- 
tive type of — to the select risk 


NEW STOCK ALL SOLD 





Standard Accident Completes New Fi- 
nancing; Results in Increased Policy- 
holders’ Protection; RFC Loan Paid 
Charles C. Bowen president, Stand- 

ard Accident, Detroit, announces in a 

letter to agents and branch offices that 

the large flotation of new capital stock 
for that company has all been sold and 
all preferred stock has been redeemed. 

The company’s capital now consists sole- 

ly of 175,938 common shares with a par 

value of $10 a share. 

This retirement of the preferred stock 
was accomplished through the applica- 
tion of a portion of the proceeds from 
the sale of the new common. stock. 
The remainder of the proceeds, less 
necessary expenses, goes to increase the 
company’s capital and surplus. 

With the new financing completed the 
company’s statement appears as follows: 

Admitted assets $26,684,026; liabilities 
except capital $18,644,185; total capital 
$1,759,380; surplus (including voluntary 
reserve) $6,280,461 ; surplus to policyhold- 
ers $8,039,841. . 

Protection to policyholders has _in- 
creased by $2,586,266. With the retire- 
ment of the preferred stock pledged by 
stockholders with Reconstruction F'- 
nance Corp., that corporation has paid 
in full and the company’s engagements 


to it are satisfied and terminated. 
Closing his letter President Bowen 
says: 
“It is, indeed, gratifying to the management, 


and, we believe, it will be to our agents, t 
know that this large financial transaction has 
been accomplished without any major difficulties. 
Throughout the negotiations the company’s good 
reputation, the high caliber of its agency force, 
and the soundness of its investment and under 
writing policies were important and influential 
factors. The successful outcome of the plan 
is something to which all of us, agents and 
employes alike, have contributed and of which 
we can justly be proud.” 
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C VERY working day, millions of city commuters average two 
hours a day traveling to and from their offices. They spend a lot of 
time riding in trains, buses, subways, taxicabs, ferries and elevators. 

A disabling accident could easily keep them from their daily work 
and also result in an accumulation of doctor’s and hospital bills. 

The Travelers has an Accident Policy which especially fits the 
requirements of your insurance prospects. They need the insurance 
protection and you can provide the coverage. 


Ask any Travelers office for further information and literature. 


THE TRAVELERS INSURANCE COMPANY 
HARTFORD, CONNECTICUT 
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of Newark 





Left to right: A. B. Cross, secretary, Metropolitan Casualty and Commercial Casualty; E. M. Lake, assistant treasurer and assistant secretary, all Loyalty Group 
companies; T. A. Smith, Jr., second vice-president, secretary, Metropolitan and Cammercial Casualty; J. P. Phillips, assistant secretary, Metropolitan and Commercial 
Casualty; H. I. Willett, assistant secretary, all fire companies of Loyalty Group; W. R. Griffin, second vice-president, Metropolitan and Commercial Casualty; C, B. 


Sayer, assistant treasurer, assistant secretary, all Loyalty Group companies; J. B. Rooney, assistant secretary, Metropolitan and Commercial Casualty; E. S. Stryker, 


assistant secretary, all fire companies of Loyalty Group; S. Greenwood, assistant secretary, Metropolitan and Commercial Casualty; W. H. Tallau, assistant secretary, 


Metropolitan and Commercial Casualty, and W. A. Herr, assistant secretary, all Loyalty Group companies. 








Left to right: Six waitresses of Loyalty Group home office; A. M. Farlee, secretary to President Cooney; M. Graham, secretary to C. W. Payne; employes acting 
as receptionists—M. Flannery, D. Arnold, Gertrude Otto, A. McCarroll, M. Correll, F. McGuinness, L. Keller. 


FEDERAL COMPETITION KEEN 


Minnesota Employers Seek Lower Com- 
pensation Rates Because of Govern- 
ment’s Contracting Activities 

Minnesota employers presented in- 


reasing competition by the Federal 
Government as an argument for the 
lowest possible compensation insurance 
rates when the 1941 rate proposals were 
cons‘dered at a hearing of the Minne- 
ta Compensation Insurance Board 
ast montl Speaking for the Asso- 
ciated Contractors of Minnesota, R. J. 
Hlendershott said that the government 
s cutting so sharply into the business 
f contractors that it is imperative that 
heir erating costs be reduced to the 
level practicable. He opposed the 
10% loading charge proposed by the in- 
rance companies as did also A. V. 
Willia kesman for the Minnesota 
Emolovers Association 
These 1 tact, were about the only 
formal objections raised to the 1941 rate 
ro] Is which call for an overall re 
luction of 4.9%, which if anproved would 
brir mulative reduction in the past 
ars to approximately 35%. Spokes 
r irious employer groups en 
dorsed the multi-split rate plan -. 
Mucke, president Insurance, Buyers 
As ation of Minnesota, said that or- 
anizat t vas ull in accord with that 


LICENSED IN QUEBEC 
National Protective Assurance Co 
St. Johns, Que., has been licensed to 

and allied lines. 


write insurance 


N. J. Agents To Meet At 


Asbury Park March 13-14 
The New 


derwriters will hold its mid-year meet- 


Jersey Association of Un- 


ing at the Berkeley-Carteret, Asbury 


Park, on Thursday and Friday, March 
13-14, instead of March 12-13 as pre- 
viously announced by the association. 


One of the features of this convention 
will be a testimonial to General Counsel 
Walter H. Bennett of the National As- 
sociation. A resident of New Jersey, 
he recently completed twenty years with 


The Newark Acci- 


Health Underwriters 


the national body. 
dent & 
will sponsor a 
morning, March 14, at which there will 
be a speaker. B. Victor Cranston of the 
Fidelity & Casualty is in charge of the 
breakfast arrangements. 


Association 


breakfast on Friday 


HOWARD EALES PRESIDENT 


Standard Accident Manager Heads In- 
surance Club of Washington, D. C.; 
Agent A, J. Phillips Vice-President 
Howard Eales, manager in Washine 
ton, D. C., for the Standard Accident, 
has been elected president of the Insur- 


ance Club of Washington. New vice- 
president of this club is Albert J. 
Phillips of the firm of Howard W. 


Phillips & Co., agents of the Standard 


Accident in Washington, D. C. 


Firemen’s Party 
(Continued from Page 26) 
Carl K. 


National 


3ureau; 
Lincoln 


Adjustment 


panies’ 
president, 


Withers, 


Bank and former Commissioner of Bank- 
ing and Insurance; Percy S. Young, Jr. 
Prudential Insurance Co.; Arthur L. 
Zimmerman; Roger Young. 

The affair was entirely informal. There 
was no program and no speeches. 





Edward Jackson, director of Firemen’s, and Franklin Conklin, Sr., retired manv- 
facturer and stockholder of Firemen’s. 


BRIGHAM TO LOS ANGELES 

Howard H. Brigham, field assistant, 
casualty lines, in the Denver branch of 
the Travelers has been transferred to 
the Los Angeles branch in the same 
capacity. 


HEAR F. M. SELSOR 
F. M. Selsor, research attorney in the 
bonding claims department, Fidelity & 
Casualty, spoke at the luncheon of the 
Pittsburgh Credit Men’s Association 
December 10.. 
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